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Start-up relationships with business angel and/or venture capital are similar to a marriage — but with a divorce in mind. The latter necessitates a proper pre-
nuptial agreement signing at the very beginning of the relations. In case of business angel and/or venture capital we are speaking about Term sheet, determin-
ing pricing, powers and duties of the board, as well as information, participation and protective rights for the partners. Standard Term sheet consists of three
buckets of provisions, defining: (i) terms impacting start-up valuation and economic division of profits and proceeds upon a liquidity event, (ii) terms impacting
control over decision making and (iii) investor protection terms. This article focuses on financial and economic aspects of funding agreement, exposing some
tricky parts of the Term sheet, threatening to transform potential win-win deals into rupture of relations, crash of the company or even legal battles. The results

of the analysis are used to substantiate growing in popular appeal thesis that raising too much money can be detrimental for a startup.
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AmansH A. B., Amansx H. [. lMepwuii dns cmapmany npomokon
npo Hamipu: KameHi CIOMUKAHHSA, AKUX cAi0 yHUKamu

BidHocuHu cmapmany 3 BisHec-aHeenoM Ma/abo eeHYypHUM Kamimasaom
CXOMi Ha w06, ane 3 NAGHAMU Ha PO3ay4yeHHA. OCMAHHE BUMARAE HAAB-
HOCMI i3 camozo no4amky nionucaxoi wiobHoi y20du. Y eunadky 8ioHo-
CUH i3 Bi3Hec-aHzenom ma/abo 8eHYyPHUM Kamimanom Mu MAEMO Ha yBasi
mepmiHu, Memodu YiHOymBopeHHs, Npasa ma 0608’a3Kku padu dupekmo-
pis, 3aXucHi 3acmepexteHHs 0719 NapmHepie ma ix npasa Ha iHopmayiro
ma y4acme. CmaHAapmHul IPOMOKOA NPo HAMIPU CKAAOAEMbCA 3 MPbOX
naKemie nonoxeHs, AKi BU3HaYaOMeb: (i) yMOBU, W0 BMAUBAIOMb HA OUIHKY
Komnaii ma po3nodin npubymky ma doxodis y pasi nodii nikeioHocmi; (ii)
YMOBU, WO 8MAUBAIOMb HA KOHMPOSL 30 NPUUHAMMAM piueHy; ma (iii) 3a-
cmepeXxeHHs, CIPAMOBAHI Ha 3axucm iHgecmopis. Y darili cmammi ocHogHa
y8a2a npudinAemeca GiHaHCO80OMY ma eKOHOMIYHOMY acnekmam y2o00u npo
(hiHaHCY8aHHS; 8uUABAAOMbCA 0eAKi Kagep3u, 3a¢hikcosaHi 8 NPOMOKOI npo
HaMipu, Wwo 3a2poxcylome npugecmu nomeHuyiliHo 6e3npozpawHi y2odu 0o
po3pusy 8iOHOCUH, Kpaxy KomMnaHii abo Hasime cy0o8ux maeaHuH. Pe3ynb-
mamu aHanizy 8UKopuCMosyrmoca 0118 06rpyHMY8AHHA MBEPOHEHHS, WO
Habysae 8ce binbLoi nonyagpHOCMI, MPo me, W 3a1y4eHHA 3aHA0Mo 8enu-
Kux iH8ecmuyjii moxce 8uABUMUCL 048 cmapmany WKionusum.
Knrouosi cnosa: cmapman, npomokon npo Hamipu, bi3Hec-aHeen, 8eH4yp-
Huli Kanimas, KOHBEPMOBAHI YiHHI nanepu.
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AmansH A. B., AmansaH H. [. Mepevili 019 cmapmana npomokon

0 HAMepeHUSAX: KAMHU NpemKHOBeHUs, Komopbix cedyem ocmepe2ambca
OmHoweHus cmapmana ¢ 6U3Hec-aH2en0M U/Unu 8eHYyPHbIM Kanumasaom
10X0X(U Ha 6pak, Ho ¢ 8udom Ha pa3sod. [locredHee mpebyem Hanuvus us-
HQYa/1bHO MOOMUCAHHO20 BPAYHO20 coenaweHus. B cayvae omHoweHul ¢
BUu3Hec-aHees10M U/uau BeHYyPHbIM KANUMAnoM Mel umeem 8 8udy CDOKU,
Memodbl UeHo0bPa308aHus, Mpasa U 0bA3aHHOCMU cosema OUPEKMOpos,
30WUMHble 02080pKU 0718 APMHEPOB U UX MPABA HA UH(POPMAYUID U y4a-
cmue. CmaHOapMHBIL IPOMOKOST 0 HAMEPEHUAX COCMOUM U3 Mpex NaKemog
ycnosutl, onpedenstouwux: (i) Monox#eHus, enuAIOUUE HO OUEHKY KOMMAHUU U
pacripedeneHue npubbinu u doxod08 8 cay4ae cobbimus AukeuOHocmu; (i) no-
/I0XeHUS, BAUAIOU{UE HO KOHMPOAb 3 MPUHAMUEM pewerul; u (i) 02080pKu,
HanpasneHHsle Ha 3aWuUmy UHeeCmMopos. B daHHol cmamee 0CHOBHOE 8HU-
MaHue y0ensemcs hUHOHCOBbIM U SKOHOMUYECKUM aCTIEKMAM COAaWeHUs
0 (hUHAHCUPOBAHUU; 8bIABAAIOMCA HEKOmopble Mo08OXU, CoOepHaujuecs 8
TpomoKone 0 HaMepeHusx, yepomaloujue npueecmu nomeHYUanLHo bec-
PoU2PbIWHbIe COEKU K Pa3pbiey OMHOWeHUL, Kpaxy KOMIAHUU uau oaxe
cydebHbIM maxbam. Pe3ynbmamel aHAU3a UCrob3ymca 019 060CHO8aHUA
npuobpemarowie20 8ce 6osbWYHO NOMYAFPHOCMb yMBEPHOEHUS, YMO npussie-
YeHue U3/UUHe KPYMHbIX UHBeCmuyuli Moxem HaHecmu cmapmary epeo.
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or the last decades Ukraine is witnessing incursion

of foreign investors, taking on the role of business

angels, venture capital or private equity funds. In
2016 only on local tech investment market there were
registered 87 deals (32 % growth in number vs 2015) with
$88 million invested (125% up over 2014) [1]. The aim
of the article is to analyze alternative options for coop-
eration of business angels and/or venture capital with
Ukrainian start-ups (the number of which, according to
the Ukrainian Venture Capital and Private Equity Asso-
ciation report, currently runs up to 3,000) in order to pre-
clude possible misunderstanding of commonly, as well as
rarely, used terms of agreement.

There is no fundamental research regarding theo-
retical or practical aspects of funding start-ups’ private
equity published in Ukraine. Numerous fundamental
and applied papers, published in foreign literature, pro-
vide definition of the terms [2-5], description of the main
economic and legal components of a standard term sheet
[3; 6; 9-24], and a lot of trainers for novice businessmen.
Brief review of them will be given in relevant paragraphs
of the article.

In business literature the term start-up is attributed
to the second stage of the business life cycle (following the
seed stage). For ease of reference in this paper the term
“start-up” is applied to any company that exists legally, is
short of money and attempts to capitalize on developing
a product or service for which the founders believe there
is a demand. As Elliot Harris stated, “a company is con-
sidered a start-up until they stop referring to themselves
as a start-up, or until their [IPO” [2].

Initial infusion of money needed to turn the idea
into some profitable product usually occurs in a form of a
round financing: first, there comes a seed round (money
provided by 4Fs — founder, family, friends, and fools),
next in line are business angels and venture capital (series
A, B, C, etc.). The end result of each round is redistribu-
tion of ownership in favor of new investors.

Depending on the performance of a start-up,
rounds can be Up (with valuation increasing with each
round), Flat (start-up raising capital at the same valuation
as the previous round) and Down (next valuation lower
than the previous one). The last one provides for the sale
of a higher number of shares for smaller investments.

Business angel (also called “informal investor’,
“angel funder’, “private investor’, “seed investor’, etc.) is
“a high-net-worth individual who takes a big risk on one
or two people at the beginning stages of the company.
They invest locally and provide consultation, direction
and advise” [3].

Venture capital is “formal” or “professional” equi-
ty, in the form of a fund run by general partners, to invest
in early to expansion stages of high growth firms [4].

Both angel investors and venture capital funds are
subsets of the broader private equity asset class. “Angel
investors have one essential and primary goal identical
to that of venture capitalists — they are in the business of
making money” [4].
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Investing in companies at the earliest stages of their
development both subsets of private equity are exposed
to high level of risk: about three-quarters of venture-
backed firms in the U.S. don’t return investors’ capital,
according to recent research by Shikhar Ghosh, a senior
lecturer at Harvard Business School [5]. To compensate
expected losses both angel investors and venture capital
funds are expecting for high return on investment in suc-
cessful firms (2x — 10x).

Term sheet (also known as Letter of Intent, Memo-
randum of Understanding, and Agreement in Principle)
is a nonbinding agreement setting forth the basic terms
and conditions under which an investment will be made.
As Stephen R. Poland notes, a term sheet is not a contract
or a promise to invest but rather an agreement in prin-
ciple that outlines the terms of the investment deal. Just
because you have a signed term sheet does not mean the
investment deal is completed [6].

one well, the term sheet leads to genuine part-

nership and mutually beneficial activities. Done

poorly, it can lead to conflict of interest, mutual
(or unilateral) dissatisfaction, losses of cash and even trial
proceedings.

Each business has unique characteristics and each
term sheet is unique. Specific features of each term sheet
are determined by the following criteria:

+ stage of the company (availability of any rev-
enue);
stage and results of team building;
stage of the market (availability of competitors);
money required to reach pre-concerted mile-
stone and/or need for additional investments).

But alongside with differences there are generalities
in all term sheets, inclusive of the regulations, defining:

(1) terms impacting valuation and economic divi-
sion of profits and proceeds upon a liquidity event;

(2) terms impacting control over decision making;

(3) investor protection terms!.

The first of them is a main subject matter of the
presented analysis, while the last two are mentioned only
as points to negotiate possible trade-off between particu-
lar provisions of a specific term sheet.

(1) Financial terms and conditions.

One of the first steps in the process of term sheet
negotiations is the valuation of a company to invest in.

As arule at the early stages of the business life cycle
partners are evaluating a business without (i) any ready
for sale product/service, (i) any fundamental financial
data and (iii) any revenues: such companies earn a nega-
tive cash flow, have cash flow gaps and make no profits.
In addition they are characterized by a high level of un-

+++

! Another possible classification of the clauses of the term sheet
singles out provisions relating to (i) getting into a deal (valuation,
mode and size of investment), (ii) staying in the deal (management
and control) and (iii) exit (splitting proceeds from sale).
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certainty and risk: management team risk, product devel-
opment risk, market risk, exit risk [7].

Several concepts relating to the valuation process
are as follows:

a) Dilution is a reduction in the ownership per-
centage of a share of stock (i) caused by issuance of new
shares or (ii) when holders of stock options, such as com-
pany employees, or holders of other optionable securities
exercise their options.

When the number of shares outstanding increases,
each existing stockholder owns a smaller, or diluted, per-
centage of the company, making each share less valuable.

b) Fully-diluted capital. A company’s fully-dilut-
ed capital is the sum of the number of shares of the com-
pany’s common stock immediately prior to the financing,
including (a) outstanding shares, (b) issuable pursuant to
outstanding convertible securities (like preferred stock),
(c) issuable pursuant to exercisable securities (like op-
tions and warrants) and (d) otherwise reserved for issu-
ance pursuant to the company’s option plan(s).

c) Pre- and post-money valuation. Pre-money
valuation is the valuation of a company prior to an in-
vestment. Post-money valuation refers to the value of a
company after an investment has been made.

Disregarding the difference in the term sheet can
cause complications in future relations of the partners:
while founder, on the assumption of the valuation being
pre-money (say $1 million), considers investor’s share
($500 000) to be 33%, business angel can claim 50% of
the company, stating that $1 million was post-money
valuation.

From an investor’s perspective post money valua-
tion is the denominator in determining ownership with
the numerator being the amount invested by him/her.

t present there are at least 9 alternative methods

of start-up valuation. As Stéphane Nasser char-

acterized them, “..valuations are nothing but
formalized guesstimates. Valuations never show the true
value of your company” [8]. They just show two things:
(1) how bad the market is willing to invest in a start-up,
and (2) how bad a start-up is willing to accept it. The de-
duction: over-optimizing a valuation often isn’t worth the
time and goodwill that it eats up.

One way of bypassing the need of an immediate
formal start-up valuation is structuring investment in
the form of convertible notes (debt securities, providing
their holders with a possibility to convert their creditor
position to that of an equity holder on an agreed-upon
terms).

d) Price for share is the pre-money valuation of the
company divided by the number of shares outstanding
prior to the investment.

The moot point behind the negotiation of the defi-
nition of “price per share” is related to deciding who will
bear the cost of dilution. An example of such eventual
dilution is an option pool consisting of call options on
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stocks reserved for present and/or future employees of a
private company. Such option pool, acting as a method of
motivating and retaining employees, is often used to at-
tract and/or reward employees in a startup company and
is usually restricted in cash.

If the number of the securities in question (say, op-
tions) is included in the fully-diluted number, the exist-
ing common stockholders will assume all of the diluting
effect of those securities. If those securities are not in-
cluded in the fully-diluted number, the existing common
stockholders and the new investors will assume on a pro
rata basis the diluting effect of those securities.

The investors will argue for a larger fully-diluted
basis (i.e., one including the unissued options) so that the
existing common stockholders will assume the diluting
effect when those options are issued and exercised. This
will result in “founder dilution” - the amount of owner-
ship given up by start-up founders in exchange for cash
injected by an investor.

The company will argue for a sharing of the dilut-
ing effect of the unissued options equally between the
existing common stockholders and the new investors [9],
stating that new hires benefit everyone and should dilute
everyone [10].

ext moot point in term sheet negotiation is re-

lated to investment instruments, defining the

tools for business angels or venture capital to in-
vest in. Till recently they could be equity (common, pre-
ferred or preferred convertible stock) or debt securities.
At present the store of instruments is reinforced by stock
options, warrants, SAFEs and KISSes.

SAFE is the abbreviation for Simple Agreement for
Future Equity — alternative to convertible debt, intro-
duced in 2013 by the startup accelerator Y Combinator;
KISS is the abbreviation for Keep It Simple Security, in-
troduced in 2014 by the start-up accelerator 500 Start-
ups. Note-alternatives are contractual rights to purchase
the company’s equity at a future date, similar to warrants,
but the conversion price remains undetermined until a
later date. Like convertible debt, note-alternatives are a
quick and simple way of providing companies with cash
in exchange for the promise of future equity. A major
difference is that note-alternatives generally do not ac-
crue interest and do not have stated maturity dates. Until
the note-alternative converts into stock, note-alternative
holders typically have no management rights and do not
share in any dividends that are paid; they are not treated
as debt on the company’s balance sheet

Both debt/equity hybrids have already become an
increasingly popular tool for investing in early stage com-
panies [11].

In case of equity funding, if common stock is to
be purchased directly, or upon the conversion of other
securities, the parties should negotiate whether the com-
mon stock is to be of the same class or series as existing
shares of common stock. If preferred stock is involved,

BIBHECIHOOPM N2 12018

www.business-inform.net



http://www.business-inform.net

the parties should indicate the rights, preferences, re-
strictions, conversion rights (and conversion ratio),
voting rights and other special or relative rights of such
preferred stock?.

The basic rights of each class of stock will be set
forth in a company’s “charter”. Usually the charter also
defines “vesting” — the schedule of actual distribution of
the shares that are promised to people who are involved
with the startup. This is one of the investor’s protective
clause, guaranteeing that the founder is staying with the
start-up. To prevent them from leaving the company, it is
usual to “vest” their shares over a space of several years,
based on their staying with the company for that entire
period. If the vesting period is four years, which is rather
typical, the person might receive one-quarter of their
promised equity at the end of each year, or they might
get a fractional amount at the end of each month. This
process incentivizes the employee to truly invest their full
effort into the success of the business [12].

n case of the acquisition of the start-up by another

company that does not need the founder to stay em-

ployed, the charter can stipulate for recognition that
in such a situation the founder (or any other stockholder)
is effectively denied the opportunity to earn the unvest-
ed stock, and therefore the clause of acceleration on the
vesting on founders’ equity should become effective®.

If debt securities are involved, the parties should
state whether the debt is to be (i) convertible and (ii) sub-
ordinate to debt from third parties.

Angel investors often invest through convertible
debt. This involves the investors loaning money to the
company, with the loan amount being convertible into
equity shares of the startup, “a loan from investors that
is never meant to be paid back” [13]. The principal ad-
vantage of this structure is that the parties can defer fix-
ing a valuation on the enterprise until a future financing
round. When the future round is complete, the debt con-
verts into equity shares at the purchase price determined
at that time. The point to negotiate is whether and at what
level a “capped” round should be fixed.

Expediency of this specification is based on the
uncertainty of the future priced round. If the price on
that future round is set high, the entrepreneur wins and
gives less stock to the note holders. If the price is set low,
the investors win and get more stock for their original
investment. To alleviate the problem the parties can set
a “valuation cap” or the maximum valuation an investor
will convert his/her investment into shares.

If, for example, a company raises $500,000 in con-
vertible notes at a $5 million cap, it means that investors

2 preferred shares tend to be issued in series, with a separate series
(A, B, C) denoting each round of investor financing.

3 Acceleration can be triggered by the sale of start-up or by
involuntary termination (single-triggered); if both causes are in hand,
such acceleration will be labeled “double-trigger".

BIBHECIHOOPM N2 12018

www.business-inform.net

will own at least 10% of the company when it raises a
later round of funding (500K/5MM). An uncapped
round, more favorable to the entrepreneur, means that
the investors get no guarantee of how much equity their
money purchases. If the same company raises $500,000
in an uncapped round and later convince new investors
to value the company at $10 million, convertible note in-
vestors will be left with just 5% of the company. In the
USA the median valuation cap for convertible notes in
2016 remained steady at $6MM [14].

Iso, to compensate creditors for the risk that they

take in funding early stage companies, in the term

sheet there can be included a provision of con-
version discount from the Series A price or a separately
exercisable warrant to purchase an additional percent of
shares (typically, at a nominal price per share).

Accrued interest rate on convertible debt and/or
accrued dividends on equity shares, as a rule, are not
payable in cash. For the most part they accrue and are
converted into equity shares at the same time as the prin-
cipal amount of the loan. There are no set standards for
accruing return rates, but most commonly the rates vary
between 4% and 8 % [14].

The term “cap” can be seen in the term sheet once
more - in the section, regulating liquidation preferences
(preferred return) — a clause for investors to get their
money back “off the top” of any acquisition price.

There are three alternative modes of proceeds pay-
ment. In all of them preferred stockholders are entitled to
receive a “preference” — typically some multiple of their
original investment (1x-3x) plus any accrued and unpaid
dividends - before any payment is made to the com-
mon stockholders. “Participating” preferred stockhold-
ers are also entitled, after payment of their preference
amount, to share with the common stockholders, on an
as-converted-to-common basis, in the distribution of any
remaining proceeds (this is called “double dipping”). If
there is a right to participate with the common, the right
may be capped at a multiple of the preferred stockholders
original investment [15].

General rule: anything that is stated serves as a
precedent for future rounds — future investors will de-
mand just as well or better clauses. Usually this consue-
tude bounds appetite of early investors.

(2) Control and Voters’ rights.

Next critical point in a term sheet is connected
with the determination of the Board structure and re-
porting.

While there are no common rules, angels will have
valuable business insight but they are involved in the
management of the business only if they wish to: usu-
ally they do not require some formal representation on a
startup’s board of directors. Some of them require certain
reporting procedures — such as monthly sales or product
development updates. Contrary to them, venture capital-
ists, bringing more funds into business, almost always
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tend to demand more control of start-up spending and
strategic decisions, thus requiring board seats and more
control.

As the editor of the blog The Venture Alley Trent
Dykes points out [16], control comes at two levels and in
two forms:

+ control rights can relate to board of director-
level actions, shareholder-level actions or both;

+ the standard methods of implementing control
rights are blocking rights and approval rights.

Controls with respect to board-level decisions can
be implemented in two ways that are often utilized si-
multaneously. The first is the ability or right to appoint
directors to a company’s board that arises from:

+ a voting agreement whereby the company’s
shareholders contractually agree to vote for the
director(s) designated by a specified constitu-
ency;

+ an express designation of a board representa-
tive elected by a specified class or series of stock
and/or;

+ restrictions added to the company’s Articles
limiting the size of the board.

The second method of allocating control at the
board level is by increasing the approval threshold re-
quired for various identified actions or providing with a
right to veto specific decisions, providing certain parties
with “blocking” rights.

sually the board is odd numbered and generally
falls along the lines of the cap table*. The typical
structure — 2 from common shareholders includ-
ing CEO, 2 from preferred shareholders and 1 outsider.
The smaller number, the better, because future rounds of
funding are expected to bring new directors.
Shareholder Controls can be exercised with the
help of a number of mechanisms in order to increase the
control of one or more groups of shareholders, such as
the founders or all holders of a certain series of stock. The
most common ways that can be used in combination are
the following:

+ separate shareholder class voting rights (referred
to as “protective provisions”) requiring approval
by the holders of a particular class or series of
stock for certain specified corporate actions,
thereby giving those shareholders veto rights
over such action being taken, even if approved
by the board;

+ arequirement for approval by a larger number of
shareholders than the default required by law;

+ the grant of contractual rights to certain share-
holders to purchase some or all of the stock sold

4 A start-up capitalization table is a spreadsheet or table that shows
capitalization, or ownership stakes, in a company and the various
prices paid by stakeholders for these securities.
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by the company in the future (aka preemptive
right clause);

+ a contractual requirement that all shareholders
agree in advance to approve certain actions un-
der specified conditions (aka drag-along clause),
and other.

ommon categories covered by negative control

rights (blocking undesired outcomes) are dissolu-

tion or winding up of the corporation; merger or
sale of the corporation or its assets; amendments to the
corporation’s charter; issuing new or redeeming present
securities; paying dividends; borrowing money (above
a specified threshold) and changing the number or rep-
resentation of directors [17]. Such negative controls are
tightly intertwined with protective provisions.

(3) Protective provisions often appear in one of
two forms: standard and controversial.

Standard protective provisions regulate:

+ a sale of the company or other “Liquidation
Event”;

+ any amendment to the company’s Certificate of
Incorporation;

+ any increase or decrease (other than by conver-
sion) in the total number of authorized shares of
Preferred Stock or Common Stock;

+ the authorization or issuance of any equity secu-
rity having a preference over, or being on a parity
with, any series of Preferred Stock with respect
to dividends, liquidation or redemption;

+ the redemption or purchase of shares of Pre-
ferred Stock or Common Stock;

+ any declaration or payment of any dividends;

+ any change in the authorized number of direc-
tors of the company [18].

Beyond the usual provisions, some investors will
push for Non-standard/Controversial protective pro-
visions regulating any hiring, firing or change in the com-
pensation of any executive officers; the entering into any
transaction with any director, executive or employee of
the company; any incurrence of indebtedness in excess of
$[...]; any change in the principal business of the company
or the entering into any new line of business; any purchase
of a material amount of assets of another entity.

As the author of 6 bestsellers Ross Blankenship
noted, “controversial terms should be avoided where pos-
sible; they only lead to conflict. These are often injected
in one-sided affairs that may create immediate power but
long-term bad blood, and that can kill a company’s magic
early before fruition” [19].

Ability of founders to push back them depends on
the strength of their negotiating leverage. But it is expe-
dient to remember that any term sheet is a trade-off be-
tween its financial terms and protective provisions.

In conclusion of the analysis of the term sheet it is
rationally to mention some steps preceding its negotia-
tion. They are (i) the finding of the expediency of raising
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funds from business angels and/or venture capital, and,
if the answer is positive, (ii) calculation of the amount of
required investment.

More than two generations ago, the venture capi-
tal community, that is, VCs, business angels, incubators
and all the rest convinced the entrepreneurial world that
writing business plans and then raising venture capital
constituted the twin center pieces of entrepreneurial
endeavor. Reflexively founders wanted to raise as much
money as they can, thinking it would give them more re-
sources, more time, better chances of competing and a
longer runways before they have to go asking, once more,
for money [20]. All too often, entrepreneurs would think
of raising a Series A round from a reputable VC as the
end goal and don't think they can be successful unless
they do so [21].

ontrary to this way of thinking, at present more

and more scientists and businessmen state that

“raising too much money can harm your startup”
[20]. “When someone gives you venture capital, it’s like
someone handing you a grenade with the pin pulled. If
you know what to do with it, it can be very useful, if you
don’t know what to do with it, it can blow up in your face,’
said seasoned investor Wright Steenrod. “Money comes
with a lot of baggage. Investors will not own a majority of
the firm, but they will have a degree of control, includ-
ing the ability to get the entrepreneur fired’, adds John
Mullins. London Business School has even designed the
special course “How to Finance and Grow Your Startup —
Without VC” [22].

In deference to these specialists it is appropriate to
mention their arguments. The first group of them covers
interest of investors.

Asarule, early-stage investors need to imagine mak-
ing a minimum of 10x their invested capital [20]. At the
same time, as practice demonstrates, on early-stage round
investors want to own in average 20-25% of the start-up
they invest in. Elemental calculation shows that asking for
$5 million means that at present the entrepreneur values
his/her start-up at $20-25 million with a promise of fu-
ture price of the company at least at $100— 200 million.
The last figures will be used by next round investors as
pre-money valuation of this particular start-up.

And if the entrepreneur raises the “5 on 20” and fails
to grow into his/her next-round valuation he/she is stuck
because venture investors hate doing down rounds.

The second group of arguments covers founders’
interests. The best review of them was presented by Fred
Wilson: “The fact is that the amount of money start-ups
raise in their seed and Series A rounds is inversely cor-
related with success. Yes, I mean that. Less money raised
leads to more success. That is the data I stare at all the
time” [23]. “Whatever you raise, investors expect some-
thing in return and will own part of the company,” fur-
ther urges Wharton finance professor Luke Taylor. “The
founders’ stake will get diluted. So the more cash you
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raise, the more of the company you have to give away”
[24]. In other words, the further you are estranging your-
self from your dream to be your own boss. u
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