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Linamu cmammi € po32a0 KAAcuYHOI KOHUEenyii ynpaeniHHA 8paxeHHAMU croxusaya, nobydosa meopemuyHoi Modesi npoyecy ynpasiHHa 8paxeHHAMU
Ccro#ueaya ma 0emoHcmpayis Ha npuknadi bpexda «Insignia» ii 3acmocyearHs y cepi meduyHo20 00CY208y8AHHA — 30KPeMa, 8 0PMOAOHMUYHOMY f1i-
Ky8aHHI. 3’ACOBAHO, WO YNPABAIHHA BPAMEHHAMU CMIOXUBAYA € YACMUHOK KOHMAKMHO20 MapKemuHay — cucmemu 3ax00i8 Wo00 8CMAHOBAEHHA MiCHUX
36'A3Ki8 3i CIOMUBAYAMU MA 3MiYHEHHS iXHbOT MpuxuabHOCMI 00 6peHOa. 3a A0MOMO20t0 KOHMAKMHO20 MAPKEMUH2Y MOXHA MIOCUAUMU 8MAUS MAPKeMUH-
208UX MPO2PAM HG OKPEMUX CIIOMHCUBAYIB | PO3WUpPUMU K00 0Cib, AKi niddaromsca Ybomy 8nnugosi. BaacHe, KOHUENYis ynpasiHHA 8paXeHHAMU CIOXUBaYa
(consumer experience management — CEM) mae Ha yga3i npouyec cmpameziyHo20 ynpasiHHa 6ciMa 8paxeHHAMU 8i0 mosapy abo komnawii, Gipmu mo-
HYMb (hOPMyBAMU BPAXEHHA MOKYNYig Ha C8ili PO3CYd HA M'AMU Pi3HUX PiBHAX, KopUCMYIOYUCh BI0MOBIOHUMU Baxdenamu. HagedeHo a8mMopcoKe BU3HAYEHHS
YNPasiHHA 8PAMEHHAMU CIOHUBAYA — Ye MPOUEC NAGHYBAHHA MA 0P2aHi3ayii GopMyBaHHA BPAMEHHS, BUBYEHHS U020 8MAUBY HA KAIEHMA, MIOMPUMKU ma
KOpu2y8aHHs 8 4aci. 3anponoHo8aHo meopemuyHy MoOesb MPOUECY YPABAIHHA BPAXEHHAMU CNOXUBAYa, AKA MOBYO0BAHA HA OCHOBI CUCMEMHO20 Mi0X00y
i HaeedeHa y 8u2na0i makux ocHO8HUX midcucmem: «X» — yinbosa nidcucmema, «Y» — 3a6e3ne4ysancHa miocucmema, «XY» — HOPMAMUBHO-30KOHO0aBYA Mid-
cucmema, «Z» — Kepytoya nidcucmema. KoxcHa i3 HagedeHux nidcucmem moxce 6ymu onucaHa 1aCHUMU MEXHIKO-eKOHOMIYHUMU nokasHukamu (TEM 1, TEM 2,
TEN 3, TEM 4), AKi iHmezpytombCa 8 CUHMemuYHi Kpumepii ynpaeniHHa spaxeHHamu cnoxcusava (TEM 5). podemoHcMposaHo, wio 8 opmodoHMii, 30Kkpema
npu nikysaHHi bpekem-cucmemoto 6peHda «Insigniax, 3acMoCcy8aHHS KOHUENUii yrpasiHHA 8paXeHHAMU Crioxuea4a 00380/5€ 36inblwumu npUMIK nayieH-
mig Yepe3 8CMAaHOB/EHHA 00BIPYUX BIOHOCUH, 301y4YeHHA 8MOPUHHUX acoyiayili ma MaKcumasnbHe 300080/1eHHS Pe3yabMamom AiKysaHHs. Tym mapkemuHe
8DAMEHb MOYUHAE MPAY0BAMU We Ha Mo4YamKosoMy emari, OCKinbKU nayieKm mae moxcausicme nobayumu malibymHiti pesynsmam opmodoHMuU4YHo20
Niky8aHHA 00 gikcayii camoi Gpexem-cucmemu «Insignia», a makox cnocmepieamu pesyabmamu 8 AuHamMiyi ma nopieHAMU ix y pexcumi «do/micany.
Kntouosi cnosa: mapkemuHe epasieHs, KOHUENYia yrpasaiHHA BPaXEHHAMU CrOXUBAYd, meopemuyHa MoOeb MPOUeCy YrpaeniHHA 8PAMEHHAMU CrOXU-
8ava, opmodoHmis, Insignia.
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Manunka 0. A, @opmyc 0. M., Yemenko A. A. KoHyenyus ynpaeneHus
eneyamnexuaMu nompebumens u e€ npumeHeHue 8 0pmMoOOHMUU

UDC 339.138.
JEL: M31
Malynka O. Y., Formus O. M., Ustenko A. O. Customer Experience

(6peHd «Insignia»)
Lenamu cmambu A6nflomca paccmompenue Kaaccudeckoll KoHuenyuu
ynpasneHus ene4amaeHuamu nompebumens, mocmpoeHue meopemuve-
cKoli Modenu mpoyecca ynpasneHus eneyamaeHuamMu nompebumens u
demoHcmpayus Ha npumepe bpeHda «Insignia» eé npumeHeHus 8 cepe
MeOUYUHCKO20 0BCAYHUBAHUA — 8 YACMHOCMU, 8 0pMOOOHMUYECKOM f1eve-
HUU. YcmaHosneHo, Ymo ynpassneHue enevyamaeHusmMu nompebumens se-
/19eMCA 4aCMbI0 KOKMAKMHO20 MAPKEMUHa ~ cucmembl Meponpuamuii no
ycmaHossneHuto mecHbix céaseli ¢ nompebumensmu u ykpenneHuro ux npu-
sepseHHocmu K 6peHdy. C moMowjbio KOHMAKMHO20 MapKemMUH2a MOXCHO
ycunume enusHUe MapKemuHa08bIX MPOPAMM Ha 0MOesnbHbIX nompebu-
meneli u pacwupume Kpye AUY, KOMopble MOOBEPHEHbI IMOMY BAUAHUI.
CobcmeeHHo, KOHUENyus ynpaeneHus ene4amaeHuamu nompebumens
(consumer experience management — CEM) nodpasymesaem npoyecc cmpa-
meau4ecKo20 yrpasseHus 8cemMu 8reYamaeHUAMU 0m mosapa uanu Komna-
Huu. Pupmsl Mo2ym Gopmuposams enevamsaeHue nokynameneli no caoemy
YCMOMPEHUI0 HA MAMU Pa3AUYHBIX YPOBHAX, M0Mb3YACH COOMBEMCMBYWU-
Mu pervazamu. [aHo aemopckoe onpedeneHue ynpasneHus 8neyamneHus-
MU nompebumens — 3Mo NPOYUECC NAAHUPOBAHUSA U 0P2AHU3AUUU HopMU-
POBAHUA BMIEYAMAEHUSA, U3y4YeHUE €20 BAUAHUA HA KAUeHMa, No00epHKU U
KoppeKkmuposKu 60 8pemeHu. [pednoxeHa meopemuydeckas modessb rpo-
uyecca ynpaeneHus eneyamsaeHuAMU nompebumens, KOmopas nocmMpoeHa
Ha 0CHOBe CUCMeMH020 M00X00a U npedcmaesneHa 8 sude cedyrUUX oc-
HOBHbIX modcucmem: «X» — yenesas nodcucmema, «Y» — obecnevusarowias
nodcucmema, «XY» — HOPMAMUBHO-3aKOHOOAMenbHAA nodcucmema, «Z» —
ynpasnatowas noocucmema. Kaxoas u3 npueedeHHbIX nodcucmem moxem
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Management Concept and Its Implementation In Orthodontics
(Brand “Insignia”)
The purpose of the article is to review the classical concept of customer ex-
perience management, to build the theoretical model of the customer experi-
ence management process and to demonstrate in practice, on the example
of the brand "Insignia", its implementation in the field of health care — in
orthodontic treatment, in particular. We found out that customer experience
management is a part of contact marketing that is the system of measures
aimed at building close relationships with consumers and strengthening their
brand loyalty. Using contact marketing, one can increase the impact of mar-
keting programs on individual consumers and expand the circle of customers
who are influenced. In fact, the concept of customer experience management
(CEM) implies the process of strategic management of all impressions of a
product or company. In business, one can create customer experience and
impressions in the way you want at five different levels using the appropriate
levers. The author's definition of customer experience management is given.
It is the process of planning and organizing the formation of the impression,
studying its impact on the customer, supporting and correcting the impres-
sion over time. The theoretical model of the process of customer experience
management is proposed. It is built on the basis of the systemic approach
and consists of the following main subsystems: “X” is target subsystem, “Y” is
providing subsystem, “XY” is regulatory subsystem, and “Z” is managing sub-
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6bIMb 0nUCaHa cOBCMBEHHbIMU MeXHUKO-3KOHOMUYECKUMU MOKA3amensmu
(T3 1, T3M 2, T3M 3, T3M1 4), komopble uHMe2pupyomcs 8 cuHmemuve-
CKUe Kpumepuu ynpaeneHus enevamaeHusmu nompebumens (T3 5).
[podeMOHCMPUPOBAHO, YMO 8 OPMOOOHMUU, 8 YACMHOCMU NPU NEYEHUU
6pexem-cucmemoli 6peHda «Insignia», npumeHeHue KoHuenyuu ynpasse-
HUS 8MeYamsaeHuUAMU nompebumesns no3goasem yseauqums npUMoK nayu-
€HmMo8 Yepe3 ycmaHosseHue 008epumesnbHuIX OMHoweHul, npueneyeHue
8MOPUYHBIX accoyuayull U MakcumansHoe yoosnemsopeHue pesynbmamom
neveHus. 30ect MapkemuHe eneyamsaeHuli Ha4uHaem pabomame ewje Ha
HQYan6HOM 3mane, MOCKOAbKY NayueHm umeem 803MOMHOCMb y8UOeMb
6ydywuii pesynbmam opmodoHMU4ecKo20 ne4eHus 00 ukcayuu camoli
bpexem-cucmemsl «Insignia», a makxe HabaOAMb pe3ynbmamesi 8 OUHA-
MUKe U CpasHUme ux 8 pexcume «do/mocsien.

Kntouesble cnosa: mapkemuHe snevamaeHutl, KOHUENYUA ynpaeneHus ene-
yamneHuamu nompebumens, meopemuyeckas Modenb npoyecca ynpasse-
HuA 8nevyamsaeHuAMU nompebumens, opmodoHmus, Insignia.
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CTAQHHIM YacoM CTa€ 3pO3yMiAoO, IO CBIT BiA-
XOAMTD Bip iHAYCTPiaABHOTO MAXOAY AO €KOHO-
MIKH, A€ OCHOBHY POAb BiAirpaBaAM MAIUVHY, i
BCe OiAbIIe YCBIAOMAIOE BXAUBICTD AIOACBKOTO (aKTo-
pa SIK 3all0pyKM PUHKOBOIO ycmixy. Gobé M. 3asHauae,
o «[Iporsrom octanuix 50 pokiB HaroAoc B eKOHOMilli
3MICTUBCS Bip BUPOOHULITBA AO CHOXMBaHHSA. BiabyBcs
nepexia Bia cdepu palioHaAPHOCTI AO «KOpOAIBCTBA Oa-
XaHb»: Bip 00'€KTUBHOIO A0 CY0'eKTMBHOrO; A0 cdepn
nicuxoAorii» [1].
3riaHO 3 pAocAipkeHHAMH, Bcboro 10% moxymiiB
HpUIIMAE PillleHHS PO KYIBAIO, BUXOASYM i3 PyHKIiO-
HaABHMX BUTiA TIPOAYKTY Ta iforo LiHu. OTxe, 90% Atopet
KYIYIOTb eMOLIHMII 3B’130K 3 IPOAYKTOM i OpEHAOM.
BuxopsfumM 3 1BOTO 3aBAAHHAM MApKeTMHTY Ta
OpEHAMHTY € He TIAbKY MTOBCIOAHICTD, HAOUHICTD i PyHK-
LIiOHAABHICTD, aA€ i1 CTBOPEHH:I Ta MATPUMYBaHHS CTill-
KOT'O eMOLIIIHOTO 3B'5I3KY 3i crioxuBaueM. [IpoAykT abo
IIOCAYTA TIABKY TOAL MOXKYTb BBXKaTUCS OPEHAOM, SKILO
BOHI 3AQTHI BECTU €MOLIITHUM AIAAOT 31 CIIOKMBaYeM.
[TpobAemaM OpeHAMHTY Ta yIPaBAiHHS B3a€MMHA-
MU 3i CIOXKMBaYeM NPUCBSYEHO 0araTo HayKOBMX Mpalib
3apyODKHMX | BITYMBHAHMX aBTOpiB, 30KpeMa, A. Aake-
pa, b. Banekena, A. Biaep, T. Tepa, M. To6e, A. EaaByAg,
K. Keaaepa, M. Ainacrpoma, T. HiabcoHa, T. ITitepca,
E.iA. Paiic, T1. ®eapsika, b. llImirTa, P. oy, A. Illyap-
13, B. Aomuina, H. Moiceesy, B. Ilepuito, O. 303yAboBa,
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system. Each of these subsystems can be described with its own technical and
economic indicators (TEI 1, TEI 2, TEI 3, TEI 4), which are integrated into syn-
thetic criteria of customer experience management (TEI 5). It is demonstrated
that in orthodontics, while treating with the Insignia brand bracket system, in
particular, the implementation of customer experience management concept
allows to increase the inflow of patients through establishing trustworthy
relationships, involving secondary associations and maximum satisfaction
from the result of treatment. Here, marketing of impressions starts working
already at the early stage, because a patient can see the future result of orth-
odontic treatment before fixing the Insignia bracket system as well as observe
the results in time lapse and compare them “Before” and “After.”

Keywords: marketing of impressions, customer experience management
concept, theoretical model of the customer experience management process,
orthodontics, Insignia.
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O. KenptoxoBa, B. Ilycrorina Tomo. Ilpu ubomy, BiacyT-
HICTb €EAMHOTO TEOPETUYHOTO TAXOAY AO AOCAIAKEHHS
NIPOLIeCY YIIPABAIHHS BPKEHHAMM CIIOXKMBAYA YCKAAA-
HIO€ IX aHAAI3 Ta CIIPUYMHSAE BIACYTHICTD Al€BMX IIpaK-
TUYHMX PEKOMEHARLM 1I0AO aKTUBi3aljil MapKeTMHIO-
BOTO MEHEAXMEHTY Ta OpPEeHA-MEeHEAXXMEHTY Ha Pi3HMX
PUMHKAX, Y TOMY YMCAI Ha PUHKY MEAWYHUX TOCAYT (B Op-
TOAOHTUYHOMY AiKYBaHHI 30KpeMa).

Liramu cTaTTi € PO3rAsipA KAACM4HOI KOHLemuii
YIIpaBAIHHS BpOKeHHSIMM CIIOXMBaya, 1006yA0Ba Teope-
TUYHOI MOAEAI IIpOLieCy YIPaBAIHHA BPaKeHHAMU CIIO-
KMBAYa Ta AEMOHCTpALjist Ha IpuKAapi OpeHaa «Insignia»
il 3acTocyBaHH: y chepi MEAMHOrO 0OCAYTOBYBaHHS —
30KpeMa, B OPTOAOHTUYHOMY AIKYBaHHI.

UCTEMA 3aXOAIB IOAO BCTQHOBAEHHS TiCHUX

3B’3KIB 31 CIIOXKMBayaMy Ta 3MilJHEHHS IXHbOI

MPUXMABHOCTI A0 OpEeHAQ Ha3MBAETHCS KOHTAK-
THUM MapKeTVHIOM. [IpMXMABHMKM KOHTaKTHOIO Map-
KETVMHI'Y BBOKAIOTb, 1[0 MOTPiOHO He MPOCTO MPOAABATI
TOBAp, a CIIAKYBATUCS 3 KAIEHTaMHy, 11100 00MiHIOBaTHCS
AYMKaMJ Ta CTBOPUTHU TIPUEMHE BPAKEHHS PO OPEHA.
[HIMMK cAOBaMM, 32 AOTIOMOIOX0 KOHTAaKTHOTO MapKe-
TUHIY MOXXHA IACMAUTHM BIAUB MapKeTMHIOBUX IIPO-
rpaM Ha OKpeMMX CIOXKMBAYiB i pO3LIMPUTH KOAO OCiD,
Kl MAAQIOTBCSL LibOMY BNAMBOBI. AAsi (popMyBaHHS
KpalIOro CTaBAeHHs Ta OiABLIOL LIKAaBOCTi CIOXKMBaya
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AO OpeHAa BUKOPUCTOBYIOTb OPUTiHAABHI MApKETMHIO-
Bi miaxoaM (MapKeTUHT BpaXkeHb, AOBIpUMIT MapKeTHHI,
KacTOMI3allio TOIL0).

OCHOBHMM 3aBAQHHSAM KOHTAQKTHOT'O MapPKETUHTY €
YTPMMaHHS iCHYIOUMX CTOXMBayviB. BipHi cnoxuBadi mo-
CTiifHO KYNYIOTb TOBapH, IPUHOCAYM IPUOYTOK BAACHMU-
KaM OpeHAiB. [XHi mepeBaru He 3MiHIIOTbCA TPOTATOM
BCBOTO JKUTTA. BaXAMBICTb 30epeXkeHHS CIOXKMBayiB
MATBEPAXKYETBCS TAKUMU AOCAiAXKeHHIMY [2]:

+ 3aAyyeHHS HOBMX CIOXXMBAUiB KOWITYE B 5 pasiB
AOpPOXUe, HX 3aA0BOAEHHS [IOTPeO 11 yTpUMaH-
HA iCHyIOUMX;

+ CcepeAHbBOCTATUCTMYHA KOMIIAHIS BTpayae OAM3b-
Ko 10% crio>xuBayiB 1{OPiYHO;

+ 3MeHIIEHHS BIATOKY CTOXuBauiB Ha 5% Moske
HPUBECTY AO 3POCTaHHA NpubyTKy Ha 25-85%
33aA€XHO BiA TaAysi;

+ uuMm crapui BipHi OPUXUABHUKM OpeHAQ, TUM
BUILUI PiBeHb IXHIX AOXOAIB.

4yyMaA0 (GakToOpiB i BUAIB AISABHOCTI, 3AQTHUX

BIAMHYTM Ha YCIIX KOHTQKTHOTO MapKeTVHTY.

BiAbII AOKAQAHO MM 3YIMHMMOCS Ha MapKeTUH-
I'y BpaxxeHb (a60 eMITipMYHOMY MapKeTHHTY) Ta 0COOAU-
BOCTSIX JI0TO 3aCTOCYBAHHS B OPTOAOHTII.

Orxe, bepHa LlImiTT, yuennit Koaymbiiicbkoro yHi-
BEPCUTETY, aBTOp 0araTboX KHIDKOK | HAayKOBUX MyOAi-
Kalill, po3po0MB KOHLEML}{}0 YIPABAIHHSA BpPaKEHHAMMU
crioxuBava (consumer experience management — CEM,
MapKeTUHT BpakeHb) — MPOLIECY CTPATEriYHOrO yIpaB-
AiHHSI BCiMa Bpa)XeHHSIMM Bip TOBapy a00 KoMIaHii.

3a b. llImiTTOM, MOXHAa CTBOPIOBATY IT'ATh Pi3HUX
TUIIB BPa)KeHb:

1) Ha piBHi BIAYYTTIB;

2) Ha piBHi MOYyTTIiB;

3) Ha piBHI AYMKY;

4) Ha piBHI BYMHKIB;

5) Ha piBHi BIAHOCUH.

Y xoxxHomy 3 Hux b. llIMiTT po3pisHse BpopKeHi 11
Ha0yTi peaxuyii Ha BpakeHHs1. BiH cTBEpAXYE, 1o dipmu
MOXYTb (OpPMYBATH BpaKeHHs IOKYILIB Ha CBill po3-
CyA, KOPUCTYIOUMCH BIAIOBIAHMMY BaXeAsiMU [3]:

1. Komynikauyii: pexaama, PR, piuni 3BitH, Opouy-
pu, inbopmauiiHi 60AeTeHi.

2. BizyaavHi/BepbarvHi cumMBOAY: HA3BU, AOTOTU-
I, HAaTIUCK, 0QOPMAEHHS TPAHCIIOPTY.

3. HasasHicmv mosapy: AM3aliH TOBapy, YIIaKoBKa,
eKCI03ULil B MiCLIIX IPOAQXKY.

4. Ko-6peHOuHe: MAPKETUHT MOAI i CIOHCOPCTBO,
AAbSHCU VI TIAPTHEPCTBA, AilleH3YBAaHHSA Ta PO3MillleHHs
TOBapy B KiHOGhiAbMaXx i TeAempocTopi (popaKT-mAei-
CMEHT).

5. CepedoBuue: TOProBi Ta TPOMAACHKI MicClIs, Ki-
OCKU, KOpriopatyBHi 0yaiBAi, iHTep’epu odicis i mianpu-
€MCTB.

6. Web-caiimu 1i erekmpoHHi 3acobu iHpopmayii:
KOpIopaTuBHi web-caiiTy, cailT 3 MPOARXY TOBapiB
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200 MOCAYT, KOMIIAKT-AUCKM, ABTOMATUYHE PO3CUAQHHS
eAeKTPOHHOI IOIUTH, peKAAMa OH-AAJH Ta iHTPaHeTMU.

7. Ar00u: TOproBuil MEPCOHAA, IEPCOHAA CEPBiCHOI
CAYXXOU, TEXHIYHUIT IEPCOHAA, PEYHVKY Ta KEPIBHULITBO
KOMMaHil.

b. IIMiTT BBaxae, 0 YIPaBAiHHA BPaKeHHAMU
CIIOXKMBAYa CKAQAAETHCS 3 ITSITU OCHOBHUX eTariB [4; 5].

1. AHariz cepedoBumia Bpamenp NOKynys: BUBYEH-
HSI COLIAABHO-KYABTYPHOTO CEPEAOBMINA (HA CIIOXKMBYMX
puHKax) abo 6isHecoBOro cepeaoBuia (Ha Oi3HEC-pPUHKAX).

2. CmBopeHHs nAGmM@POPMY BPAyEHHS: PO3POOAEH-
HA cTparerii, 1o nepeabayae MO3ULIOHYBAHHS BPaXKeH-
H3l, SIKe CUMBOAIi3ye OpeH) (11j0), MpoIoauiiio HiHHOCTI —
sIKe Bp)KEHHS OyAe CTBOPIOBATHUCS (HaBilI[0) Ta 3araAbHOI
TeMHU, sIKa OyA€ AOHOCUTHCS AO CIIOXKMBAYIB (SIK).

3. Au3alin Bpamenus: peaiisallis naargpopmm Bpa-
KeHHs Y popMi AOrOTUIIB i HAMMKCIB, yITaKOBKY, 0HOpM-
A€HHS pO3ApiOHOT TOUKY, B pekAaMi, iHIIMX MaTepiaaax
Ta B [HTepHeTi.

4. Cmpyxmypusayis B3aemooii 3i cnomusavem:
peaaisarfist mAaTGoOpMU BPOKEHHS B AMHAMIYHUX Ta iH-
TEPAKTMBHUX B3A€EMOAISX, BKAIOYAIOYYM OCOOMCTY B3a-
€MOAII0, Y MarasyuHax, Bi3UTV TOProBMX IIpeACTaBHUKIB,
CAYXOM pecerniuH (Hamp1KAa, Y FOTeASIX), Ha web-cairi.

5. Ilocmitini iHHOBayii: BUKOPUCTAHHSA TAAThOP-
MM BPOKEHHS AASL PO3POOAEHHS HOBMX TOBapiB, IIpoBe-
AEHHS MapKeTMHTOBUX 3aXOAIB AASl IOKYIILIB, @ TAKOX
TOYHe HaCTPOIOBAHHA BPaKEHHA Yy KOXKHill KOHKDPeTHil
TOYL KOHTAKTY 3i CIIOXK/BAYeM.

a Hallly AYMKY, YIPaBAiHHA BPaXeHHAMMU CIIO-

KMBaya — Lie Ipoliec MAAHYBaHHA Ta OpraHisauii

(GopMyBaHHSI BpaXeHHS, BUBYEHHS 110TO BIIAU-
BY Ha KAl€HTa, IATPUMKY Ta KOPUT'YBaHHSA B Yaci.

TeopeTnyHa MOAEAD IPOLIECY YIIPABAIHHS BpaskeH-
HAMM CIIOXXMBAya IOOYAOBaHA HA OCHOBi CHCTEMHOIO
miAX0AY 1 300pakeHa Ha puc. I (B OCHOBI MOA€Al — KOH-
uenis b. llImiTTa Ta cucTeMHe GaueHHS yIPaBAIHCBKOTO
npouecy A. O. Ycrenka [6]).

Sk 6aunmo, il CKAAAAIOTh TAKi OCHOBHI IACKUCTE-
mum: «X» — miApoBa mipcucrema, «Y» — 3abesmevyioda
miacucrema, «XY» — HOpPMaTMBHO-3aKOHOAQBYA ITACHC-
TeMa, «Z» — KepyloJa MmacucTema.

KosxHa i3 HaBepeHMX mipcucTeM MoXe OyTH oI-
CaHa BAAQCHUMM TEXHIKO-eKOHOMIYHMMU TMOKa3HUKaMU
(TEIT1, TETI 2, TEIT 3, TEII 4), sIKi iHTerpyoTbCs B CUH-
TeTUYHI KpUTepil YIPaBAIHHA BPaKeHHAMM CHOXXMBAda
(TEIT5).

Po3rasiHeMO OCHOBHI MACUCTEMU AQHOI MOAEAI.

3micToBe HaBaHTaXeHHs miacucTemu «Lliai cucTe-
Mi» (Bich «X») Gyae moasiraTut B iAlocTpaLii ynpaBAiH-
CbKOTO LIMKAY IIpY peaAi3auii cTparerii ynpaBAiHHA Bpa-
eHHsiMU crioxkuBayda (Aaai — CEM): cykymHicTb eramis,
TpoLeciB, GYHKLUIM, AKi CAiA BAIICHUTY AASL AOCSATHEHHS
MeTH (OTpUMaHHS PesyAbTaTy). AaHa MACKCTEMA MOXKE
OyTy TpeAaCTaBA€HA TaKMMU CKAQAOBMMMU IIpOLiECAMMU:

X, — sabesnevenHs niabosoi nporpamu crpaterii CEM
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KntouoBi pakTopun
ycnixy

Y1 - npeameTy npauji

ynpasniHCbKOT npaLi

Y3 - npaua
B YNPaBAiHCbKOMY npoLieci

Y4 - TexHonoria
CTpaTeriyHoro

HarpomapxeHns gocsigy (nam'atb)
71 - aHani3-opieHTaLifa PUHKY

+"72 - po3pobKka Ta NPUIHATTA yrIPaBIHCLKNX PilieHb
. (Y T. 4. nnaHyBaHHA NaTGOPMI BpaxeHHs)

73 - opraHi3aujia Ta peanisawia nnar¢popmm

Z4 - cTpyKTypU3aLjis B3aEMOgIi PeanizaLis
75 - perynioaHHs, NigTpumKa Ta iHHoBaL|ii 3aranbHuX
DyHKU
ynpasniHHA
(CEM)

i Y2 - 3acobu

yl'lpaBJ'IiHHﬂ BpaxeHHAMU

TEN 3 i > X(©
YmoBu Mo6anbHi Ta YacTKoBI Lini Ta npouec ix peanisauii
* HOpMU X1 - 3abe3neyenHs Linbosoi  |: X2 - po3pobka X3 - peanizavis
e HOpMaTVBU l«— nporpamu ctpaterii CEM LjinboBOI Nporpamn | cTpareriyHoi
e 3aKOHU 3acobamin JOCATHEHH Ljineit CTpaTeriTlCEM nporpamu CEM
* aKTN

pernameHT
.

|
KOHKYPEHTHE CEPE[JOBULLE

XY |

] I [

Onepauii

[ ‘ [
- ¥ ¥
Onepauii Onepauii

TEM 1

[
[
‘ EnemeHTtn ‘

[ [
¥ [ v
EnemeHTn ‘ EnemeHTtn

Puc. 1. TeopeTnyHa mogenb npouecy ynpaBniHHA BpaXKeHHAMM cnoxuBava (CEM)

3acobamu AocATHeHHs wiAelt; X, — po3pobka 1iAboBOi
nporpamu crpaterii CEM; X, — peaaisaijis crpateriynoi
nporpamu CEM.

Koxxumit ertan mpouecy ynpaBAiHHS Bpa’keHH:-
MU CIIOXKMBAYa peaAisyeTbcs 3a AOMOMOIOK 3aA€KHUX
yIpaBAiHCbKUX mpoLeayp [7]:

4+ [OCTAaHOBKMU METV;

+ indopmariitHoro sabesmneveHHs: (BKAIOYA€E OIle-
pauii 360py, cuctemaru3sarii Ta 06po6Oxu iHpop-
Mauii);

+ aHaaiTuuHOI AisApHOCTI (BKAIOWae omepauii
1IJ0AO OL{HKM CTaHy 00'€KTa YIIPABAIHHS Ta 10r0
CepeAOBMIIA, BU3HAYEHHS KAIOYOBMX (aKTOpiB
ycmixy Touo i «0bcayroBye» yci etamu mpouecy
YIIpaBAiHHS);

+ Bubip BapiaHTIB Alif (Y CKAQAHMX CUTYALIisIX CAiA
Opartu Ao yBaru 0arato BapiaHTiB, TOMY aAbTep-
HATVBHICTb € 000B’SI3KOBOIO, aAe He 3aBXAM 1ie
IPUBOAUTD AO BMOOpPY AMille HAlKpaljoro pi-
IIeHHH);

+ peaaisauii crpareriuHux pimens (mpowec ynpas-
AIHHSI BP@)XeHHSAMM CIIOXKMBAya 3aBepLIYETbCS
MPaKTUYHUM BTIAEHHSIM pillleHHS).

YacTkoBi mpoliecu TeOpeTUYHOI MOAEAl Tpouecy
YIPaBAIHHA BPXeHHAMU CIIOXKMBAya, CBOEK 4eproi,
MOXYTb OyTI PO3KA@A€HI Ha oreparii (Ail 4u KOMIIAEKC
AT AASI BUKOHAHHS 3aAQ4 YIPaBAiHH), a onepatjii — Ha
€AEeMEHTH, TOOTO AOTiYHMII B32EMO3B’SI30K YIPaBAiH-
CbKMX KaTeropiil, ki BUSHa4al0Th, AASL YOTO BUKOHYETh-
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cst mpoliec crpareriyHoro ynpaBainua C3EA, mo e npu-
YIHOIO BYHUKHEHHS IPOLieCy CTPATeTiqHOro yIpaBAiHHA
i sIKMit BUA BIIAMBY BUPOOASIETBCS B MPOLIeCi cTpareriy-
HOTO yIpaBAinHs [7].

eaAisawis uiaeit i mpotecis, sKi HeobXiAHO 3Ail-

cHuu B mpoteci ¢pyukuionyBanus CEM, BusHa-

yae 3aco0M palliOHAABHOTO AOCSATHEHHs LiAeit
(Bich «Y»), HampuKAaa: Y, — mpeameTy mpaiii; Y, — 3a-
cobu ympaBAiHChKOi Mpalyi; ¥, — mpalis B ympaBAiHCbKO-
MY TIPOLIECi; ¥, — TEXHOAOTIS CTPATETiYHOrO YIPaBAIHHS
BPKEHHAMIL.

[Tiacucrema cTpaTerivHoro ynpaBAiHHs (Bich «Z»)
BipoOpakae peaaisaliio 3araAbHUX (QYHKLN yIpaBAiH-
HsI BPKEHHSIMM CIIOXMBAya Ha (OHI HArpOMapKeHOro
AOCBIAY (mam’siTi) Ta CKAQAQ€TBCS 13 B3a€MOIIOB I3aHMX
i B3aemosarexHux QyHKUiil: Z; — aHaAis-opieHTallis
PUHKY; Z, — po3pobKa i MPUITHATTA YIPaBAIHCHKUX Pi-
1eHb (y T. 4. TAQHYBaHHs MAATQOPMY BPaXKeHHs); Z, —
opraHisalisi Ta peaaisailia naarGopmu BpakeHHs; Z, —
CTPYKTYpU3aLjisi B3a€MOAI 31 CIOXMBaYeM; Z, — PEryAl0-
BaHH/, NOCTilTHa MATPMMKA Ta iHHOBALIl TOLLO.

3aCcTOCYBaHHA MApKeTUHTY BpPaKeHb MOXKAMBO
i moTpiOHO B OyABb-siKilt cepi. B opTOAOHTI], B AiKyBaHHI
bpeket-cucremoro OpeHaa «Insignia» 30kpema, 3aCToCy-
BAaHHA KOHLMLii yIpaBAiHHA BPaXeHHAMMU CIIOXUBaya
AO3BOAsi€ 30iABIINTY NPUTIK MallieHTIB Yepe3 BCTAHOB-
A€HHs AOBipYMX BIAHOCKH, 3aAyueHHs BTOPUMHHUX aco-
Liallifl Ta MaKCMMaAbHe 3aA0BOAEHHS Pe3YAbTAaTOM AiKY-
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Puc. 2. Bisyanisauis KiHLeBOro pesynbraty OpTOAOHTUYHOIO JIiKyBaHHA 3a Aonomorolo 6pekeT-cuctemu «Insignia»
Ao dikcauii (mapkeTuHr Bpax<eHb B fiii)

BaHH [8]. Ao peui, malieHT Mae MOKAMBICTH MOOAYUTI
MaltOyTHill pe3yAbTAaT OPTOAOHTMYHOIO AiKYBAHHS IIie
A0 dikcauii camoi bpexer-cucremu «Insignia» (puc. 2).

PosrasHeMo eTamnu Takoi TeXHOAOriI [8].

1. OpTOAOHT IPOBOAUTD NOBHY AIarHOCTUKY i 301-
pae AlarHOCTMYHI AQHI AASL aHAAI3y KAiHIYHOI cuTyawii:
BiAOMTKM 3y0iB, 30BHIIIHPOAMLIEB] TA BHYTPIIIHPOPOTOBI
doTo Ta peHTreHoAOriuHy AlarHocTuky. OTpuMaHi AaHi
HaACUAQI0Thes B KoMIaHio «Ormcoy, CIIA.

2. Tam, 3riAHO 3 IHAMBIAYaAbBHUMY AQHMMMY TallieH-
Ta, CTBOPIOETCS BIPTYaAbHMII CeTall Mail0yTHbOIO TIpU-
Kycy nauieHTa. Aikap OTpUMYe IOBIAOMAEHHS Bip KOMIIa-
Hii po Te, 110 3D-MoAeAb aljieHTa rFoTOBa A0 MOAEPALlil.

3. 3a AOIIOMOT010 CIleljiaAbHOI Tporpamu Aikap Ie-
peBipsie OTpUMaHY MOAEAD i BHOCUTD B Hei CBOi KOpeKTH-
BJ, BPAaXOBYI0UM aHATOMI4HI 0COOAMBOCTI KOHKPETHOTO
naijieHTa. BiH Mo)ke 3MiHIOBaTM Ti mapameTpH, sKi, Ha
JI0TO AYMKY, AO3BOASITH AOCATTU MAKCYMMAABHO AKICHOTO
pesyAbTary.

4. Tlicas BHeceHHsI AiKapeM YCiX KOPeKTUB ceTal
3aTBepAXyeTbca. CucTeMa aBTOMAaTUYHO 3MOHTYE Bi-
A€OPOAMK, B AKOMY IIOKa3ye Bech Ipoliec IepeMillieHHs
3y0iB maljieHTa Bip MOYAaTKOBOIO MOAOXKEHHS AO 3allAa-
HOBAHOTO KiHL[eBOTro. AAs naljieHTa MapKeTUHI Bpa)kKeHb
MOYMHAETHCS CaMe 3 MOMEHTY TIeperAsiAy POAUKY i Bi3y-
aAizauii MaitbyTHBOrO PE3YABTATY AIKYBaHHSI.

5. ITicas cxBaaeHHs ceTaly AikapeM 3aMOBAEHHS
HepeAAETHCS Y BUPOOHULITBO B AabopaTopito Insignia U.
S., PE3YABTaTOM SIKOTO € ABa HA0OPY, Ha BEPXHIO T HIDK-
HIO II[eAeIH, TIePEHOCHNX IabAOHIB AAsT Gikcallil Opexe-
TiB Ha 3yOU, BUTOTOBAEHI iHAMBIAYaABHO AASL KOXKHOTO
nauieHra. TakuM YMHOM, KPiM MapKeTUHI'Y BPasKeHb, MU
MAEMO Ile OAMH MiAXiA CHCTeMM KOHTaKTHOTO Mapke-
TUHI'Y — KACTOMI3aL|iI0.

6. bpexet-cucrema ¢ikcyeTbcs AikapeM Ha 3yb6u.
AiKyBaHHA OYMHAETDCA.

7. KoxeH Bi3UT NalieHTa B KAIHIKY CYIPOBOAXY-
eTbcsi pororpadyBaHHsaM 3y0iB. lle aae MOXAMBICTB
AIKaplo Ta MAallieHTy CIOCTepiraTy 3a AMHAMIKOI AiKY-
BaHHs, TOOTO 6QUNTY 3MiHM IIOAOKEHHSI 3y0iB 3a IIeBHUIL
nepiop vacy.

8. 1o 3aKkiHYEHHIO OPTOAOHTUYHOTO AIKYBaHHS T1a-
LiieHT OTpUMYe Ipe3eHTaLiio 3 poTorpadismu «Ao/Ilic-
AsI» OPTOAOHTUYHOTO AIKYBaHHS.
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Orxe, ynpaBAiHHS Bpa)KeHHSIMU CIIOXKMBaya (Map-
KeTUHI BPakeHb) — i€ MIPOLieC TAAHYBaHHS Ta OpraHisa-
1il GpopMyBaHHS BpaKeHHS, BUBYEHHS 110TO BIAMBY Ha
KAi€HTa, MATPUMKM T2 KOPUTYBaHHs B Yaci. Vloro Buko-
PUCTAHHS ChOTOAHI € HEOOXIAHIM, OCKIABKY 3aBAQHHSIM
MapKEeTHHIY Ta OPEHAVMHIY € He TIAbKM IOBCIOAHICTD,
HAOYHICTD 1 QYHKUIOHAABHICTD, aA€ i CTBOPEHH i HiA-
TPUMYBAHHS CTilIKOTO €MOLiiHOro 3B’S3KY 3i CIOXU-
BaueM, He3aAEXHO Bip cdepu BUKOPUCTaHHA. 30KpeMa,
3aCTOCYBAaHH: KOHLEMLIil yIPaBAiHHA Bpa)KeHHAMM CIIO-
XVBa4a B OPTOAOHTII A03BOAsIE pOPMYBATH HO3UTUBHE
CTaBA€HH: MaLli€HTa A0 NPOLIeCy AiKyBaHHs, MACUAIOBA-
T IEPCOHAABHIIT OPEHA AiKapsi i BCTAHOBAIOBATH 3 HUM
AOSIABHI BIAHOCMHM 4epe3 MAaKCUMaAbHE 3aA0BOAEHH:
PEe3YAbTaTOM AiKyBaHHS. L
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XayctoB M. M. TeopeTu4Hi acneKkTn NpoBefeHHA peKNaMHUX KaMnaHili y mepexi IHTepHeT

Cmammio npuces4eHo 00CAIOHEHHIO MeopemuyYHUX acrekmig MposedeHHs peknamHux Kamnawili y mepexi [HmepHem. [IpOaHANI308aHO BU3HAYEHHSA Cym-
HOCMIi MOHAMMSA «peKnama» 8 3akoHodascmei ma pobOMAx HayKoeyie. BusHa4eHo GyHKYii peknamu. Po3easHymo eudu i munu peknamu. 3a3Ha4eHo, Wo Ha
Cy4acHOMy emani pekaama micHo Moe’A3aHa 3 PEKAAMHUMU KaMMAHIAMU Ma € iX ckAadosum enemeHmom. [pOaHANI308aHO BUSHAYEHHA CYMHOCMI MOHAM-
mA «PeKNamHa Kamnawia» 8 pobomax Haykosyie. Po32asHymo egontoyito yineli nposedeHHs pekaamHux kamnakil. MpoaHanizosaHo kaacugikauito sudie
peknamHux Kamnawitl. HaeedeHo 3azanbHy CmMpyKmypHO-GyHKYioHAMbHY MOOenb pexknamHoi Kamnanii, JosedeHo, ujo 0cmaHHim yacom nocmiliHo 3pocmae
nonyAspHicMb 3acMocy8aHHA mepexci IHmepHem 0 30ilicHeHHs peknamHux Kamnawill. MpoaHani308aHo cymHicms ma ocobausocmi IHmMepHem-pekaamu.
Po32asHymo OuHamiky po3sumky puHky IHmepHem-pekaamu YkpaiHu. [osedeHo, Wwo po3gumok puHKy IHmepHem-pekaamu e Ykpaiki 8idobpasye 3a2a16Ho-
ceimosi meHdeHyii ma nokasye cmany no3umusHy OuHamiky. lpoaxanizosaHo ocobausocmi Halibinbw nowupeHux munie ma eudie IHmepHem-pexnamu. Bu-
3HQYeHo, Wjo 8UBIp Modesi peknamHoi KamnaHii ma eudy pekaamu 8 mepexi [HmepHem 3anexcums 6i0 MapKkemuH2080i cmpamezii Komnakii ma, 8i0nosioHo,
yineli peknamHoi Kamnanii, npodykmy, wo sucmynae ii 06’ekmonm, i yinbosoi aydumopii.

Kntouosi cnoea: peknama, peknamHa KamnaHis, mMmepexca IHmepHem, IHmepHem-pekaama, cymuicme, 8uou, munu, gyHKUii, Modenb pexnamHoi KamnaHii,
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YK 659.1
JEL: M37
Xaycmos H. H. TeopemuvecKue acnekmol nposedeHus PekaamHbIX
KamnaHuii 8 cemu UHmepHem
CmamoA noceAweHa uccaedo8aHu0 Meopemuyeckux acnekmos nposede-
HUS PeKNamMHbIX KamnaHuli 6 cemu MHmepHem. [POaHANU3UPOBAHYI Onpe-
OefieHus CyWHOCMU MOHAMUA «PeKAamay 8 3akoHodamesscmae U pabomax
yueHbix. OnpedeneHsl hyHKUUU peknamel. PaccmompeHsl 8udbl U munsl pe-
KAambl. YKa3GHO, Ymo Ha COBPEMEHHOM 3mare Pekaama MecHo CeA3aHa ¢
PEKAAMHbIMU KAMIGHUAMU U A8AAEMCA UX COCMABHbIM 3emeHmom. [poa-
HANU3UPOBAHbI ONpPedenerus CyUHOCMU MOHAMUA «PEKAaMHAA KAMMAHUA»
8 pabomax y4eHblX. PaccMompeHa 380/0uuA yeneli nposedeHus pexknam-
HbIX KamnaHul. [IpoaHaNU3UPOBAHA KAACCUUKAYUA 8UO08 PEKIaMHbIX
KamnaHut. MpedcmasneHa obwias cmpykmypHo-yHKUUOHANbHAA Modesb
peknamHol KamnaHuu. JJoKkasaHo, Ymo 8 nocsnedHee 8pema NOCMOAHHO pac-
mem nonynapHoCMb MpUMeHeHUs cemu MHmepHem 044 ocyujecmeneHus
peknamHbix kKamnarud. [TpoaHanu3uposaHs cyuwHocms u ocobeHHocmu WH-
mepHem-pexnamsl. PaccmompeHa QUHAMUKA pa3eumus pbiHKa MHmepHem-
peknamel YkpauHsl. [OKA3aHo, Ymo pasgumue poiHKa MHMepHem-pexna-
Mol 8 YKkpauHe omobpaxaem obwiemuposble meHOeHyuU U noKassieaem
ycmolivusyto nonoxumensHyto OUHaMUKy. poaHanu3uposaHsl 0cobeHHo-
cmu Haubosee pacnpocmpaHeHHsIX MuUnos u 8udos MHmMepHem-peKaamel.
OnpedeneHo, Ymo 86160p MOOenU PeKNamHOU KAMNAHUU U 8UOd PEKAaMbl 8
cemu MHmepHem 3agucum om MapKkemuH2080l cmpameauu KOMIaHuU U,
coomeemcmeeHHo, ueneli peknamHoli KamnaHuu, npodyKma, AeAAWEe20cA
ee obvekmom, u yesnegol ayoumopuu.
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Khaustov M. M. The Theoretical Aspects of Advertising Campaigns

on the Internet

The article is concerned with researching of the theoretical aspects of ad-
vertising campaigns on the Internet. The definitions of the essence of the
concept of «advertising» in the legislation and works of scientists are ana-
lyzed. The functions of advertising are defined. The kinds and types of adver-
tising are considered. It is specified that at the present stage advertising is
closely related to advertising campaigns and is viewed as their component.
The definitions of essence of the concept of «advertising campaign» in the
works of scientists are analyzed. The evolution of advertising campaign goals
is considered. A classification of types of advertising campaigns is analyzed.
A general structural-functional model of an advertising campaign is present-
ed. It is proved that the Internet is still growing in popularity for advertising
campaigns. The essence and features of advertising on the Internet are ana-
lyzed. The dynamics of the development of the Internet advertising market
in Ukraine are considered. It is proved that the development of the Internet
advertising market in Ukraine reflects global trends and shows stable and
positive dynamics. The features of the most common kinds and types of ad-
vertising on the Internet are analyzed. It is determined that the choice of the
advertising campaign model and the kind of advertising on the Internet de-
pends on the marketing strategy of a company and, accordingly, on the goals

of advertising campaign, the targeted product, and the target audience.
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