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Memoto daHoi cmammi € 800CKOHA/IEHHA MAPKEMUH208UX IHCMpPyMeHmie, HaUineHuX Ha CMOHYKAGHHA CroXcue4yux momusayili puHky 6peHd08ozo odsy
8 YMOBaX Kpu3u, 3anodiaHoi naHdemieto COVID-19. Mpu aHanizi, cucmemamu3ayii U y3aeanbHeHHi HAyKoBUX Mpayb 6a2ameox yveHux 6ysno po3aasHymo
meopemuyHi ma npakmuyHi nioxodu 0o npoyecy GopmysaHHa noAALHOCMI (i OKpemi acrnekmu ynpasniHHA HUMU Ha nidnpuemcmeax po30pibHoi mopeieni.
3’AC0BGHO, W40 8 CY4ACHUX PUHKOBUX YMOBAX KOHKYPEHMHA MApKemUuH208a cmpamezis nepedbayae peaniaayito MapkemuHay 8iOHOCUH AK 00H020 3 KAY0BUX
(yHKYiOHANLHUX iHCMpyMeHMie nidguweHHA ehpekmusHocmi biHecy. MapkemuHe 8i0HOCUH 00380/19€ ideHMUGiKysamu, ecmaxoseaeamu, nidompumyea-
mu, 3MiyHI08amu, 3MIHK8AMU Ma NPUNUHAMU 8IOHOCUHU 3i CNOXUBAYAMU, W06 cMeopumu UiHHiCmb 019 cnoxcusavie i 3abe3neyumu npubymrkosicms
KomnaHii 8 momo4Homy nepiodi ma nepcrnekmusi. JocnioxeHo mexHonoeii mpocysarHs bperdie fashion-iHOycmpii 8 ymosax kpu308020 PuHKY. Po32asHymo
disnbHicmb Komnaii, Aka 3alimaembca po30pibHoto mopeieneto mosapis, a came: npodaseyb 6peHA08020 0ds2y Polo Ralph Lauren. MposedeHo mapkemuH-
208e 00C/IOHEHHS 3 MEMOI0 BUBYEHHSA MOMUMY HA COXUBAHHA 6peHA08020 0042y, po3pobaeHo pekomeHAayii wjodo lio2o npocysarHs. TeopemuyHoto ma
MemoOUYHOK OCHOBOK 00CAIOHEHHA cmanu npayi 3apybixcHUX i 8IMYU3HAHUX y4eHUX-eKOHoMICMI8 3 npobaem npocysaHHA bpeHdy, po3sumky fashion-puHky
bpeH008020 0052y. BupiweHo akmyanbHe HayKo8o-00C/iOHe 3080aHHA W000 MeopemuyHo20 0brpyHMyeaHHA ma 800CKOHANEHHS MemoOuyHUX nioxodie
00 hopmysaHHs noAnbHocmi croxueadie Ha fashion-puHky 6peH008020 00s2y. CMBopeHo OHAALH-0NUMYBAHHS CroXUBavie bpeH008020 00sey M. Kuesa
Ha nnamgopmi GoogleForms, 3a pe3ynbmamamu AKO20 BU3HAYEHO 3HAYYWicMb akmopie 017 30ilicHeHHA NOKYNKU; 008e0eHO, WO KI0Y08UMU KAHAAAMU
ducmpubyyii MoOHux bpeHdie y MOMOYHUX PUHKOBUX yMOBAX MPOOOBXHYIOMb 3aAUWAMUCA MOP208esbHI YeHMpPU, 3 00HOYACHUM 3pOCMAHHAM iHMepHem-
ceameHma. Po3pobneHo mapkemuHzosuli iHcmpymeHmapiti npocysarHs bpeHd08020 0052y 8 coyiansHux mepexcax Facebook ma Instagram. PekomeHO08aHO
OCHOBHI 3aX00U KOMIAEKCY MAapKemuHay 3 ypaxysaHHAM crieyuciku yinbosoi ayoumopii.
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Priadko 0. M., Olinichenko K. S. Using the Modern Marketing Tools to Stimulate Consumer Motivation
The article is concerned with improving the marketing tools aimed at encouraging consumer motivations of the branded clothing market in the context of the
crisis caused by the COVID-19 pandemic. In the analysis, systematization and generalization of scientific works of many scholars, theoretical and practical ap-
proaches to the process of formation of loyalty and separate aspects of their management at retail enterprises are considered. It is found that in the current
market conditions, a competitive marketing strategy involves the implementation of relationship marketing as one of the major functional tools for improving
business efficiency. Relationship marketing allows to identify, establish, maintain, strengthen, change and terminate relationships with consumers in order to
create value for consumers and ensure the profitability of the company in the current period and perspective. Technologies of promotion of fashion industry
brands in crisis market are researched. The activity of the company engaged in retail trade of goods is considered on the example of the seller of branded
clothing Polo Ralph Lauren. A marketing study is conducted in order to study the demand for the consumption of branded clothing, recommendations for its
promotion are developed. The theoretical and methodical basis of the study is the work of foreign and domestic scientists-economists on the problems of brand
promotion, development of the fashion market of branded clothing. The actual research task on theoretical substantiation and improvement of methodological
approaches to the formation of customer loyalty in the fashion market of branded clothing has been solved. An online survey of the branded clothing consumers
in the city of Kyiv was created on the GoogleForms platform, the results of which determined the significance of the factors for the purchase; it was proved that
the key channels of distribution of fashion brands in the current market conditions continue to be shopping centers, with the simultaneous growth of the Internet
segment. A marketing instrumentarium for the promotion of branded clothing in social networks Facebook and Instagram has been developed. Recommenda-
tions as to the main activities of the marketing complex are presented taking into account the specifics of the target audience.
Keywords: loyalty, consumer, brand, fashion market, survey, motivation, Instagram, Facebook.
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HAYCTPISI MOAM, OAHA 3 HAiOIABII 3HAYYLIMX TaAy3eil

CBiTOBOI €KOHOMIKH, a cBiTOBUIA fashion-puHOK — Be-

AVIKMIT €KOHOMIUHUI CeKTOP, B SIKUI BXOAATb KOM-
naHii, HalliAeHi Ha BUITYCK OAATY, B3YTTs, aKcecyapis, a
TaKoX GipMuy, 110 3aiIMa0TbCst 1X 30yToM. OAHUM i3 BU-
pilllaAbHUX KOMIIOHEHTIB, 110 GOPMYIOTb KOHKYpeHTHi
IepeBarM TAKMX TIANPUEMCTB, BUCTYNAE AOSABHICTDb
croxuBaviB A0 ix npoaykuii. EQextuBHicTb 3aX04iB, 10
TIPOBOASITBCSL AASL TIPOCYBaHHsI mpoaykuii Ha fashion-
PMHOK, 3HAYHOIO MipOI0 3aAEXMTD Bip 00paHux iHCTpY-
MEHTIB i METOAIB 320X04YeHHs NMPUXUABHOCTI TOKYILiB.
CrpareriuHe MapKeTMHTOBe YHPaBAiHHA OpeHAAMM Y
fashion-iHAyCTpii € aKTyaAbHOI HayKOBOIO ITP0OAEMOIO,
IIJ0 Ma€ BUCOKY MPAKTUYHY 3HAUYIIiCTb Y CYYaCHUX PUH-
KOBMX YMOBax. ¥ 3B’3KY 3 LiIM 3aBAQHHSI BYBYEHHS Me-
TOAIB i popM OpMyBaHHS AOSABHOCTI CIOXUBA4iB AO
OpeHAIB B yMOBaX Kp13M € aKTYaAbHOIO SIK AASI MAPKETO-
AOTIiB-TIPAKTUKIB, TaK i AASI TEOPETHUKIB B 00AaCTi MapKe-
TUMHI'Y Ta KOMYHIKaL[ill.

IIUuTaHHIO AOCAIAKEHHSI AOSIABHOCTI CIIOKMBa-
4iB mpuCBsiYeHi mpaui 3apyOiKHMX | BITYMBHSHUX yde-
HUX, Cepep sKUX HeoOXipHO 3asHaumTu A. Aakepa [1],
Ax. Xodmeitpa [2], ©. Parixeabpa [3; 4], A. Bytuepa [5]
Ta inmmx. TeopeTnyHi Ta MPaKTUYHI MAXOAU AO TIpOLiECY
(GopMyBaHHS AOSIABHOCTI 11 OKpeMi aCIIeKTH YIPaBAiHHsI
HMMM Ha MIAITPMEMCTBAX PO3TAAHYTI TAKUMU BUEHUMU,
sk A. bosipuiHos [6], M. IBanHikoBa [7], A. Pyaenxo [8],
S1. Depopax [9], H. CaBuupka [10] Towo.

Memor cTaTTi € BAOCKOHAAEHHS eAeMeHTIB Map-
KeTUHIOBMX IHCTPYMEHTIB, HaliA€HUX Ha CIIOHYKAaHH:
CIIOXKMBYMX MOTHBALIiII PUHKY OPEHAOBOTO OASITY B YMO-
Bax Kpusy, 3anoaisgHoi nanaemiero COVID-19.

BiATIOBiAHO AO METU BUOKPEMAEHO TaKi 3aBOAHHS:

+ BUBYMTM TEXHOAOIil IIPOCYBaHHSA OpeHAIB
fashion-iHAycTpii B yMOBax KpM30BOTO PUHKY;

+ mpoBeCTM OHAQUH-ONUTYBAHHS  CIIOXKMBAYIB
OpEHAOBOTO OAATY;
+ po3pobMTM MapKeTMHIOBMII iHCTpyMeHTapiit

IPOCYBAHHS OPEHAOBOTO OASTY B COLI{AABHUX
Mmepesxax Instagram i Facebook.

BypxAuBMil pO3BUTOK TEXHOAOTIiI, 3arOCTpPeHHs
KOHKYPEHTHOI 60poTb0M B rA00aABHOMY MacliTa0i cro-
HYKAIOTb MATIPUEMHULIBKII CEKTOP AO BUOOPY cTpaTeril
PO3BUTKY, 3aCHOBAHOI Ha TOOYAOBI AOBIOTPMBAAMX BiA-
HOCHH 3 KAieHTaMu. B 00CTaHOBLI 3arocTpeHHs KOH-
KypeHLjii Ta NPUCKOPEHHS PUHKOBOI AMHAMIKM LjiAi Oa-
raTbOX MATIPUEMCTB MOMITHO 3MiHMAMCA. KO KiAbKa
pOKiB Has3ap Ha IepuioMy IAaHi crparerii ¢ipmu cros-
AO 3aBOIOBAHHS HOBOI KAI€HTYpM, TO OCTaHHIM YacoM y
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LIeHTpi yBary Hepe0yBalOTb AOSABHICTb KAi€HTa, iOro
BipHicTb dipmi. [TpyunHOI0 Takux 3MiH € YCBiAOMAEHHSA
TOrO, 10 MATPUMKA 3B’sI3KIB i3 KAi€eHTOM 3abe3medye
MIAIIPMEMCTBY 3HAYHMII €KOHOMIYHMI YCIIX 3aBAAKU
PETYAAPHUM 3aKYMiBASIM, BiABIAYBaHHAM, ITO3UTUBHUM
BiAryKaM Ipo mocAyry (mpoaykuii) [10].

AOSIABHICTb Y MapKeTHHTy 03HA4a€ MOOYAOBY AOB-
FOCTPOKOBUX BIAHOCHH, Y SIKMX CIOXMBa4 (KAi€eHT) i3
IPUXMABHICTIO CTABUTHCSI AO HPOAYKLii BMPOOHMK,
OpeHAY UM MarasuHy Ta CTa€ J0ro MOCTiifHUM KAIEHTOM.

CY4YaCHMX PMHKOBMX YMOBaX KOHKYPEHTHa Map-

KETMHIOBA CTpATerisi Iepeabavae peaaisalliio

MapKeTVHIY BIAHOCMH SIK OAHOTO 3 KAIOYOBMX
(GYHKLiOHAABHMX IHCTPYMeHTIB MiABUILEHHS eeKTUB-
HOCTi 6i3Hecy. MapKeTUHI BIAHOCUH AO3BOASIE iAeHTH-
¢ikyBaTy, BCTaHOBAIOBATH, MATPUMYBATH, 3MILIHIOBATH,
3MiHIOBATy Ta MPUIMHATU BIAHOCUHU 3i CHOXMBAYaM,
1106 CTBOPUTHU LIIHHICTD AASI CIIOXKMBAYIB i 3a0e3meunTu
NpuOYTKOBICTb KOMIIaHIl B TOTOYHOMY IepioAl Ta Iep-
CIIEeKTUBI.

YnpaBAiHHSA BIAHOCMHAMM 31 CIIOXKMBaYaMU AO3BO-
Asie TIOOYAYBAaTM IApTHEPCHKi, AOBIPAMBI BIAHOCUHU 3
HVUMM, B3aEMOAIATU He TiABKM Ha (i3UIHOMY, aAe TAKOX
1 Ha ICX0EeMOLIIHOMY PiBHi.

o6 3abesneunTyt AOSIABHICTD CIIOXXKUBAYiB, KOM-
MaHil MOBMHHI ONTUMAAbHUM YMHOM HAAQrOAUTU AUC-
TpuOYLilo, 00CAYrOBYBaHHS KAI€HTIB, IPOAABATY YHI-
KaAbHI TOBapy, MPOBOAMUTU IIPOIPaMy AOSABHOCTI Ta
OyTu couiaAbHO BipTIOBiAQABPHUMU. TakoX HeoOXiAHO
HAAATOAMTHM 3BOPOTHUII 3B’130K 3i CHOXMBaYaMy, 1100
3HATM IX AYMKY IPO KOMIIAHiIO i IPO KOHKYPEHTIB, BU-
CAYXOBYBATM MPOMO3ML{I Ta MOOAKAHHS, & TAKOX KPU-
TUKY AQHOI KOMIIaHii, rmepeAOauuTu ixHi moTpebu Ta
3aAOBOABHUTH paHillle, HIX Lje 3p0OASTb KOHKYPEHTH.
Y 3B’A3Ky 3 LM AOSABHICTH CIOXVBA4iB € OCHOBHUM
opieHTHpOM AlstabHOCTI KOMIIaHil Ta hakTopom dopmy-
BaHH CTiMIKMX KOHKYP@HTHMX IepeBar.

[HAYCTpisi MOAM — OAHA 3 HaiOIABII 3HAYYIIMX ra-
Ayseit cBiToBoi ekoHoMiku. Cirouit fashion-puHox —
1je BEAMKUI €KOHOMIYHMUI CEKTOP, B SIKUI BXOAATb KOM-
TaHii, HalliAeHl Ha BUIYCK OAATY, B3YTTs, aKcecyapis, a
TakoXX (ipMy, 1o 3aiManTbCs iX 30yToM. B ocranHe
Aecatupivaa XX CT. CBiTOBa iHAYCTpid MOAHMX peuvei,
a6o fashion-6i3Hec, KyA TPaAULIIHO 3aAy4eHO BUPOD-
HULTBO OAATY, B3YTTs, aKCeCyapiB i, TaK 3BaHMX, AOMalll-
HIX AilHiN, TIepeXuAa CIHPaBXHI0 MApPKETMHIOBY peBO-
Amolifo. TIpyHIMIN HEOKAACMYHOIO MApKeTMHIY CTaAM
000B’SI3KOBOK0 yMOBOI0 YCHIIIHOrO (YHKI{iOHyBaHHS
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AipepiB iHAyCTpii. 3'IBUBCS HABIiTh CIel{iaAbHNIT TEPMiH-
fashion-mapkerunr [11].

3HaBellb i TEOPeTUK MOAM bpyHo Pemop poskpu-
Bae cyTb fashion-mMapkeTHHry Takum YmHOM: « TpaAuLii-
HMIT MAPKETUHT OYB 3acHOBaHMil Ha oTpebi. Bu bepete
TOBap, 3AQTHMII 3aA0BOABHUTH iCHYI0UY OTpeOY, i Hama-
ra€eTeCh AOBECTH, 1O BiH Kpaiuil y cBoemy Kaaci. Y 6i3-
Heci MOAY AlOTb iHakie. TyT MoBa i€ PO CTBOPEHHS
notpebu Ha MOpoXXHbOMY MicLi. Moaa — e ¢pabpuka 3
BUPOOHMLTBA OakaHb» [12].

CY4aCHOMY CBITi, SIKMI1 TOCTIiTHO 3MiHIOETHCS, 6€3

YiTKMX aATOPUTMIB METOAIB NIPOCYBAaHHS TOPIO-

BUX MapoK, crenudiku Opexanury ta fashion-
peKAaMM 3aBOIOBATY AOAABHICTb CIOXKUBAYiB AO TIEBHO-
ro OpeHAy NPaKTMYHO HEMOXXAMBO. BMX0oAsuM 3 1IbOTO
ALSIABHICTD MailOyTHBOTO AM3aiiHepa MOBMHHA 0asyBa-
TUCS K HA JI0TO iHAMBiAYaAbHOMY TBOPYOMY MUCAEHHI,
TaK i Ha motpebax KaieHTiB. Y Oi3Heci MoAM moTpebn
KOXKHOTO KAi€HTa OYAYTb 3aAeXXaTy, Mo-Teplie, Bip i0ro
CTaBAEHHS AO MOAM, a TTO-APYTe, BiA IIBUAKOCTI CIIpUI-
HSTTSI MOAHMX TEHAEHLIiIT KOKHUM CrioXBaueM. Edex-
TUBHE MPOTHO3YBaHHS Ta (pOPMYBAHHS ACOPTUMEHTHOL
HOAITUKM MIAIIPMEMCTBA Ta MApKeTMHIOBOI CTpaTerii
AQ€ MOXXAVBICTD OpEHAY OYTY KOHKYPEHTOCIIPOMOXXHUM
Ha fashion-puHky. BiATlOBiAHO AO L}bOr0 MapKeTMHIOBi
CTpareril, IKi 3aCTOCOBYIOTbCS HA PUHKY iHAYCTPIl MOAY,
MOBMHHI OyTM CIIpSMOBaHI Ha CUTYaljilo, Ae MOTPiOHMIT
Ot M iHIMit mpoAyKT. Came 3aBASIKM OpeHAMHTY dop-
MYEThCS 115l CYKYIHICTh LjiHHOCTei. Aesiki OpeHAM cra-
I0Tb HEBiA €MHOIO YaCTHHOIO AIOACBKOTO JKUTTS Ta HABiTh
CIIPUIIMAIOTBCS SIK CAMOCTIIHA 0COOUCTICTh. BpeHp 1o-
BMHEH NPUBEPTaTH yBary. IcHye bararo crocobis 3poou-
T 1je, aA€ CAiA TI0YATH 3 TOTO, SIK TIPOAYKLIISI T TOCAYTU
KOMIaHil BUAIASIOTBCA Ha pUHKY. AudepeHuialiis Moxe
HabyBaTu pisHMX POPM 3aBASKYM YHIKAABHOMY «TOAOCY»
OpeHAY, 30BHILIHbOMY BUTASIAY, MO3ULIL, MeTi 4y Micil.
BiAMiHHICTb Bip KOHKYPEHTIB € KAIOUOBOI.

Hamn posrasiHyTo AifAbHICTb KoMmawii, Aki 3a-
JIMAIOTHCS PO3APIOHOI0 TOPriBA€IO TOBAPIB, @ CaMe: IIPOo-
AaBeLb OpeHpoBoro opsry Polo Ralph Lauren. Marasux
3HaxoAMTbCs ¥ M. Kuesi Ta posramosanuit y TPL] «Iy-
AiBep». KyAbTOBUIT aBTEHTUUHUIA OAST @MePUKaHCbKOTO
opeHay Polo Ralph Lauren — Aooporuit, AaKOHIYHUIL, MOA-
HUI, aA€e He3aAEXKHUN Bip IIBUAKOTIAMHHOCTI Moau. Lleit
MarasyH po3paxOBaHO B OCHOBHOMY AASI €AITHUX CIO-
XKUBaiB, IKi MOXYTb COOi AO3BOAUTI OPEHAOBMIT OAAT.

3aBAQHHSI MApKeTMHIY pO3APIOHOrO TOProBeAb-
HOT'O MIAIIPUEMCTBA — 3pOOUTH BiABiAYBauiB MOCTiiHU-
MM KAieHTaMu. AAS TTOCTIMIHOTO KOHTMHIEHTY MOKYILiB
PO3pOOASIIOTH TPOrPaMi AOSIABHOCTI, BBOASITD CIIELjiaAb-
Hi MAACTMKOBI KapTKy (10 € 3py4HOr HOpMOI0 po3pa-
XYHKIB), TepeAOaqaioTh Pi3HOTO POAY BHIDKKM T2 GOHYCH
ToLO. UMCEADHUMY MapKeTMHTOBMMMU AOCAiAKEHHAMU
BCTAQHOBAEHO, 110 CaMe AOCBiA KAI€HTa I0AO TIPYAOAHHS
TOBapy Ma€ BUPILIAAbHUII BIAVB Ha 3A{/ICHEHHS TOBTOP-
Hoi nokymxu. Tomy BaXAMBO, 1[00Y IIEPCOHAA PO3APIO-
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HOTO TOPIOBEABHOTO MIAIPUEMCTBA BOAOAIB 3HAaHHAMMU
IJOAO MOBEAIHKM KAIEHTIB. 3pOCTa€ TAKOX 3HAYEHHS BU-
MipIOBaHHS 3aA0BOAEHHSI KAIEHTA, 03a5K TIAbBKY 3aA0-
BOAEHUI TTOKYTIELlb 3aAVIINTBCSA MOCTIIHUM KAIEHTOM.

aMU TPOBEAEHO MAapKETMHIOBE AOCAiAKEHHS

3 METOI0 BUBYEHHS IIONUTY HA CIIOXMBAHHA

OpEHAOBOTO OAATY T4 PO3POOAEHO PEKOMEHAA-
i oAO 110ro NpocyBaHHA. AAS AOCATHEHHS IIOCTaB-
A€HOI METU 3AINICHEHO BAACHE IMOIIYKOBE AOCAIAKEHHS
METOAAMM CIIOCTEPEXEHHS /i ONUTYBAHHSA MOTEHLIHIX
CIIOXXMBAYiB 3 BUKOPUCTAHHAM OHAQMH-ONMUTYBAHHS Ha
naatpopmi GoogleForms.

Y MeTOAUL OHAAH-ONUTYBAHHSA BiACYTHIN Hps-
MU Bi3yaAbHUI KOHTAKT AOCAIAHMKA 3 PECIIOHAEHTOM,
i Le crpusie CTBOpeHHIO aOCOAIOTHO iHINOI KOMYHiKa-
TUBHOI CUTYallil, IKa 4aCTO AO3BOASIE 3HU3UTU IICUXO-
AoTiuHMiT AMCKOMGOPT | MABMIIMTU piBeHb WIMPOCTI
BipTIOBiA€ll. B OHAQIH-ONMTYBaHHAX MEHILOK Mipoio
[I03HAYAETHCS BIIAMB iHTEPB'10€pa. Y PECIOHAEHTIB He
BUHUKAE BIAUYTTS MPUMYLIEHHS, HE3PYYHOCTI, COPOMY,
HEPBO3HOCTI. [HTepHeT cripusie OiAbII BiABEPTUM BiAIIO-
BiASIM PeCIIOHAEHTA.

AAST AOCAIAXKEHHST PMHKY CIOXKMBA4iB OPEHAOBOTO
opsry M. Knesa 6yAo po3pobaeHO aHKeTY, 110 CKAAAAAACs
i3 B3a€MOIIOB’sI3aHMX, IOCTABAEHYX Y AOTIYHII TOCAIAOB-
HOCTI 3amuTaHb. Ycboro 6yao ommraHo 300 pecrioHAEHTIB.

O6csar Bubipku ckaaau 0codu Bikom Bip 20 pokiB,
3 Hux 85,4% — xiHku, 14,6% — yoaoBiku. OcHOBHa yac-
THHA PECHOHAEHTIB (52%) — pOOITHUKM Ta CAYXOOBL,
30% e BaacHMKaMu bizHecy, 9% — AOMOrocrnoaapku, 3% —
neHcioHepu Ta 6% — ctypeHTn. Cepep TUX, XTO 3Alit-
CHIOE KYITIBAIO OASITY OAVH Pas Ha MiCsLib, OiAblire BCbOro
IPeACTaBHUKIB BikOBOI Kareropii Bip 40 pokiB, mo 00y-
MOBA€EHO piBHeM MpUOYTKY Ta HiHAHCOBMM CTAHOBHUIIEM
AaHoi BiKOBOI KaTeropii, TOMy 110 caMe B LIbOMY Billi Ha-
crae diHaHcoBa cTabiabHicTh. Ha samuranus «Un kymy-
ere Bu OpeHA0BUI OAAT» 64% PECIIOHAEHTIB BIATIOBIiAM,
10 KYIYIOTb, a 36% — «Hi».

Alarpama po3noaiay OCHOBHUX OpeHAIB, sKi Hail-
0iAblire TOAOOAITHCS CIIOXKMBAYAM, HABEAEHO Ha puc. 1.
Aianpyrouoro rpymoto 3HaueHb € bpeHa Gueci — 21% pec-
MOHAEHTIB BiA 3araAbHOI UMCEABHOCTI, Apyre Miclie 3a-
itmae Dolce & Gabbana — 19% onurtaHuX, Ha TpeTbOMY
micui — Giorgio Armani S.p. A. — 18%. Takox 3a pe3yab-
TaTaMy ONMMTYBAHHA BU3HAYEHO: Malke OAHAKOBO — IO
15% omMTaHMX PECTIOHAEHTIB — AIASTB MK C000I0 OpeH-
an SAINT LAURENT i POLO. bpenpy Louis Vuitton
HapaAM IepeBary 5% OMUTAHUX PECIOHAEHTIB i 8% — iH-
MM OpEHAAM.

HactynHe mnuTaHHs cTOCYBaAoCs Oe3mocepea-
HbO PEKAAMHIUX i MapKeTUHIOBMX ACIEeKTiB CIPUIHAT-
Ts1 OpEHAIB HA PUHKY MOAHOTO OASTY. 3aBAQHHAM OYAO
BUSABUTY OCHOBHI KOMYHIKal[illHi KaHaAM Ta PeKAAMHi
TEXHOAOTII, 1[0 MAIOTh HAMOIABILI IIOTYXKHUI MOTEHLiaA
Yy TIAQHi BIIAUBY Ha PECIIOHAEHTIB.

BipnoBiai Ha muTanHs «fx Bu mpuitmaete pimeHHs
PO MOKYIIKY OASTY?» HaBEAEHO Ha puc. 2.
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Akomy 6peHay Bu HapaeTe nepeBary?

SAINT LAURENT

14%

Dolce & Gabbana
19%

Gucci

21%

S.p.A.
18%

Giorgio Armani

Louis Vuitton
5% m SAINT LAURENT

¥ Louis Vuitton
POLO
Giorgio Armani S.p.A.
Gucci
Dolce & Gabbana

IHWwe

Puc. 1. Po3nopin ocHoBHUX 6peHpiB, AKi KynyloTb cnoxuBadi

AK Bu npuiimacTe pilleHHA NPO NOKYNKY
opAary?

pajprycs 3
Gnorepamu
29%

Bupilyo
camocTiifHo,
iHTYiTUBHO
17%

nopaaw noapyr
(apysie)
6%

Yuraio Bigrykm y
couianbHUX
MepeKax, Ha
caiTax
48%

= YuTaio Bigryku
B COLiMepeKax, Ha cantax

nopaawv noapyr (apy3is)

BMPILLYIO CaMOCTINHO,
iHTYiTNBHO

pagyca 3 6rorepamm

Puc. 2. Po3nopin pecnoHAeHTIB NPo NPUAHATTA PillieHHA BiAHOCHO MOKYNKN

3a pe3yAbTaTaMy OIUTYBAHHA PECIIOHACHTIB MOJX-
Ha 1100auuTH, 1[0 HaMOiAbIIA YACTKA PECTIOHAEHTIB BiA-
AQIOTb IlepeBary BIATYKaM Yy COLiaAbHMX Mepexkax i Ha
cantax — 48% OnMTaHMX, IPUCAYXOBYIOTbCA AO AYMKM
0AorepiB 29% — 11e Ha AQHMIT YaC OAVH 3 SICKDaBMX HPHU-
KAQAIB B3a€MOAIT Aipepa AyMKU 3 KaieHTamy; 17% npu-
JIMalOTh pillleHHS CaMOCTIiHO, a 6% HapaAM IlepeBary
ropapam moApyr (Apysis). Ilpu boMy AAst MOAOAL Hall-
OiAbII KOPUCHUMY KaHaAAMU € [HTepHeT i creliaAbHi 3a-
xoau. OKpeMuit iHCTPYMEHT pobOTH — B COLjiaAbHIX Me-
Ala, Ha SIKWiT BapTO 3BepHYTH yBary, pobora 3 Aisepamu
AYMOK, monyAssipHuMK 6aorepamu. LikaBo, 1o B 1iboMy
aCIeKTi piBHI MOKAMBOCTI OTPMMYIOTD SIK IIMPOKO BipO-
Mi OpeHAM, Tak i yHiKaAbHI HeBeAuKi moypymu. HasiTb
Ha/IMEHIINII MarasuH IpyY XOpOoILiil B3aeMoAli 3 deruH-
OAOrepaMyt MOXKe CTaTy AY>Ke IONMYASIPHUM 3aBASIKY 110~
CTi/THUM 3TapKaM y ITOCTaX.
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aCTYIIHe 3alMTaHHs] HAINpPaBAEHO HA BUABAEH-
HS «AipepiB AYMOK», SIKi CAY’KaTb OPi€HTMPOM
AAsL uAeHiB pedepenTHOI rpymu. OCHOBHMMU
3aKOHOABLISIMM MOA PECIIOHAEHTaMu OyAM HasBaHi: Bi-
AoMmi Mopeabepu (28%), sHamenuTocti (32%), 6Aorepu,
cTuAicty Ta iH. (34%), a Takox 3MI (18%). Bausbko 1%
PECIIOHAEHTIB BiA3HAUMAY, 110 Lie MOXYTb OyTu i cami
CTOXMBaYi.
Buxopsum 3 1bOr0 MOXHA 3POOUTM BUCHOBOK,
110 MEPCEeKTUBHUM KaHAAOM AMCTPUOYLII Ha PUHKY
MOAHOTO OASITY HATOAVDKYMM 4aCOM CTaHYTb {HTEpHeT-
marasuHy i aytaer. OTXe, MAQHYBaHHs QaHTUKPU30BOL
cTparerii NPOCYBaHHS MOAHMX OpeHAIB Mae OyTu opi-
€HTOBaHe Ha PO3IUVMPEHHS NPUCYTHOCTI B Mepexi IH-
TepHeT y MAaHi AK KOMYHIKaLillHOTO IPOCYBaHHs, TaK i
oprasisatii Ipopaxis.
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3a pesyabTaTamy onuTyBaHHs 48,8% pecroHpeH-
TiB pa3 Ha 1 piK 3Ai/ICHIOIOTD MOKYIIKY OPEeHAOBOIO OAATY
B MarasuHax M. Kuesa, 37% KymyloTb OpeHAOBUIT OAST
pa3 Ha miBpokKy, 12% — pas Ha 2-3 poku i 2% KymyoTb
OAMAT pa3 Ha Micsllb.

aM1 BU3HAYEHO 3HAYYILICTD (PAKTOPIB AAS 3A1M-

CHEHHs TOKYIIKK: OpeHA (35%), SKiCTh MPOAYKLi

Ta pekAama (piBHO3HA4HI (akTopu — 1m0 28%),
A€SIKI CIOXMBadi BiA3HAUMAM TAKOX TakKi IapaMeTpu,
sk acoH (8%) i xoaip (5%). TIpu Lbomy, posrasipaoun
OTpMMaHi AaHi B po3pisi BikoBoi AudepeHLiauii, caia 3a-
3HAYNTH, 1O AASL PECIIOHAEHTIB Y Bili 20—29 pokis Hail-
0iAbLI MpiopUTeTHUMY BaKTOpaMy BUCTYMAOTD LjiHa Ta
peKAaMa, aHAAOTI4YHi TTOKa3HMKM XapaKTepHi AAS BIKOBOI
Kareropii 30-40, aAe TYT IOCUAIOETBCA BIIAUB pakTOpa
OpeHAy. AAst pecrioHAeHTiB cermenTa 40 i Giablie pokiB
NpiopUTETHUM € HaKTOp OPEHAY Ta SIKOCTI.

L[iAb0BOIO ayAMTODI€EI0 CTIO>KMBAHHSI € HAl0IABLI aK-
TUBHA, ITAQTOCIIPOMOYKHA YACTUHA HACEAEHHS; OCHOBHMI
piBEHb AOXOAIB Ha 1 AIOAMHY Ha MiCAL[b KOAVBA€THCS BiA
20 000 rpH i Buwe (55,2% Bip 3araAbHOI YMCEABHOCTI).
DopMmyBaHHsI CTIiKOI TPUXMABHOCTI AO TIEBHOTO OpeHAY
33A@XKUTD Bi LIIHOBOI IPYIIN, AO KOl HAAKUTD OAAT.

OcHOBHa Maca CIOXXMBAaYiB KyITye OpEHAOBMIT OAST
y 6yTuxax (64% Bia 3araabHoi KiABKOCTI ormmTaHuX); 27%
HAAQIOTb MepeBary OHAAVH-MarasuHaM; 7% — KYNyHTb
OAMAT Ha PO3MPOAAXKAX, i Ay’Ke He3HAYHA YaCTUHA — Y CTO-
KOBMX MarasuHax (2%).

OTxe, TYT TAKOXX HAMITUBCS TPEHA 3CYBY CIIOXKUB-
4iX mepeBar y OiK iHTepHET-CIOXMBAHHS. BUxopsun 3
OTPMMAaHMX AQHMX, MOXKHA 3pOOMTH BICHOBOK, 110 KAIO-
YOBMMU KaHAAAMU AUCTPUOYLIT MOAHMX OpeHAIB Y T0-
TOYHUX PMHKOBUX YMOBaX MPOAOBXKYIOTb 3aAMIIATUCS
TOPIOBI LIEHTPU 3 OAHOYACHMM 3POCTAHHSM iHTepHeT-
CerMeHTa.

Ha sammranus, un ckopuctaaucs 6 Bu mocayrowo
CTHAICTa B Mara3uHi OpeHAOBOTO OAATY BCi pECIIOHAEH-
1 (100%) BIATIOBIAW, 1[0 «TaK».

OcKiAbKM 0AAT — Lie HeBepOaAbHa (opMa CIIiAKY-
BAHHSI 0COOMCTOCTI Ta CAMOOL{HKY AIOAMHY, CyTh fashion-
OpeHAQ TOAATAE Y BTiA€HHI CYKYIHOCTI LIiHHOCTell, fKi
MAaIOTh OYT1 [TOB'sI3aHi 3 KOKHUM aCIIEKTOM B3aEMOBIAHO-
CUH OpeHAY Ta KAieHTa. AAs BAAAOTO OpEHAMHIY MOTpio-
HO BMITM PO3Mi3HATU CYTHICTh, 3ABAAQHH, METY, ACTEHAY
(icTopito), xapakTepucTHKH BiaMiHHOCTEi1 6peHay. Voro
MO3ULIIOHYBAHHSI, XapaKTep i IPUYMHM AOBIpU A0 OpeHAY
cnoxyBaviB. Hanpukaap, CBiTOBi AM3aliHepChbKi KOMIMaHii
SIK OpeHA-IMIAXX 4acTO BMKOPUCTOBYIOTH BIAOMHUX OCO-
0MCTOCTEI: aKTPUC, TOI-MOAEA€! i 3ipOK 1110y-0i3Hecy.

AHaai3 1iAbOBOI ayAuTOpil MOKa3aB: OpeHAOBMIT
OAST OPIEHTYETHCA Ha 3ipOK 1I0Y-0i3HeCy, AIAOBMX Y0AO-
BiKiB i XIHOK, HA €ACTaHTHUX AIBYaT, CMIAMBMX y CBO€E-
My BUOOpI, Ha AIOAEH, AASL SIKMX BKAMBO NPUBEPHYTU
yBary, aAe Ipiu LbOMY 3aAUILMTUCS B TapMOHIi i3 coboro,
a TAKOXX Ha MOAOAMX >KiHOK, SIKUM TTOAODA€TCSA ACKpaBa
IHAVMBIAYaABHICTb.
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TakuM 4MHOM, yHIKaAbHA TOProBa IpONO3ULis Ha
PUHKY MOAHOTO OAATY B IOTOYHMX PUHKOBMX YMOBAX
MOBMHHA MICTUTY TakKi 000B'S3KOBI €A€MEHTU: BUTIAHA
L[iHOBa TNPONO3MLlis; palLjiOHaAbHI 11 eMOL|iiHi BUTOAU
CHUABHOTO OpPEHAY; peKAAMHA MATPUMKA.

BuiriesasHaueHe AO3BOAMTD 3 BEAMKOI) YaCTKOIO
JIMOBIPHOCTI BITAMBATH BiApa3y Ha KiAbKa CETMEHTIB IPeA-
craBAeHOI BUOIpKOBoi CyKymHocTi. OTpyuMaHi AaHi A03BO-
ASTIOTb CKAQCTM YABAEHHS PO CIIOKMBYMI IHCAUT ILOAO
fashion-puHky: 6iabla yacTyHa cnoxuBayiB mpu Gopmy-
BaHHI YABAEHD PO CBIT MOAM Ta MOAHMX TEHAEHLIiN opi-
€HTYETbCS Ha CeAeOpiTi Ta 3acobu MacoBoi iHpopmarii.
OrpumaHi BiAOMOCTI € LIiHHICTIO 3 TOUKM 30py MAAHYBaH-
HsI KOHLIENITYaABHOTO pillleHHA peKAaMHUX i PR-kaMmaHiit,
PO3pOOKM KAIOUOBUX KOMYHIKALIHUX TOCHAQHB.

YABAEHHS PO TEHAEHLI Ta HANPAMKU MOAU pop-
MYIOTbCA Y CBIAOMOCTI ayAMTOPpii Mip BHAMBOM KOMY-
HiKaliiiHOi akTUBHOCTI OpeHAIB (depes pexaamy, 3MI,
ceaeOpiri Towo). I[Tpu LibOMY UMM MOAOALLE LjiAbOBA ay-
AUTODIs, TUM OiAbllle BOHA CXMABHA AO BIIAMBY 3 OOKY
HOBUX Mepia, 3MI Ta mMacoBoi KyAabrypu. Haitbiabur Ai-
€BMMM KaHaAaMM KOMYHiKallil, 10 BUKAMKAIOTb BiA-
TYK i AOBIpY 1IiAbOBOI ayaAuTOpil, BUCTYNaOTb [HTepHerT,
CIHIAKYBAHHA 3 AiAepaMu AYMOK i 6Aorepamiu, a TakoX
WOM-mapketunr («capadanHe paaio»). 3asHayeHmit
MepiaMiKC 3 BEAMKOIO YaCTKOI IMOBIPHOCTi AO3BOAUTD
3AilicHIOBaTY eheKTHBHE IPOCYBAHHSI Ha BCIO BUOIPKOBY
CyKymHicTb (25—45 pokiB).

Hamu BusBA€HO, 11J0 IIpY YXBaA€HHI pillleHHs IIpo
HIOKYTIKY OPEHAOBOTO OAATY CIOXXMBAYi 3BEPTAOTD yBa-
ry Ha Taki ¢akropyu, siKk OpeHa, SKIiCTh, pekaama. Baro-
MuM (GaKTOpOM BUOODPY Ha CHOTOAHIIIHIN A€Hb € 1iiHa,
IpU LbOMY AASL MOAOADKHOI ayanTopii (20-29) Beanke
3HaYeHHs Mae peKAaMa Ta 1iHa, TOAL SIK AAS IHIIMX Bi-
KOBMX KaTeropiit — LjiHa Ta OpeHA, AASI TOKYILB Y Billi
50 i 6iablue poKiB KAI0UOBMMM (DaKTOpaMy BUCTYIAIOTh
OpeHA i AKiCTb.

[Tip BnAMBOM (iHAHCOBO-eKOHOMIYHOI KpU3M Be-
AVIKA YaCTMHA CIIOKMBAYiB 3MiHMAA CBOI IlepeBaru IoA0
HPUADAHMX OpPEHAIB, MiCLib IPUAOAHHS OAATY, @ TAKOX
3HM3MAQ YACTOTY NPUADOAHHS MOAHOTO OASTY.

OAQABLIVM KPOKOM AOCAIAKEHHSI HAMM 0OpPaHO
aHaAi3 3acobiB MPOCYBaHHS OPEHAOBOTO OAATY
yepes [HTepHeT.

O6panuit MarazuH OpEeHAOBOTO OAATY AAS CBOTO iH-
TepHET-IIPOCYBAHHA BUKOPUCTOBYE ABI COLIiaAbHI Mepexi
(Instagram, Facebook), a Takosx cBiit odirtiftHuit caitr.

Po3rAsiHEMO AOKAQAHiIllle AiSIABHICTD KOMaHAMU
opeHay Polo Ralph Lauren y mepexi IHTepHeT.

1. Ocdinifianit caiiT GpeHAOBOTO OAATY Marasu-
Hy Polo Ralph Lauren.

Caitr  Openay https://gullivercenter.com/ru/trc-
shops/polo-ralph-lauren 6yB 3amymenuit y 2010 p. Bin
CKAAAQ€ETDCA 3 AEKIABKOX PO3AIAiB:

+ About (mpo 6peHA) — TYT MO>KHA 3HANTH OCHOBHY
inpopmatito mpo Kommaito: ii icTopito, pik cTBO-
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PEHHsI, OCHOBHI HANpPsAMKU AISABHOCTI, Micito, a
TaKoX iHpopMaLlilo Ipo Au3aliHepa OpeHAY;

+ Lookbooks (AyxkOyKi) — AQHMIT PO3AIA TIPEACTaB-
Asie 0000 CIUCOK YyciX AYKOyKiB 6peHay. Lleit
PO3AIA AOBBOASIE TIEPETASIHYTY €BOAOLIiI0 OpeH-
AY, 10TO CTUAD 1 I03MLIIOHYBaHHS;

+ Product Shots (bororpadii ToBapis). Yci boto-
rpadii mpoayKkuii OpeHAY pO3MillleHO KPYIHUM
MIAQHOM Ha OiAOMY TAl Y BUCOKOMY po3AiAeHHi y
dopmarti .png. Lleit po3aia A03BOASIE AETAABHO
PO3TASIHYTH TOBapy;

+ Stocklist (ciucox marasuHis). Posaia aBAse co-
0010 CHCTEMY KOHTAKTHMX AQHUX YCIX MarasuHis,
A€ TIPOAQIOTBCS TOBapy OpeHAY, B 00AiKoBOMY
BapiaHTi Ta Ha KapTi;

+ Contacts (xontaktn). Qopma AAsL 3BepHEHHs
OHAAQJTH, IOCUAQHHS Ha COLIiaAbHI Mepexi Ta iHIi
KOHTAaKTHi AaHi.

a Hally AYMKY, CAliT He AO KiHL NPOAYMaHMIA:

He AOCUTb SIKICHMIA, He BIATIOBiAQ€ TPEHAAM CY-

YACHOTO AM3alHY, APMEMCTBOM He BUKOPHC-
TOBYIOTbCS HOBI iIHTE€DAKTMBHI MOKAMBOCTI B3a€EMOAII 3
KaieHTamn. Hampukaaa, He 3acTOCOBaHa Taka (QyHKif,
AK OHAQIH-TIPUMIPKa, KOAY MOYKHA 3aBaHTQXUTU CBOE
doro, BKazaTu CBiil YAIOOAeHMIT KOAIp, PO3Mip, MOAEAD
i 1. iH.,, a 32 pe3yAbraTamu MAOOPY — MOAMBUTHCS, 4U
CI10A006aA0Ch CIIOXKUBaYY Lieif 00paHUl OAST.

2. ConiaabHa Mepexxa Instagram.

Y AaHMII Yac MOXKHA TOBOPUTU TPO Te, LIO
Instagram 3miHIO€ iHAYCTpi0 MOAM. AKTUBHUIT IIOCTVHT
B Instagram e Ba)KAMBMM KOMIIOHEHTOM AASL OYAB-SKOTO
MOAHOTO OpeHAY, IO TIparHe yCIixy.

LIJoAHs Ha CTOpIHL OPEHAOBOTO OAATY MarasyuHy
Polo Ralph Lauren B Instagram, Ha siky mipmucatno 33
000 xopucTyBauiB, 3 ypaxyBaHHAM KOHTEHT-IIAQHY ITy-
OAikyeTbest Bip 1 A0 3 doTorpadiit i Biaeo 3 BiamiTkamu
TBOPYOI KOMaHAH, SIKA TPALIF0BAAA HAA iX CTBOPEHHIM
(credits). Lle Moxyth OyTu KaieHTH OpeHpy, dororpa-
¢u, ctuaictu i 1. A. AAS 3pY4YHOCTI Teperasay pyopux
BBEAEHO CIIELiaAbHI XeIITery, 3a AKMMY MOXKHA BipCTe-
XUTK TyOAiKanii opHoro Tumy. TakoX LIOAHS MOTpiOHO
BUKOPKCTOBYBATHU BiAHOCHO HOBY ¢yHKIi0 Instagram —
Stories, Ae IPOTSroM AHS BUKAQAQIOTHCs poTorpadii abo
KOPOTKIi BiA€O, SIKi AOCTYIIHI KOpUCTYBayaM 24 FOAVHU,
a Hi3Hille 3HMKAIOTD Ha3aBXAM. TaM my0AiKyoTbcs GoTo
Ta BiA€O 3 XXKUTTS OpEHAY.

HemjopasHo Instagram sanyctus npsmi edipy, ma-
rasyH TaKOX CKOPUCTAaBCs L€l QyHKiien. Y pexnmi
OHAQITH AM3aliHep MOoKasye Mpolec poOOTH Hap 3i0M-
KO0 HOBOTO AyKOyKa. IIpsimi edipn A03BOASIIOTH OpeHAY
CTaTu OAVDKYE AO KAIEHTIB, TOCUAUTY AOSIABHICTb 1, 3BU-
YaJHO, OTPMMATY 3BOPOTHUIL 3B'SI30K.

Ha dotorpadisix 3 BigMiTKamu OpeHAy MOXKHa
nobaunTi KAi€HTIB OpeHAy, iHdAOEHCepiB CBITY MOAMH,
OAorepiB, BioOMUX MOAeAelt, ambacapopiB OpeHAy, 3i-
POK ecTpaaM, AKi TaKoX AONOMAralTb Yy NPOCYBaHHi
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OpeHAy, BUKAapaawoun pororpadio B 0Asi3i A0 cebe Ha
CTOpIiHKY Ta 3pOo0OMBIUY BIATIOBiAHY MO3HAuKy. 3a CTa-
TCTUKOK Instagram, 6peHpoBuil opsar marasuHy Polo
Ralph Lauren 6avats 6iabure 1 000 000 xopucTyBadis.
OxormAeHHs ayAuTopil ckaaao 18,5 tuc. oci6, 3 akux me-
pexopsThb 3 Instagram Ha caitt 6peHay 6ausbko 1 000
AIOAE Y AeHb, 30epexxenux ¢otorpadiit y cepepAHbOMY
oOiabure 100 mopHs. CraTncTyKa MOKA3Ye, 1[0 BUKOPUC-
TaHHs AQHOI MepeXi AK IHCTPYMEHTY AAS IPOCYBAHHA €
YCIILIHUM XOAOM. DpeHp BUKOPUCTOBYE 110 COLiaAbHY
Mepexy, MPOIOHYI0YM KOPUCTYBayaM SKiCHUI i CTUAD-
Hui1 akayHT. KoxkeH MmocT Mae CBOIO AOTIKY, @ 3araAbHa
po3kaaaka pororpadiit 3pobAeHa B EAUHOMY CTHAI.

3. ConiaapHa mepexa Facebook.

Cropinka y Facebook Haaiuye He Tax Oarato me-
PEATIAATHHUKIB, aA€ TIPU L{bOMY OpPeHA He YITyCKae MOX-
AVMBOCTI TIOAIAUTUCSI HOBUMMU ITIOALSIMM 4epe3 110 CoLji-
aAbHy Mepexy. Ha cTopiHLi yacTo my6AiKyHTbCS CTATTI
3 XYypHaAiB po HOBi KoAexuii OpeHay. [TepiopndHo Ha
CTOpiHLi BUKAaAQI0TbCs doTorpadii 3 AykOyKa, ase Bia-
OyBaeTncs 1ie pipKo. [Tybaixanii mybaikyoTbes cTporo 3a
KOHTEHT-TIAQHOM.

Came Facebook BMKOPUCTOBYETbCS AASI TIPOCYBAH-
Hs1 3aXOAIB OpeHAY, SKIIO TaKi BAALITOBYIOTbCS. [HCTPY-
MEHTapIii1 AQHOI COLIIAABHOI MepeXi Iiepeabadae CTBOPEH-
Hs1 Ta TIOBHUI OTIUC 3YCTPIii,  TAKOXX MOXXAMBICTD 3aIpPO-
et OYAb-SKOTO KOPUCTYBaya/Apyra Ha 3axia. 3i craruc-
THKM CTOPIHKYM OpeHAY MOXKHA TOOAYNTH, 1O OXOMAEHHS
ayautopii — 5000 ocib, 3aayyenictb craHoBUTb 500 0Ci0,
a IeperasiA CTOpiHKM B3araai He nepesuiiye 30 meperas-
AIB y AeHb. [Tepexoan Ha caiiT He IepeBUILYIOTh 2 KAIKiB
mopHs. O4YeBUAHNM € Te, 10 OpPEHA BUKOPUCTOBYE He
BCi MOXKAMBOCTI AQHOI coLiiaAbHOI Mepexi. BiacyTHa pe-
T'YASIpHICTD Y myOAikauil MaTepiaaiB, BUKOPMCTOBYETbCA
CYXMI CTUAD MoAQ4i. TaKMM YMHOM, MO>KHA 3pOOMTH BU-
CHOBOK, 110 OpPeHA aKTMBHO BUKOPUCTOBYE TiABKM OAHY
cowjiaAbHy Mepexxy — Instagram. Ha Haur norasa, 1jboro
HEAOCTATHbO. AAsI AOCSTHEHHS KPALIlOTO Pe3YABTATY CAiA
3BepTaTy yBary Ha NMOTEHLIHMX CHOXMBAYiB, AKi BUKO-
PMCTOBYIOTb 11 iHIIIi COLIIAABHI Mepexi.

IABMILIEHHS CIIOXMBYOI AOSIABHOCTI K (hakTop

(GopMyBaHHsI IHHOBAL{HOTO CepeAOBMILa TOP-

TOBEABHOTO MIAIIPMEMCTBA € OAHMM i3 BaXKAU-
BillMX €AEMEHTIB JI0TO AISABHOCTI B YMOBAaX BMCOKOI
KoHKypeHuil fashion-puHKy. AASL pO3APIOHMX MiATpHU-
€MCTB BR)XAUBO He TIAbKM 3aAyUeHHsS HOBUX KAIE€HTIB,
aAe J1 yTPMMAHHS BXe HasBHUX KAIE€HTIB — CTUMYAIO-
BAHHS MIOBTOPHUX MOKYIIOK Y MOEAHAHHI 3 OOYAOBOIO
€MOLIi/IHOI MPUXUABHOCTI; BUPOOAEHHS Y CIIOXXMBauiB
IIO3UTUBHOIO 00pa3y OPEHAOBOTO OASTY; BCTAHOBAEH-
HSI AOBIDAMBMX, APY>KHIX BIAHOCHH 3 KaieHTamu. Edex-
TUBHe YIPaBAIHHS AOSIABHICTIO CIIOXKMBAYiB Iepepbayae
HOCTI/IHUII MOHITOPMHI BHYTPIIIHBOI Ta 30BHIIIHbLOI
AOSIABHOCTI, @ TaKOX MOCTilTHEe AOCAIAXKEHHS TO0Tpe0 i
3aIUTIB CIIOXXMBAYIB.
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BUCHOBKU

MOHITOPMHI MapKeTMHIOBOI aKTMBHOCTI IIpo-
BiaHux fashion-6peHAiB AO3BOAMB BCTQHOBUTH, IO B
CyYacHUX yMOBax BiaOyBaeTbcsi TpaHcdopmalis Tex-
HoAoriln npocyBaHHs. [pioputeT cboroaHi BippaeTbes
AAPECHOMY CIIAKYBAHHIO 3i CIIOXMBAYaMH, sIki 3a0esre-
4yI0Tb €KOHOMIUHillli, TOPiBHAHO 3 MAaCOBMM MapKeTUH-
rom, TexHoaorii digital, CRM Ta iHTepHeT-pOCyBaHHSL.
3aMicTb TPAAULIITHNX MEAia, TAKUX SIK TeAeOaYeHHS], 30-
BHIILIHSI pekAaMa Ta TAsiHUeBi Bupanus, fashion-6pexan
3alIMalOTh COLliaAbHI Mepexi Ta cepBicy, 110 BUMArarTh
MEHIINX OI0AXKETIB, aAe YACOM He IOCTYIAIOThCS B edek-
TYBHOCTI IPOCYBaHHA.

3riAHO 3 AQHMMM MAapKETMHIOBOIO AOCAIAKEHHS
YSBAEHHSI IIPO TEHAEHLII Ta HAIIPSIMKI MOAY GOPMYIOTh-
Cs1'y CBIAOMOCTI ayAUTOPII ITiA BIIAMBOM KOMYHiKal[iitHO
AKTMBHOCTI OpeHAIB. SIK KAIOUOBi TeXHOAOTII TPOCYBaHHS
OpEeHAOBOTO OASTY PEKOMEHAYIOTBCS: iHTEpHET-MapKe-
TUHT, MOOiABHMIT MapKeTuHT, WOM-MapKeTHHT, 2 TAKOX
BMKOPVUCTaHHSI MOXKAUBOCTEI KAIEHTCHKOTO MapKEeTVHTY
(CRM) i KpoC-TIpOMOYIIH. 3aMPONIOHOBAHO MiABUIEHHSI
eeKTUBHOCTI «capapaHHOro» MapKeTMHTY 32 PaXyHOK
3aITyCKy MpOrpaMy BIiATYKiB, YIPOBapXKeHHS pedepanb-
HJX IPOrpaM, OHOBAEHHS OPEHAOBOTO OAATY B COLliaAb-
Hux Mepexax Instagram, Facebook; pobora 3 aiaepamn
AYMOK Ta iH(pAIOEHCepaMI; CTBOPEHHSI AYKOYKa KOAKLIl;
TI0Ka3 KOAEKLIiif; reHepallist Tpadiky CoLjiaAbHUX Mepex;
CTBOPEHHS Ta PO3NOBCIOAXKEHHs BIAGOKOHTEHTY; MO-
6iapHi KomyHikaii Ta BipTyaAbHi $aemmoou. L

JITEPATYPA

1. Aaker D. A. Managing Brand Equity. N. Y. : The Free
Press, 1991. 300 p.

2. Hofmeyr J,, Rice B. Commitment-Led Marketing: The
Key to Brand Profits is in the Customer’s Mind. John
Wiley and Sons, 2001. 320 p.

3. Paixenbp @©. ©., Mapkun P. UckpeHHAA NOANBbHOCTD:
KINOY K 3aBOEBaHWI0 KNNEHTOB Ha BCIO XU3Hb / nep. ¢
aHrn. C. OunuHa. M. : MaHH, MBaHoB 1 ®epbep, 2019.
352¢c

4. Paiixenbg ®., Tun T. ddekT noanbHoCTM: [BMKyLwme
CWIbl SKOHOMUYECKOTO POCTa, NPUOBIIN M Henpexopa-
Len LeHHocTy / nep. ¢ aHr. 3. KoHaykosoi. M. : Bu-
nbamc, 2005. 384 c.

5. Bytuep C. A. TTporpammbl NOANBHOCTY 1 KNy6bl MOCTO-
AHHBIX KNneHToB. M. : Bunbsimc, 2004. 272 c.

6. bospwnHoB A. A. MoTpe6bHOCTb GM3HECa B MOBbI-
weHnn nosanbHocTu KnmeHtoB. URL:  https://www.
marketing.spb.ru/lib-comm/dm/crm_id.htm

7. IBaHHikoBa M. M. MapkeTvHrose ynpasniHHA noAmb-
HicTio cnoxuBayis. MapkemuHe i MeHeOXMeHM iHHOBaA-
yiti. 2014, Ne 3. C. 62-72. URL: https://mmi.fem.sumdu.
edu.ua/sites/default/files/mmi2014_3_62_72_0.pdf

8. PypeHko A. KnneHTCKaa noanbHOCTb: TpU MOAENM No-
BegeHua. URL:  https://quality.eup.ru/MATERIALY2/
loyal.htm

374

9. ®epopak f. XT0 X HacnpaBpi BNANBAE Ha NOANbHICTb
knientis?  URL:  http://blog.management.com.ua/
item/419

10. CaBuupbka H. J1,, Mpagko O. M. YnpaBniHHA NONUTOM :
HaBY.-MeToA. nocib. Xapkis : XOYXT, 2016. 197 ¢. URL:
http://elib.hduht.edu.ua/bitstream/123456789/957/1/
nocu6HUK_ynp.nonutom.pdf

11. O'AneccaHpapo [. BoiHbl 6peHpos. CM6. : Mutep, 2002.
224 c.

12. OKOHKBO Y. bpeHauHr B Mofge Knacca «oke». Mactep-
CTBO CO3[aHA 1 ynpasnexus / nep. ¢ aHrn. C. [ypuHo-
BUYa. MuHck : MpesuoB Mabnuwwep, 2010. 874 .

13. Polo Ralph Lauren. URL: https://gullivercenter.com/ru/
trc-shops/polo-ralph-lauren

REFERENCES

Aaker, D. A. Managing Brand Equity. New York: The Free
Press, 1991.

Boyarshinov, A. A. “Potrebnost biznesa v povyshenii loyal-
nosti kliyentov” [Business Need to Increase Customer
Loyaltyl.  https://www.marketing.spb.ru/lib-comm/
dm/crm_id.htm

Butcher, S. A. Programmy loyalnosti i kluby postoyannykh
kliyentov [Loyalty Programs and Loyalty Clubs]. Mos-
cow: Vilyams, 2004.

D'Alessandro, D. Voyny brendov [Brand Wars]. St. Peters-
burg: Piter, 2002.

Fedorak, Ya. “Khto zh naspravdi vplyvaie na loialnist kli-
ientiv?” [Who Really Influences Customer Loyalty?].
http://blog.management.com.ua/item/419

Hofmeyr, J., and Rice, V. Commitment-Led Marketing: The
Key to Brand Profits is in the Customer's Mind. John Wiley
and Sons, 2001.

Ivannikova, M. M. “Marketynhove upravlinnia loialnistiu
spozhyvachiv” [Marketing management of Custom-
ers Loyalty]. Marketynh i menedzhment innovatsii, no. 3
(2014): 62-72. https://mmi.fem.sumdu.edu.ua/sites/
default/files/mmi2014_3_62_72_0.pdf

Okonkvo, U. Brending v mode klassa «lyuks». Masterstvo soz-
daniya i upravleniya [Branding in Luxury Fashion. Mas-
tery of Creation and Management]. Minsk: Grevtsov
Pablisher, 2010.

“Polo Ralph Lauren” https://gullivercenter.com/ru/trc-
shops/polo-ralph-lauren

Raykheld, F. F, and Marki, R. Iskrennyaya loyalnost: klyuch
k zavoyevaniyu kliyentov na vsyu zhizn [Sincere Loy-
alty: The Key to Winning Customers for Life]. Moscow:
Mann, Ivanov i Ferber, 2019.

Raykheld, F., and Til, T. Effekt loyalnosti: Dvizhushchiye sily
ekonomicheskogo rosta, pribyli i neprekhodyashchey
tsennosti [Loyalty Effect: Drivers of Economic Growth,
Profit and Enduring Value]. Moscow: Vilyams, 2005.

Rudenko, A. “Kliyentskaya loyalnost: tri modeli povedeni-
ya“ [Customer Loyalty: Three Models of Behavior].
https://quality.eup.ru/MATERIALY2/loyal.htm

Savytska, N. L, and Priadko, O. M. “Upravlinnia popytom”
[Demand Management]. Kharkiv : KhDUKhT, 2016.
http://elib.hduht.edu.ua/bitstream/123456789/957/1/
nocnbHKK_ynp.nonutom.pdf

BISBHECIHOOPM N2 10 2021

www.business-inform.net




