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Mawyk O. b. CTpaTeriyHi MapKeTUHIroBi iIHCTPYMEHTU NPOCYBaHHA NPOAYKTY Ha MapKeTnnenci

Ludposi mopeosi matidaryuku 3miHooms mpaduyiliHi nioxodu 0o MPocy8aHHs MpoOyKmig 3a80KU MOMAUBOCMI MOYHOI OYiHKU 06CA2ig PUHKY, KOHKY-
peHmig, 8ubopy Halibinew edekmusHoi cmpamezii MPOCY8aHHA Ma MAPKeMUH208UX iIHCMPYMeHMiB. 3 PO3BUMKOM LUGPOBO20 MapKemuHay IHMepHem-
Ma203UHU 8ce Yacmilie BUKOPUCMOBYIOMbLCA He AK M0cepedHUK Mix Mpooasyem i MoKynyem, a Ak oHnaliH mopeosull malidanyuk npodasis. Lie mpugeno 0o
110A6U HOB020 (hopmamy mopeieni ma mpaHceopmauii mpaduyiliHozo PUHKY enekmpOHHOI KoMepyii, 3miHU posii npodasyis, GKMUBHOI yyacmi nokynuys y
(hopmysaHHi npono3uyii ma mapkemuHey. BuKkopucmarHa yugposux iHcmpymeHmig KOHKypeHmHo20 aHasnisy nomeHyiliHoi Hiwi npodykmy nonezwiye npo-
CYBAHHA Ma 0a€ 3Mo2y ouiHUMU nomeHyiliHuli piseHb 00X00i, OMMUMI3y8amu iHCMPYMeHMU MPOCY8AHHS 8 Momo4Homy nepiodi. Mema cmammi nonseae
Y 8UABAEHHI KOMNAEKCY CMpameziYHUX MapKemuH208UX iHCMpYMeHMie NpocyeaxHsA npodykmy Ha mapkemnaelici. ¥ cmammi Ha ocHosi Kelicig KOHKypeHm-
H020 aHAI3y PO32AAHYMO MPAKMUYHI ACMIeKmMU 8UKOPUCMAHHA YUGPOBUX iIHCMPYMeHmig 0118 BU3HAYEHHS MOMeHyiany npooasie Ha KOHKPEMHOMY PUHKY.
BusHayeHo ocHosHi cmpamezii npocysaHHA npodykmie ma nepesazu KoxHoi cmpameeii. Ha ocHosi npakmu4Hozo Kelicy npodaie mpbox sudie npodykmig
3 BUKOPUCMAHHAM YUhposoi naamegopmu ma iHcmpymeHmie MPOCYBAHHA YuX MpoOyKmie 8UABAEHO eheKmUBHICMb KOXHO20 iHcmpymeHmy. Echekm npo-
CYBAHHA KOXHO20 MPOOYKMY OUiHEHO 3 BUKOPUCMAHHAM MOKA3HUKI8 KoHeepcil, pelimuHay, 8i0HOWeHHS npodax(ie 3 BUKOPUCMAHHAM PEKAAMHUX KaMMGaHIL
yugposoi nnameopmu 0o op2aHidHUX MPoAaxie KoxHo20 npodykmy. [JosedeHo, wio 30605KU YUpposuM naamgpopmam supobHUK, npodaseysb npodykmy e
peanbHoMy pexcumi yacy 8 momo4Homy nepiodi Mae 3moay nepepo3nodinumu 8UMpPamMu Ha pi3Hi MapKemuH208i iHCMpyMeHmu npocysaHHA ma 3abe3neqyumu
3pocmarHA npodais, pelimuHey npodykmy. [TokasHUKU egpekmusHocmi npodaxie npodykmy (KoHsepcis, pelimune, obcseu) darome 3mo2y 8 MoOMoYHOMy
nepiodi Kopuaysamu cmpamezito Npocy8aHHa (0HoeM08aMuU 6peHO, KOHMeHM, AiCMuHe), W0 CKOPOYYE PUSUKU OMPUMAHHA 36UmKy abo Hed0OMPUMAHHA
npubymky. ABMopom Ha20/10WeHo, Wo nodanbuii 00CAiOHEeHHA 00YiAbHO CMPAMYBAMU Ha BUBYEHHA NPAKMUYHUX Kelicig MpoCy8aHHA Mpodykmis Ha yugpo-
8UX naamgopmax 0115 hoPMyBaHHS MeopemuKo-memoOUYHUX acrieKmie MapKemuHey 8 Uupposomy cepedosuly.
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Pashchuk O. B. Strategic Marketing Instruments for Product Promotion on the Marketplace
Digital trading places change traditional approaches to product promotion due to the ability to accurately assess market volumes, competitors, choose the
most effective promotion strategy and marketing instruments. With the development of digital marketing, online stores are increasingly being used not as an
intermediary between the seller and the buyer, but as an online sales platform. This led to the emergence of a new format of trade and the transformation of the
traditional e-commerce market, changes in the role of sellers, active participation of the buyer in the formation of supply and marketing. The use of digital in-
struments for competitive analysis of a potential niche of the product facilitates promotion and allows to evaluate the potential level of income, optimize promo-
tion instruments in the current period. The article is aimed at identifying a set of strategic marketing instruments for promoting the product on the marketplace.
The article on the basis of competitive analysis cases discusses practical aspects of using digital instruments to determine sales potential in a particular market.
The main strategies for product promotion and the advantages of each strategy are defined. Based on the practical sales case of three types of products using
a digital platform and instruments for promoting these products, the efficiency of each instrument has been identified. The effect of promoting each product is
evaluated using conversion rates, rating, sales ratio using digital platform advertising campaigns to organic sales of each product. It is proved that thanks to
digital platforms, the manufacturer, the seller of the product in real time in the current period has the opportunity to redistribute the costs of various marketing
instruments of promotion and ensure sales growth, product rating. The product sales performance indicators (conversion, rating, and volumes) allow to adjust
the promotion strategy (update the brand, content, listing) in the current period, which reduces the risk of shortage in sales. The author emphasizes that further
research should be directed towards studying practical cases of product promotion on digital platforms for the formation of theoretical and methodological
aspects of marketing in the digital environment.
Keywords: marketing instruments, digital platforms, strategies of promotion on digital platforms, Amazon, competitive analysis.
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PO3BUTKOM L(ppPOBOr0 MapKeTUHIY IHTepHeT-
MarasyHy BCe 4acTillle BUKOPUCTOBYIOTbCA He fAK
NIOCEePeAHMK MDK NPOAABLEM i NOKymLieM, a AK
OHAQIH-TOPTOBEABHUI MalAaH4MK. L]e mpuBeao A0 1mo-
siBU HOBOro ¢opmary TopriBai Ta Tpancdopmauii Tpa-
AMLIIHOTO PUHKY €AeKTPOHHOI KOMeplLiil, 3MiHU pOAi
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MPOAABLIB, aKTMBHOI yyacTi IMOKymus y ¢opMyBaHHi
HPOMO3ULI Ta MapKeTUHry. BpeHAMHT cTae Bce OiAbln
BarOMMM €AEMEHTOM MapKeTMHIY, SAKuil 3abesneuye
bipMM KOHKYpEHTHOI IepeBarow. bpeHanHr 3abesmne-
uye amBepcudikalilo IPOAYKTIB: «LMppoBa» ynakoBKa
IPOAYKTY BU3HAYa€ 00CArM MPOAAXiB. AASI IpUKAQ-
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AY, OPEHAVMHT aKTMBHO BUKOPUCTOBYETHCS SIK TOProBa
crparerisi Ha uudpoBilt maatdpopmi AMa3oH: 3a MeXaMu
po3ApibHOI TOpriBAi TOproBa maaTrdopma AMasoH Aae
3MOTrYy Bce biablie AuBepcuikyBaTu MpoAyKT. Lle 3abes-
Tevye 3pOCTaHHs MOMYASIPHOCTI 1udpoBKX maardopm
K KaHaAy TIPOARXKIB POAYKTY AAs dipM, IO A€ 3MOTY
AudepeHLiBaTH TPOAYKT. Y Pe3yAbTaTi 3araAbHuit 00-
AT IPOAKIB Ha mAaTopmi 3a 1 kBapraa 2021 p. ckaas
108,5 man poa. CIIIA, mo 6iabire mopiBHsAHO 3 1 KBapTa-
AoM 2020 p. Ha 44%.

AOCAIA)KeHHAM IPOCYBaHHA MPOAYKLII 3 BUKOPUC-
TaHHAM UUdpoBuxX maaThopm 3aliMaAucs: AepuKoAeH-
ko A. O. [1; 2; 5], Kaminyc A. B., Aabixcpka H. O., Cxpu-
ryt H. IT. [3], KoBwoga L. O., Taymiaina M. O. [4], Meab-
Huk A. I. [5], Xomenxko O. L. [9], miasik A. C., THiTenp-
kuit €. B. [10].

HAYKOBUX AOCAIAKEHHSIX CTBEPAXYETbCS PO

MABMIEHNT PiBeHb KOHKYPEHLII cepes BUPOO-

HIUKIB i IPOAABLIB Pi3HMX KaTeropiil MpOAYKTIB.
LlpoMy, 30KpeMa, CIpusi€ BUKOPUCTaHHs BCe OIABIION
KIABKICTIO €KOHOMIYHMX areHTiB MapKeTIAENCIiB AK Ka-
HaAy IIPOCYBaHHs Ta AudepeHLjiauii mpoAykry. ITepexip
BUPOOHMKIB i MPOAABLIB y BipTyaAbHe CepeAOBHUILe T0-
CUAIO€ KOHKYDEHL|il0, 3yMOBAIOE€ PU3MKU B OTPUMAaHHI
AOXOAIB Ta NMOTpeOye BUKOPUCTAHHS HAMbiAbILI ONTU-
MaAbHOTO Ha0OPY CTpaTeriyH1x MapKeTUHIOBUX IHCTPY-
MEHTIB AASI IPOCYBaHHS MPOAYKTY [15]. Aast mpukaapy,
B pasi BUCOKVUX BUTPAT HA BUKOHAHHS 3aMOBAEHHS Ta
OAHAKOBIIl IPONO3ULil IPOAYKTY BYHMKA€E BUCOKUI pi-
BeHb IHTEHCMBHOCTI KOHKYpeHLii. Y pa3i HeBeAMKOro
00cAry BUTpAT Ha 3aMOBAEHH: Ta AMdepeHLialii mpo-
AYKTY CIOCTEpIra€TbCs HU3bKUI piBeHb iHTEHCUMBHOCTI
KOHKYpeHLjii. [HTeHCUBHICTh BM3HAYae pexum poboTn
Ha MApKeTIAEICI: y MepLIOMY BUMAAKY TTOTPIOHO BUKO-
PUCTOBYBATH PEXUM UMCTOTO TOPIOBOIO MOCEPEAHMKA
AASL CKOPOUEHHS 3aTpaT, y APYTOMY — YMCTUI PUHKOBUI
pexxuM. MOXXAUBUIT TAKOX BapiaHT riOpUAHOTO peXuMy
TOPTiBAl y BUIAAKY NOMIDHMX 3aTpaT i HasBHUX TOAI-
OHUX XapaKTepUCTUK MPOAYKTY [15].

Baboolal-Frank R. [11] mponoHye kaieHTOOpi€HTO-
BaHUiT MAXiA AO TOpriBAi Ha LMPPOBUX MAMAQHUMKAX,
1110 repeAbavae posyMiHHs MOTpeb MOKYMILB i cocobu
AOCTaBKY noTped Ao mokymnuis. Sadq Z. M., Sabir H. N.,
Saeed V. S. H. [14] anaaisytorb ycmimHi crparerii Mapket-
naelicy AmasoH. Ritala P, Golnam A., Wegmann A. [13]
BUBYAIOTD €(eKTUBHICTD CIHiBIpaLi MK KOHKYPYIOUMMY
dipmaMyu Ha MapKeTmAelici sK cTpareriio 3abe3neyeH-
Hs1 3DOCTaHHsI AOXOAIB B yMoBax KoHkypeHiil. Klaus P.
[12] xoHLenTyaAidye AOCBiA OHAQIH-0OCAYTOBYBaHHS
KAIE€HTIB Ha MapKeTIAECi, [0 BKAKYAE iHAMBIAYaAbHI
aCNeKTH BIATIOBIAHO AO eTaIy MOKYIIKY (3pY4HICTb BUKO-
pucTanHs Lydpooi naardopmu, KOMYHIKajist, coliaab-
Ha IPUCYTHICTb, HASIBHICTb IPOAYKTY, iHTepaKTUBHICTb,
AOBIipa, BiAHOLIeHHS LiHN Ta sikocTi). Zahay D., Schultz D.,
Kumar A. [16] BuBuawTh TpaHchoOpMaLilo OpeHAMHIY
B B2B cermenri, B IKOMy KOMIaHii Ipalol0Th 3 BUKO-
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PUCTaHHAM MapKeTHAelciB. TakuM 4MHOM, Y HayKoBil
AiTepaTypi BMBYAIOTbCA OKpeMi acleKTH TOPIiBAi Ta
TOPIOBEAbLHUX BIAHOCHH 3 BUKOPUCTAQHHAM LM(POBUX
naatGopM B3aeMoAii mokymnuis i nmpoaasyis. IIpote He-
BMBYEHMM 3aAMILIAETbCS MUTAHHA BUKOPUCTAHHSA OMTH-
MaABHOT'O Ha0OPY CTpaTeriYHUX MapKeTUHIOBYX HCTPY-
MEHTIB POCYBAHHS MPOAYKTY HA TOProBiit maaTdopmi B
1MpPOBOMY CepeAOBULL.

Mema cTaTTi TOAfITa€ y BUABAEHHI KOMIIAEKCY
CTpATeriyHMX MapKeTUHIOBMX IHCTPYMEHTIB IIPOCYBaH-
HA TIPOAYKTY Ha MapKeTIAENCL.

As1 BUOOpY cTparterii MpoCyBaHHs MPOAYKTY Ha
undpoBiit maaTdhopMi MOTPIOHO 3AIIICHUTI KOH-
KYPEHTHMI aHaAi3 i BUABUTM IMOTEHLiaA IPO-
Xy KOHKPETHOTO TOBapy. AHAAi3 TIPOARXKIB Ha MAAT-
dbopmi eAeKTpOHHOI KOMepLii Amazon.com A03BOASIE
BUPOOHMKAM i MOCTAYaAbHUKAM 3AiMICHUTY BUOIp mpa-
BYADBHOTO TIPOAYKTY 3 TOYKY 30py HAllOBHEHOCTi HUM
PMHKY Ta piBHA KOHKYpPeHLIii, OLiiHUTY MOXXAMBICTb IPO-
AKY Ha KOHKpeTHOMY puHKY. KOHKypeHTHMII aHaai3
ABTOMATM30BaHUIl 3aBASKU LMQPOBUM iHCTpYMEHTaM,
AKi AO3BOASIOTH 32 HA3BOI0 IIPOAYKTY OLHUTHM KiAb-
KiCTb KOHKYDEHTIB Ha KOHKPETHOMY PMHKY Ta BU3HA4M-
TI Hilry (HM3bKO-, CEPEAHBO- UM BICOKOKOHKYPEHTHA).
Y pesyAbTaTi mpopaBellb OLIHIOE TOTEHLIMHY MapxXy,
npuOyTOK, YACTKY MPOARKY HA PUHKY, OKYITHICTb iHBeC-
tuyiit (ROI), 06upae crpareriio MpoCyBaHHS Ta 3Aii-
CHIOE BUOIp KOMITAEKCY iIHCTPYMEHTIB IPOCYBAHHSL.

AHaAi3 Hilli HAOUHO AEMOHCTpPYE HEAOAIKM Ipo-
CYBaHHS MPOAYKTIiB KOHKYPEHTIB: HEAKiCHUII KOHTEHT,
BIAGOOTASIA IIPOAYKTY, IOTaHA SIKICTb MPOAYKTY, BUCOKA
uiHa. KoHKypeHTHMIT aHaAi3 Aa€ 3MOTY BUABUTY MOTEH-
Uit piBeHb MpUOYTKY. AHAaAi3 KOHKYDEHTIB B Hiuli —
1ie QHaAi3 32 TaKMMU KPUTEPIsAMU:

KIABKICTb KOHKYPEHTIB B Hillli;

CepeAHbOMICSIUHI 00CSATY IPOARXKY B Hillli;
CepeAHbOMICSAYHA LiiHa IPOAYKTY;

icTopist UiHYM (3HVKEHHS/TABUIIEHHS 3 TIepio-
Aamm);

5) HasBHICTb B Hill MPOAYKUil AMa30H SIK KOHKY-
peHTa;

6) mnoxasHukK BSR (peiiTuHT MpoAyKTY HAa AMa3oH);

7) KIABKICTb 3amMTiB y MicsLib;

8) 3aAMIIKM Ha CKAAAI KOHKYDEHTIB i CepeAHsT KiAb-
KICTb TPOAQXKIB Y MiCALb, IO AQ€ MOXXAUBICTb
BU3HAYMUTY KIABKICTb 3aKyTiBAi 1-11 maprii;

9) iHII MapKeTMHIOBI TOKA3HUKY (aHAAI3 AiCTHHTY,
¢oTo, BIATYKIB Y KOHKYPEHTIB, YaCTOTHICTD 3a-
MUTIB Y po3pisi KOHKYPEHTIB, TpeHA TOBapy (ce-
30HHUII/HECE30HHNI, 3pOCTAIOYNII/HE3POCTa-
O/ CITAAHMIA).

Hactymuum eramoMm, 1o mnepeaye (GpopMyBaHHIO
crparerii, € po3paxyHok Owopxery (cobiBapricTp Bu-
pOOHMIITBA, AOTICTMYHI BUTpATH, OMAATa BIACOTKIB 3a
pexaamHi KammaHii Ha naardopmi (amazon fee)). Tpu
po3pobuji cTpaTerii MpOCYBaHHS 3AIICHIOETBCST KAABKY-
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AsLis BUTpaT (6e3 BapTOCTi pekAaMy) Ha Karitaaisariio:
peecTpallisi aKayHTa, CTBOPEHHs BAACHOTO OpeHAY, pe-
€CTpalis TOproBoi MapKy, iHIII BUTPATU 32 NMPOEKTOM,
SIKi BIAHOCATBCSL AO KaTeropii BUTPAT, L0 He HAAEXaTb
AO cepeAHbOMICSTYHMX. [AOOKMIT KOHKYPEHTHUIT aHaAi3
Hili 3a KpuTepisiMu 3abe3reyye NPoAABLT PO3YMiHHIM
MOTEHL{aAy BUTOA TIPOCYBAHHS IIPOAYKTY Ta 3aXMIIAE Bip
PUBMKY BKAAAEHHS KOIUTiB y HEMpUOYTKOBUII IIPOEKT.
AAsl IpUKAAAY, KOHKYPEHTHUI aHaAi3 MOXe CBiAUMTU
PO BiACYTHICTb MOMUTY HA TOBAp, HU3bKY PEHTA0EAD-
HICTh, HU3BKUIL 0OCST IPOAAKIB, BUCOKY KOHKYPEHLIIO.

BUKOPUCTaHHAM LippoBoro iHcTpymenTy Helium
[6] mpoBeAEMO KOHKYPEHTHUII aHaAi3 3a POAYK-
TOM «I0BeAipHi mpukpacu» Ha puHky CLIA. Bge-
AEHHSI B TIOAI TTOLIYKY KAIOYOBOI (pasy (Ha3Ba IIPOAYKTY,

ineHTMOIKaTOP MPOAYKTY) 3a0esneuye po3yMiHHs KOH-
KYPEHTHOTO PMHKY. Y CepeAHbOMY MOLIYK 32 KAIOYOBUM
CAOBOM «I0BeAipHi nmpukpacu» Ha puHKy CIIIA 3piticHIo-
etbest 7021 pas (maba. 1).

LindpoBi iHCTPYMEHTY TAKOX AQIOTH 3MOT'Y OLIiHU-
TI 00CSTY IPOAXKIB TOTEHUITHNX KOHKYPEHTIB Ha pMH-
Ky (maba. 2).

[HImMM 1ppoBUM IHCTPYMEHTOM OLHKM 00CATiB
MPOAAXIB (B OAMHMLISIX OKpeMOI KaTeropii mpoAyKTY) €
JungleScout (Amazon Sales Estimator) [7]. AAst mpukaa-
Ay, 32 KaTeropiero «oBeAipHi npyuxpacu» Ha punky CIIA
3 peittuHrom Kareropii 100 mpoaano 26 670 opuHMLb
MPOAYKTIB y MiCAL[b.

Lindposuit incrpymenr Sellics [8] 403BoAsie Bu3Ha-
YUTU OCHOBHI KAIOYOBI CAOBa, Hpasy Ha PisHUX PUHKAX
32 KaTeropi€l MpPOAYKTY, iAeHTU(DIKATOPOM MPOAYKTY.

Tabnuua 1

KoHKypeHTHMI1 aHani3: K/oYoBi CNoBa KOHKYPEHTIB
ANA NiCTUHTY NPOAYKTY

MEHEDKMEHT | MAPKETUHT

EKOHOMIKA

®pasza 06car nowyky (KinbKicTb 3anuTis KinbkicTb npoAyKTiB KOHKYpeHTiB
P Kno4oBoro ciiosa/¢ppasu) 3a KNo4YoBUM CJIoBOM/¢ppasoto
jewerly box girls 592 > 6,000
monogram jewerly 484 > 2,000
after christmas sales jewerly 477 > 10,000
vampire jewerly 474 > 3,000
jewerly for womens sets 458 > 10,000
Lxepeno: cknageHo 3a [6].
Tabnuya 2
KniouoBi noTeHLUiiiHi KOHKYPEHTN NPOAYKTY «loBenipHi BUPo6U»
Ton-npopykT 3a ineHTUdikaTopom 06¢carn npogaxis 3a O6¢caru goxopais 3a Bigryku, | Peiitunrm,
npoayKTy ocTaHHi 30 gHiB, oa. | octaHHi 30 AHIB, gon. | Kinbkictb | 6anis (3 5)
BO10XGITCU
Umbra Trigem Hanging Jewelry Organizer
4,74 4, 4 4,

Tiered Tabletop Countertop Free Standing 0 94800 8,483 8
Necklace Holder Display, 3, Brass/White
BO1GO3LDWA
KLOUD City Two-Layer lint Jewelry Box Orga- 1,651 31335,98 8,784 4,6
nizer Display Storage case with Lock (Blue)
B0734TNZ9W
Jewelkeeper Unicorn Musical Jewelry Box
with 3 Pullout Drawers, Fairy Princess and 915 32015,85 2,240 48
Castle Design, Dance of The Sugar Plum Fairy
Tune
B0788JFWNG
SONGMICS Ballerina Music Jewelry Box for

212 4661,88 852 4,4
Little Girls, Cartoon Cat, Fur Elise Melodly,
5.9"Lx4.5"W x 4.8"H, White
BO7MGZS7KW
AcrylcheV\{eIry Box.3 Drz.awers, Velvet Jewel- 1652 33006,96 2012 47
lery Organizer, Earring Rings Necklaces Brace-
lets Display Case Gift for Women, Girls

Lhxepeno: cknageHo 3a [6].
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Aas ipukaapy, Ha puky CIIIA 3a kaTeropieio «ioBeAipHi
HPUKPACH» HAMDIABLI MOMYASIPHUMM Cepep KOPUCTYBa-
4iB € KAWOYOBI 3armuTK «jewerly, anniversary jewerly, hide
jewerly, tiffany co jewerly, bella luce jewerly rings» (1265
KAIOYOBUX CAiB/ppa3 y wiit kareropii). Haromictp Ha
punKy Himequnnu anme 31 KkAI090Be CAOBO 32 Lji€l0 Ka-
TETOpi€l0 MPOAYKTY, 110 03HaYa€ OiAbIIMIT 00CAT PUHKY
CIIA nopiBHaHO 3 HiMeuunHoIo.

aKUM YMHOM, KOHKYPEHTHUII aHaAi3 Ha Lydpo-

BUX MAATGOpPMax BiAPI3HSETHCS Bip TpaAMLiii-

HOTO aHAAi3y KOHKYDEHTIB 3aBAAKM IOABI Ta
PO3BUTKY LiMppOBUX IHCTPYMEHTIB aHaAi3y, sIKi AT
3MOT'y BUABUTY MOTEHL{iaA IPOARXKIB 1 AOXOAIB Ha pUH-
KY 11 YHUKHYTY PU3UKIB BKAQAEHHSI KOIUTIB Y HEpuoOyT-
KOBUIT BMA AisabHocTi. Lindposi iHCTpymeHTM AaiOTh
3MOTY OLiHUTY PO3MipM Ta YaCTKU PUHKY KOHKYPEHTIB,
Bi3yaAbHO OLIHMTM SAKICTb KOHTEHTY KOHKYDEHTa, pi-
BeHb LiiH. Ha BiaAMiHY Bip TpapULiiHOTO aHaAi3y pUHKY
B 0(AQITH-CEepeAOBMLIi aHAAI3 KOHKYPEHTIB 3 BUKOPUC-
TaHHSIM LMPPOBUX IHCTPYMEHTIB MOAErIIyE PO3YMiHHS
norpebd PMHKY Ta HAilbIABLI MOMYASIPHMX IPOAYKTIB B
OKpeMMX KaTeropisx.

KoHkypeHTHMIT aHaAi3 mepeaye Bubopy crparerii
TIPOCYBaHHs Ta BUOOPY HAOOPY iHCTPYMEHTIB IPOCYBaH-
Hs IIPOAYKTY, a caMe: MiKCy peKAaMHUX KammaHiil. OcHo-
BHUMM IHCTPYMEHTaMy IIPOCYBaHHA €:

1) PPC (Sponsored Product) — pexaamHi ToBapu AAsL
301ABIIEHHS IPOAQXKIB Ta 3aAY4YEHHSI KAIEHTIB;

2) PPC - Sponsored Display Product targeting —
TapreTVHT MEAIHMX IPOAYKTIB, 0 3abe3neyye
HalliAeHHS OTOAOLIEHb HA TTOAIOHI 260 AOTIOBHIO-
I0ui KaTeropii ToBapis;

3) Biaeo OpeHAY AAsL 30iAblleHHs piBHA BITi3HaBa-
HOCTI cepeA KOpUCTYBauiB;

4) pospaui 3a KAIYOBMMM 3alUTaMM 32 AOIOMO-
rOK aBTOMATM30BaHUX MAATHOPM Ta Kell Oek-
CepBICiB;

5) posaaui 3a BIATYKM AASL LIBMAKOTO (OPMYBaHHsI
AOBIDM AO IIPOAYKTY.

Toprosa maargopmMa AMasoH IIPOINOHYeE KiAb-
Ka CcTpareriit TOpriBai, siki MOTPeOYIOTb BUKOPUCTAHHSA
BAACHOI KOMOIHALIil IHCTPYMEHTIB IPOCYBaHHS:

1) apomuumiHr (dropshipping) — ue crparerii mps-
MOI [TOCTaBKM TOBApiB, Oe3 30epiraHHs Ha CKAaAi
MOCepPEAHVIKY;

2) crparerist OpeHpuHry (private label) nepesbavae
BAACHY TOPI'OBY MapKy;

3) crparerist oHAQIH-apbiTpaxy (online arbitrage) —
TMOLIYK TOBAapiB 3 MiHIMAABHOIO LIIHOIO AAS iX He-
PENPOAAXKY.

OcHoBHI mepeBaru cTparerii ADOMIIUITIHT — BiA-
CYTHICTh MOTPeOM Y 3HAYHMX KAMITAAOBKAAAEHHSIX, 3a-
KYIKM TOBapiB Ha CKAAA, OTPUMAHHSA TOProBOi HALIHKK
BiApa3y MiCASl MPOAAXY; NPOT€ OCHOBHUM HEAOAIK —
PU3KK MPOAAKY HEAKICHOrO TOBapy, apXxe IepeBipuTu
SIKICTb HEMOXAMBO Yepe3 MPsIMy AOCTABKY BiA BUPOOHU-
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Ka A0 croxuBaya. Lle motpebye crmiBmpali 3 TOproBum
NPEACTaBHUKOM KOMIaHii — BUpOOHMKA TOBapy, OTpHU-
MaHHsI 3pasKiB TOBapy AAA MepeBipKu.

OCHOBHMIT IHCTPYMEHT IPOCYBaHHS MPOAYKTY 32
CTparTeri€lo APOMLIMITHT — ONAATA Yy BIACOTKaX KOMIIaHil
Ama3oH 3a mepexip MOKYILS Ha CTOPiHKY TOBapy KOM-
mauii (pay per click — PPC). Leit iHcTpymeHT mepepba-
4ae HAAAUITYBAHHA PEKAAMHOI KOMITaHii 32 KAKOYOBUMM
cAOBaMU (IIOLIYKOBMMY 3aIMTaMM KOPUCTyBada abo X
KAIOYOBUMY CAOBaMM KOHKYPEHTIB, 200 )X KAIYOBUMU
CAOBAMI, ABTOMATMYHO BU3HAYEHMMM MAATHOPMOI0
AmasoH). PPC pae 3MOIy HaAamTyBaTM aBTOMAaTMYHI
abo pyuHi pexkaamHi kammaHii. BaacHopyu HaaaurroBa-
Ha KaMIIaHis nepepOayae Tpy BiATIOBIAHOCTI KAIOYOBUM
3amuTam: TOYHy (exact), wupoky (broad), sa dpasamu
(phrase). TTaaTdopma pae 3MOry KOMOIHYBaT! peKAAMHI
KaMITaHil 32aAeXXHO Bia piBHs ix edexTuBHOCTI. PekaaMHa
CTpareris ApONLUIMIIHT TOTPeOye IOAEHHOTO aHaAI3y Ta
BIACTE&)XEHHS PE3YABTaTMBHOCTI IHCTPYMEHTIB MpOCY-
BaHHS, 30KpeMa BIACTeXYBaHHs e(heKTUBHOCTI KAIOYO-
BUX CAiB, 32 IKUMM KOPUCTYBaui 3AIMICHIOIOTD ITepexip Ha
CTOPiHKY HPOAYKTY.

AASL CTMYAIOBaHHS OpraHiYHMX IPOAXKIB HA Map-
KeTIAelICi BUKOPUCTOBYETbCA aKLif K IHCTPYMEHT Ipo-
CYBaHHA B AOBFOCTPOKOBOMY Mepioail. AAd Tpukaaay,
¢ipma IpOMOHYE NPOAYKT 32 3HVDKEHOKO LiiHOW MPOTS-
rOM IIEBHOTO IEpPIOAY, L0 CTMMYAIOE TIABUIIEHHS JI0T0
PeITUHTY B Mepexi [HTepHeT Ipy MoIyKy it aBToMaTy-
He TPOCYBAHHS MAATPOPMOIO IPOAYKTY IPU MOLIYKY KO-
pucTyBauem.

TpaTeriyHMM MapKeTMHIOBUM IHCTPYMEHTOM

MPOCYBaHHS KOMITaHii € TpUAOaHHS KAIEHTCHKOL

0a3u Ta MacoBe aBTOMATUYHE BiAIIPABAEHHS YHi-
KaAbHOI TOProBoOI MPONO3ULii KAIEHTaM Ha €ACKTPOHHY
aapecy.

Crparerisi OpeHauHry (private label) nepepba-
yae iHBectyBaHHA Bia 5000 THC. AOA.. Yepe3 HOTpeby B
OpeHpuHry poAyKTy. Crpareris OpeHAUHIY repepbadae
BUKODMCTaHHs HabOpy CTpareriyHmx MapKeTMHIOBMX
IHCTPYMEHTIB, 30KpeMa pi3Hi BUAYM peKAaMU, sKi IIPOMo-
HYIOTbCS TAAT(GOPMOI0 AMa30H.

Crparterist online arbitrage He notpebye Takux i-
BECTUL1 Y MOYaToK Oi3Hecy Ta Iepepbayae IMpoAAX TO-
BapiB, K KOPUCTYIOTbCS HAI0IABILIMM IOIMTOM Y IOKYII-
UiB. MexaHi3M NpOAAXIB — MOLIYK IIPOAYKTY 3a LiiHAMM
MOCTAYAABHYKA, AKI HYDKYI 1IiH KOHKYPeHTiB. AAS npocy-
BaHH:A IPOAYKTY BUKOPMCTOBYIOTbCS aKL{iiHi KyIIOHM, SKi
AOCTaBASIIOTbCS TIOKYIILIO TPY OTPUMAHHI TOBapy.

Y maba. 3 HaBeAeHO NPUKAAA MPOCYBAHHS HPO-
AykriB kommauii X Ha tmdposiit maardpopmi AmMasoH y
BepecHi 2019 p. i moxasHKKM eeKTUBHOCTI IPOCYBaHHs
B pO3pi3i AHIB TPOARXIB. Y LIbOMY IIPUKAAAL BUKOPUCTA-
HO CTparerilo APOIIINITIHIY Yepe3 0OMeXeHiCTb diHaH-
COBUX pecypciB. AASL KOXKHOTO MPOAYKTY PO3PaX0OBaHO
KOHBepCio (BiAHOIIEHHS BiABIiAyBauiB CTOPIHKM IIPOAYK-
Ty AO IOKYIIKYM MPOAYKTY), IO B CEPEAHBOMY AASI ABOX
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Ta6bnuysa 3
JunHamika npopaaxiB i NoKa3HUKIB epeKTNBHOCTI NPoCcyBaHHA NPOAYKTY Ha AMa3oH y BepecHi 2019 p., komnaHia X
HasBa o o o o o
Ta igeHTUiKa- b=y b=y S S S Mnax QakTnuHi
TOp NpoayKTy Mpoayk (SKU) o o o ph o npopaxy, | npopaxi,
(ASINSs) 2 P e S P gon. pon.
npoaykTy o © - (o] (o]
ngﬂa”" LPTOFPTHAN, | 30765 | 20370 | 30264 | 27073 | 20485 $1379,57
KoHBepcis, % 39,00 38,00 3500 | 34,00 36,50%
BigHoweHHA npopaxis
PPC go opraHiuHux npo- | 39,43 38,15 39,27 | 33,96 0,00 43,60%
naxis, %
Mpogaxi PPC, op. 97 95 97 90 77 392
Wax 12 - -
! OpraHiuHi npopai, ofl. 246 249 247 265 899
BO7DNFD3HM 5 P - I;) A A 1200
apTicTb 32 ¢ OF. 09 | 085 | 088 | 076 | 266 §1,07
(CPU general), pon.
Bapricrb 32 1 0p. 317 | 300 | 312 | 301 | 266 $3,52
(CPU ppc), mon.
Ear Plugs 41 38 32 33 79
Earplugs Sleep 25 21 26 25 46
Peintunr npoaykty BSR 5431 6977 6653 | 6799 7865
Eg;”a"" OBTT6P-X896: | 40421 | 207,74 | 14700 | 44625 | 381,22 $1677,32
KoHBepcis, % 42,00 35,00 34,00 35,00 36,50%
BigHoweHHA npopaxis
PPC po opraHiuHux npo- 57,46 41,44 72,41 62,93 0,00 56,56%
naxis, %
Mpogaxi PPC, op. 77 46 21 73 63 237
Small A -
! OpraHiuHi npoaai, oa. 134 111 29 116 419
BOTMCSTTCK |- pra ': Aaxd, oA 1200
apricTb 32 ¢ Of. §1,92 | $1,90 | $296 | $236 | $6,05 $2,56
(CPU general)
Baprictb 3a 1 of.
(CPU ppo) $525 | $647 | $7,04 | $6,11 $6,05 $7,08
Earplugs Sleep 23 - 37 22 49
Ear Plugs 47 - 117 32 123
PenTtuHr npogykty BSR 10777 | 10932 | 30363 | 14819 16925
rpopaxi MM-FOAS- 152,83 | 141,92 | 81,37 | 67,60 | 7556 $519,28
NBTL, non.
KoHsepcis, % 26,00 23,00 31,00 | 32,00 28,00%
BigHoweHHA npopaxis
PPC no opraHiuHux npo- | 106,67 | 100,00 | 80,00 | 20,45 0,00 69,70%
naxis, %
Mpopaxi PPC, op. 32 23 24 9 22 161
Wax 24, e -
’ OpraHiyHi npopgaxi, o, 30 23 30 44 231
BO7N2M72SV 5 P - |1O A A 900
apTicTb 3a 1 oA,
(CPU general), non. 247 3,09 1,51 1,28 343 $1,32
Baprictb 3a 1 o, 478 | 617 | 339 | 751 | 343 §3,23
(CPU ppc), mon.
Ear Plugs 109 66 34 200 151
Earplugs Sleep 43 173 126 57 58
PeituHr npopykTy BSR 34456 | 40768 | 37613 | 47002 24 868
[Ixepeno: BHyTpiLLHA iHGopMmaLia KomnaHii X.
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TepIIVX NIPOAYKTIB cKAaaa 36,5% Ta 28% AAS TpeTbOro
NpOAYKTY. EdeKTUBHICTD pekAaMyu BUMIPIOETBCS B 1jbO-
MY BUIIAAKY IOKa3HMKOM BIiAHOLIEHHS IMPOAQXIB 3a pe-
KAAQMHOI0 KaMIIaHi€lo, [0 TMPOMOHYEThCS MAATGOPMOI0
Ta ONAQUYETHCS TMPoAaBLieM (KommaHiel X), A0 opra-
HivHnx npoaaxis. Aas mpoaykry LT-TOFP-THQN mo-
Ka3HMK CTaHOBMB Y CePeAHbOMY 32 OAMH MicALb 43,6%,
Aast IpopyKTy O0B-TT6P-X896 — 56,56%, AAd TIPOAYKTY
MM-FOA5-NBTL - 69,7%. Lle osnauae, mo norpibHo
OiAblire BMAIASITM KOILUTIB AASL OTAQTU PEKAAMM APYIO-
IO Ta TPETbOIO IIPOAYKTIB, apXe 3aBASKM PeKAAMHIN
KaMIIaHii CHOXMBadi 3AIMICHIOIOTh MOKYIKM LUX IPO-
AykTiB. Toal sik mpupbanus npopykry LT-TOFP-THQN
0iABIIOK MIpOI BAIICHIOETBCS 3ABASIKM OPraHiYHOMY
MoIYKy Mokymuis. KpimM 1poro, AnHaMika opraHiyHmx
IPOAXKIB BiAPi3HAETbCSA. BapTo TakoX 3BEepHYTHM YBa-
Iy Ha MOKA3HUK PENTUHTY IPOAYKTY: HIKYE 3HAYEHHS
BSR (Best Sellers Rank) cBigunTb mpo Buiuit piBeHb
MPOAQXIB MPOAYKTY. AAsI EPIIOTO MPOAYKTY peiTUHT
CKOPOTHBCS Pa3oM 3i CKOPOUYEHHSIM 3aTraAbHOIO 00CATY
npopaxiB (3i sHavenus 307,65 pAoA. 01.09 A0 3HaveHHs
204,85 A0A. 28.09). AAsT APYTOTO IIPOAYKTY PEHTHHT CKO-
potuscs 22.09 3i ckopoueHHAM NpoAXIB i 3pic 28.09 3i
3POCTAHHAM OOCATIB IPOAXKIB.

AAsL TPeTbOro MNpPOAYKTY PEeNTMHI CKOPOTUBCS
08.09, mpote npu 3pocTanHi pentuHry 15.09 mpoaaxi
IIPOAOBXKYBAaAM CKOPOYYBaTyUCA. AAS TPbOX IPOAYKTIB
OyAM BUKOPMCTaHi pi3Hi iHCTpyMeHTH mpocyBaHHS. AAst
HepIIOrO MPOAYKTY pPO3pOOAEHO LUPPOBY YIAKOBKY,
3MiHEHO OCHOBHY CTOPIHKY HPOAYKTY, IO 3a0€3Ie4nA0
MiABUIEHHS PENTUHTY. AAS APYTOTO IIPOAYKTY OHOB-
A€HO CTOPIHKY 3 OIICOM IPOAYKTY. AASL TPETHOTO MPO-
AYKTY AOAQHO KYTIOH Ha 7% 3HIDKKY. Y pesyAbTari obcsarn
MPOAXY IMEepLIOro Ta APYTOTO IPOAYKTIB IepeBUIVAK
[IAQHOBIIT 00CST, TOAL SIK TAQHOBI 00CSATY TPOARXKY Tpe-
THOTO POAYKTY HE OYAO BUKOHAHO.

PosrasiHyTMil TIpUKAAA TIPOCYBAaHHS IIPOAYKTIB
Ha udpoBiit mAATPOPMi CBIAUMTH PO aBTOMATHU3AL[il0
HPOLIeCiB KOHTPOAIO 32 e(heKTUBHICTIO PEKAAMHUX KaM-
TMaHi/ i MOXXAMBICTb CBOE€YACHOTO OHOBAEHHS AIiCTMHIY
MPOAYKTY AAS TTIABUILIEHHS 00CsriB IpoAaxy. OCHOBHHU-
MM {HCTpYMEHTaMy KOHTPOAIO e(heKTUBHOCTI IPOCYBaH-
HsI € 00CAT IPOARXKIB, PEVITYHT IPOAYKTY, KOHBEPCIs.

BMCHOBKU

Y AOCAIAKEHHI PO3TASHYTO TeOpeTUKO-NPaKTUY-
Hi acIeKTV KOHKYPeHTHOrO aHaAi3y B po3pisi ocHo-
BHMX KpUTepiiB OLiHKM KOHKYpeHTiB. Li acriekTu AaoTb
3MOTy 3pOOMTM BMCHOBOK IIPO Mepexip BUPOOHUKIB i
MOCTAYAAPHMKIB TPOAYKTIB BiA TPAAULIMHUX IHCTpPY-
MeHTiB aHaAidy punky (SWOT, PESTEL) a0 uudposux
IHCTPYMEHTIB, IKi B KOPOTKMIA ITepioA Yacy AQIOTb 3MOTY
OL[iHUTM MOTEHLITHUI PUHOK i MOXKAMBI CTpaTerii npo-
CYBaHHsI, OLHUTY HAOiAbII 3aTpebyBaHi MPOAYKTH B
OKpeMMX KaTeropisx Ha KOHKPETHUX PMHKaX, BU3HAUM-
TI BAQCHY Hillly Ta OTEHLiIHMI TPUOYTOK ab0 X AT
3MOTI'y BIAMOBUTUCSA BiA IIPOEKTY Ha eTari KOHKYDEHT-

BISBHECIHOOPM N2 7 2021

www.business-inform.net

HOro aHaaisy. KoHKypeHTHUi1 aHaAi3 mepepaye ¢opmy-
BAHHIO CTpaTerii MpOCyBaHHA Ta HAabOpy iHCTPYMEHTIB
MPOCYBaHHs MPOAYKTY. Habip iHCTpyMeHTIB 3aAeXUTb
BiA PiBHA KOHKYPeHLii, peMITMHIY IIPOAYKTY, Hilli Ta Mo-
Tpeb cioxxuBayiB y mpoAykTi. [TokasHuky edeKTMBHOCTI
IPOAQXIB TIPOAYKTY (KOHBepCisi, peiTHHI, 00csrm) aAa-
I0Tb 3MOT'y B IOTOYHOMY IIepiOAl KOPUI'YBAaTH CTpaTeriio
IPOCYBaHHS (OHOBAIOBATY OPEHA, KOHTEHT, AICTMHT), IO
CKOPOYY€E PU3MKM OTPUMAHHS 30MTKY ab0 HEAOOTpHU-
MaHH# IPUOYTKY.

IToaaAbII AOCAIAYKEHHS AOLIIABHO CIIPSIMYBAaTH Ha
BUBYEHHA TPAKTUYHUX KeiCiB IPOCYBaHHA IPOAYKTIB
Ha 1ndpoBux maatpopmax A GOpMyBaHHS TEOpeTH-
KO-METOAMYHMX aCleKTiB MapKeTUHIY B LiippoBOMY ce-
PeAOBHIIL. | |
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