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IBaHieHKko B. B., KoBanbuyk K. B. MapKkeTnHroBi ctpaterii ¢opmyBaHHA KOHKYPEHTOCNPOMOKHOro 6peHay
Ha Mi>KHapOAHUX PUHKaX

Y cmammi npoaHani3oeaHo cymuicme i 0cobnugocmi 3acmocysaHHs MapkemuHa08ux cmpamezili popmyeaHHs KOHKYPeHmMOocrnpomoxHo2o bpeHdy. Jocni-
OMeHo iHOusiOyanbHi ma 8idmiHHI xapakmepucmuku bpeHdy. HaeedeHo Npu4uHU (opmyeaHHS akmyanbHocmi bpeHdy. YcmaHoeneHo, wo bpeHo € eax-
AIUBUM GKMUBOM KOMMQHII, a 8 pe3ynbmamusHuli po38UmoK cmpamezii (hipmu NoBUHHO 8X00UMU BU3HAYEHHS PO3PAXYHKY KAmimasny mopa080i MapKu.
HasedeHo po3eopHymuli nepesnik KOMIOHeHMie8 MAPOYHO20 Kanimany nionpueEMcmea. BusHaueHo, wjo 3a yMoe 3poCmaHHs KOHKYpeHuii sce binbwe ysaau
Habysae aKMUBI3aUifA BUKOPUCMAHHA MemOoOUKU MPOCY8AHHA MOBAPY HA PUHOK, 3DOCMAHHA KOMYHIKAMUBHO20 8M/UBY HA UYinbosi ceameHmu, 36inbuWeHHs
apceHany cknadosux KOMMAEKCY MPOCYBAHHSA 30 PAXYHOK BUKOPUCMAHHA HECMAaHOapMHuUx Memodie MapKemuHa08ux KOMyHikayill. Y xodi docnioneHHs eu-
OKpemsieHo cknadosi enemeHmu bpeHdy. KoHKypeHmocnpomoxHuli bpeHO — ye Oyie 8axIusuli IPoYeC MapKemuH2080i CKAa0080i, 8UsedeHHs NPOdyKmy
HQ PUHOK, CMBOopeHHs 061uYYA KOMNaHIi. 3 02130y Ha MO3uyito NIOMPUEMCMBA HAa PUHKY ma (io2o Macwmabu, MOXHA Gikcy8amu 3pOCMAHHA KOHKypeHmo-
crpomoxcHocmi 6peHdy. JocnioxeHHs KOHKYPeHmMOCTPOMOXHOCMI (hOKYCYyEMbCA HA OMUCYBaHHI Ui OUiHIBAHHI napamempig ckaadosux i 3anposaodeHHs
KOHKypeHmHoi nepesaau ceped iHWUX, yxe icHyto4ux bpeHdie. bpeHOuH2 — ue 00Ha i3 hopm Pi3HOMAHIMHOCMI IPAKMUYHO 00HAKOBUX MOBAPIE HA PUHKAX,
asne 3 mpomucmasneHHAM iHOusidyanbHocmi. bpeHOuH208a QifbHICMb CMPAMOBAHA HA CMBOPEHHA 00820CMPOKOBUX CMIOXCUBYUX Nepesae, AKi BKA0YAOMb
aKmMUBHI cnocobu npocysaHHA ma no3uyioHysaHHs nesHo2o mosapy. KoHkypeHmocnpomoxcHuli bpeHd — ue bpeH0, y AKozo € nepesazu Had iHWuUMu 6peHda-
MU 110 MOKA3HUKAX, WO € XAPAaKMepuCMuKamu KOHKYPeHmMOoCnpoMoxHocmi npodyKuii (akicms, uiHa, iHHoBauiliHa akmugHicMs), imioxcesi ma penymayiliHi
xXapakmepucmuku npodykyii ma nidnpuemcmea, (io2o No3uyji Ha PUHKY.

Knrouosi cnoea: bpeHo, MapkemuH208i KOMyHIKayii, KOMIOHeHMU MAPOYHOR20 Kanimasny, akmyansHicme 6peHdy, MapKkemuHa08i cmpamezii popmysaHHs
KOHKYPeHmMocrnpomoxcHo2o bpeHdy, cknadosi enemeHmu 6peHay.

Puc.: 1. Taba.: 3. bibn.: 8.
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Ivanienko V. V., Kovalchyk K. V. The Marketing Strategies for Forming a Competitive Brand in International Markets
The article analyzes the essence and features of the application of marketing strategies for the formation of a competitive brand. Both the individual and the
distinctive characteristics of the brand are examined. The reasons for the formation of brand relevance are given. It is determined that the brand is an important
asset of the company, and the effective development of the company’s strategy should include the determination of the calculation of the trademark capital.
A detailed list of components of the brand capital of the enterprise is presented. It is defined that with increasing competition, increasing attention is paid to
the activation of the use of the method of promoting goods to the market, the growth of communicative influence on the target segments, an increase in the
arsenal of components of the promotion complex through the use of non-standard methods of marketing communications. In the course of the research, the
components of the brand are distinguished. A competitive brand is a very important process of the marketing component, bringing the product to the market,
creating the face of the company. Given the position of the enterprise in the market and its scale, it is possible to record the growth of brand competitiveness.
A research of competitiveness focuses on describing and evaluating component parameters and introducing a competitive advantage among other, existing
brands. Branding is a form of diversity of almost identical products in the markets, but with the opposition of individuality. Branding activities are aimed at
creating long-term consumer preferences, which include active ways to promote and position a particular product. A competitive brand is a brand that has ad-
vantages over other brands in terms of indicators that are characteristics of product competitiveness (quality, price, innovation activity), image and reputation
characteristics of products and enterprises, its position in the market.
Keywords: brand, marketing communications, components of trademark capital, brand relevance, marketing strategies for forming a competitive brand, com-

ponents of the brand.
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a OCTaHHI POKM OTPMMAAU IIOAAABLINIL PO3BU-

TOK PMHKOBI Ta KOHKYPEHTHI BIAHOCMHH, 3pOCAQ

KiABKICTb CaMOCTIIIHUX TOCIOAApPUMX CYO'€KTiB,
MOCUAMAACS KOHKYpeHLis. 3a TakuX yMOB opraHisauii
MOBMHHI 3aCTOCYBATU BCi MOXKAMBOCTI, IKi 3MOXYTb 3a-
Oe3mevyBaTy KOHKYPEHTOCIIPOMOXHICTb i SIKiCTb TOBa-
piB Ta mocAyr [4].

DpeHAMHT € OAHMM i3 HaITOAOBHIIIVX BMAIB Map-
KeTUHI'Y CyYaCHUX TAIPUEMCTB, OCKIABKY BAAAE TI03U-
LiOHYBaHHs OpeHAYy MOXKe BUBECTU KOMIaHil Ha OiAblu
BIUCOKMIA piBeHb.

CTBOpeHHs AKICHOTO KOHKYPEHTOCIPOMOXKHOTO
OpeHAY B Halll Yac — Ile OAHA 3 HalBOXAMBILIUX CTO-
PiH AISIABHOCTI MapKeTMHIOBOIO HiplpuemcTBa. Hail-
YCIILIHIMYM CTa€ TOM TOBAp, AKUI PO3MOBCIOAXKYETHCA
0 BCiit TepuTopii KpaiHu Ta 3a ii MeXXaMu. Y KOXXHOTO
OpeHAY € CBOS OKpeMa iCTOpist CTBOpeHH:. BpeHAMHT —
1l AISIABHICTb 3 PO3POOKM MPOAYKTY T BUBOAY MOTO Ha
PMHOK CTBOPEHHsI «00AMYYs» KOMITaHii, Bip IPaBUABHO
CTBOPEHOTO OPEHAY 3aAEXKUTD TIOAAABLIIE IOT0 iCHYBaH-
Hs cepep KopucTyBauiB. KoxxHuil OpeHp 3apOAXKYETbCA
Ta PO3MOBCIOAXKYETHCS Cepep MPUXMABHUKIB TOrO b0
iHIIOrO OpeHAY.

CyuacHuit OpeHAMHT € OAHi€l 3 Qopm peaxuii
€KOHOMIYHUX CYO'€KTiB Ha Pi3HOMAHITHICTH MpaKTUY-
HO OAHAKOBMX TOBapiB Ha PMHKAX, IO BUMarae npoTu-
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CTaBA€HHs iHAMBIAYaABHOCTI — MacoBoCTi. bpeHAMHT €
ALSIABHICTIO, CIPSIMOBAHOIO Ha CTBOPEHHS AOBIOCTPOKO-
BUX CIIOXXMBUYIX TIepeBar, AKi BKAIOYAIOTb TaKOX aKTUB-
Hi Ccmocobu MpoCyBaHHs Ta MO3MLIOHYBAHHS MEBHOIO
TOBapy, TaK 3BaHUM «MAPOYHMM IPUHLUIOM» YIPaB-
AiHHS MapKeTMHIOM Y KOMIaHisx-BUpoOHMKax. Yepes
OpeHAMHT popMyeTbCst HOBa GpopMa B3a€MO3B I3KiB BU-
pOOHMKIB i crIOXXuMBa4iB, KOAM IepeBaru KOHKYPEHTHMUX
TOBApIB IIEPEXOAATD AO eMOLIiITHOI cdepy CroXKMBaya.

[TosuijioHyBaHHsI OpeHAY po3rasiaaau barato BiT-
4i3HAHMX 1 3aKOPAOHHMX Y4eHUX, Takux fAK, A. Aaxep,
C. Beaemyk, A. Aaeccanapo, C. Aesic, O., 303yAboB,
0. Baacenko, O. Kenptoxos, 1O. ITpuxoabko, A. AaB1AOB,
A., Taapunncokuit, K. Kandepep Ta iH.

OaHax 6araTo acrexTiB Liei mpobaemu norTpedy-
I0Tb MTOAAABIIOTO PO3BUTKY B AMHAMIYHUX yMOBax ¢op-
MYBaHHS PUHKOBOTO CEPEAOBMIIIA.

Memoro 1ji€l pobOTH € OAAABLINIT PO3BUTOK TEO-
PeTMYHUX i TIPUKAAAHMX ACTeKTiB BU3HAYEHHsS Mapke-
TUHIOBI cTparerii popmMyBaHHS KOHKYPEHTOCIPOMOX-
HOTO OpeHAY Ha MDKHAPOAHMX PMHKAX.

AAst AOCSITHEHHSI Li€l MeTH B pOOOTi BUPIIIEHO PSIA
3aBAQHD!

+ HaBeAeHO NpuYMHM HOPMYBaHHS AKTYaAbHOCTI
OpeHAY;
+ BUOKPEMAEHO CKAQAOBI eAeMEHTH OPEHAY;
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+ npoaHaai3oBaHO CYTHICTb i 0COOAMBOCTI 3acToO-
CyBaHHs MapKeTMHIOBMX CTpaTeriit popmyBaH-
Hs KOHKYPEHTOCIIPOMOKHOTO OPEeHAY.

Cy4acHUX yMoBaX QyHKLIOHYBaHHS PMHKY OUTBaA

3a CMI0XKMBaya BEAETbCA B PO3YMaX CAaMIUX CIIOXU-

BayiB, a He B CyIepMapKeTax Y/ B YHiBepMarax.
Lle mosicHOeTbCst TUM 1[0 y 21 CTOAITTI € mpobAema me-
PeHaCHYeHOCTi PUHKY, TOMY KOXKHA KOMIIaHisl TOBMHHA
3aMpPOIIOHYBATH LI0Ch YHIKaAbHe. MaiiOyTHS yCIilHICTD
KoMaHii Ta i 6peHAY — Lie, TepeAyciM, BAaAe ITO3ULOHY-
BAHHSI CBOTO TOBApY Y1 MOCAYTH [5].

Ha nmpakTuii yacTo nayraiorb ABa OAM3bKi HOHAT-
151 — OpeHp i ToproBy mMapky. HacripaBai Openp — e He
TiABKYM TOProBa MapKa, 1110 CKAQAQEThCS 3 Ha3BU (brand-
name), rpadidHoro 3006paxeHHs (AOroTuIy) i 3ByKOBMX
CUMBOAIB KoMIIaHil a00 ToBapy. [ToHATTsS OpeHAy mmpite,
OCKiABKY B HBOTO 1ile AOAATKOBO BXOASITB: CaM ToBap abo
MOCAYTa 3] BCiM 110ro HaDOPOM XapaKTepUCTUK, O4iKy-
BaHb, QYHKIIOHAABHUX Ta eMoLiitHuX acouiauiit (brand
attributes); BisyaAbHUI1 00pa3 MapKu, AKuit pOpMyeTbCs
pexaamoxo (brand-image); piBeHb BIAOMOCTI MapKH B T10-
KYILs, cuaa 6peHpy (brand power); cipuitHATTS OpeHAY,
IPUXMABHICTb AO HBOTO crioxuBaua (brand loyalty) i 6a-
raTo inmoro [2].

Y 1IMX yMOBaX Ay»Ke BXKAMBOIO CKAAAOBOIO KOHKY-
PEHTOCIIPOMOXHOCTI OpeHAY € MOro iHAMBIAYaABHICTb,
sKa BKasdye Ha BIAMIHHI XapaKTepuCTUKM Ta (YHKLiO-
HaAbHI 0CODAMBOCTI AQHOTO IIPOAYKTY (puc. I).

BpeHa € KOMIIAEKCOM yABAeHb KOMIIaHIl, Kni1 po-
6uTb Jtoro yHikaabHUM. CyTb CbOTOAHILIHBOI pOAi OpeH-
AY TIOAAITA€ B TOMY, 1[0 BOHA CTaAd HEBiAPMBHOIO YaCTH-
HOIO CUCTeMM MapKeTUHTY. PiBeHb po3BUTKY OpeHAMHIY
nepeAbavae BIATIOBIAHICTD CY4aCHMM BMMOTAM CBIiTOBO-

IO PUHKY, SIKOCTi 1 epeKTUBHOCTI, CyYacCHUM BMMOTaM
peKAaMHO-iHpOpMAaLiITHOI AIIABHOCTI BUPOOHUKA.

AxTyaabHicTb 6peHAY hopmyeTbCst baraTbma npu-
YYHAMIUL:

1. AocaipxeHHS OpeHAY MOKasyiTbh, IO OpraHi-
3auii MOXYTb 3aAy4aTy Bce OiAbII LiKaBi 11 yHi-
KaAbHI BapiaHTU AOCAIAXKEHHS AYMOK CIIOKMBA-
4iB 1OAO OpeHAY, 1100 MaTy MOXKAMBICTb PO3Y-
MITM T 3aA0BOABHUTH IXHi MOTPeOM.

2. BupoOHUKM MAIOTb AOCTYII AO BaKeAiB, sKi AO-
3BOASIIOTH IM KOHTDOAWOBaTH Ail posppiOHMX
MIPOAQBLiB.

3. BpeHau 3abe3Meuy0Th THYYKY OCHOBY AASL TiA-
BUILIEHHSA IMIAXXY KOMITaHil.

4. 3a KOWITK CIIOXKMBAYiB BiAOYBa€eThCs Oesmnepeps-
HMI IpOLeC TIOCUAEHHA KOHKYPEeHLII.

BpeHp MOXXe BUTASIAQTU SIK BAACHe iM'st, rpadiuHe
300pKEHHSI YU CUMBOA, 5IKe SIBASIE COO00 eKOHOMIYHMI
00’€KT i TOBHICTIO aCOLIIETHCS 3 IPOAYKLIEI0 B YSBAEH-
Hi CrioXXnBaya.

Ha cporoaHimHiit AeHpb Karitaa OpeHAY € 3HaUHO
YaCTUHOI OYAb-sIKOI KOMIIaHil, 110 Hapae ToBapu abo
IIOCAYTH, OCKIABKY Ha BUOIp OaraTboX CIOXXMBAYIB 4acTo
BIIAMBAE CaMe I'y4He iM'si OpeHAy.

CTBOpEHHsI CHMABHOTO KalliTaAy TOProBoi MapKu
AyXe cripusie A0Bipi 3 60Ky mapTHepiB i MOXe 3HaUHOI0
MipOI0 3HM3UTM BUTPATM HA IPOCYBAHHSA, peKAaMy Ta
MapKeTuHr. Lleil GakTop AOBOAUTD, 1110 OPEHA € BaXAU-
BUM aKTMBOM KOMIIaHil. Y pe3yAbTaTMBHUII PO3BUTOK
crparerii ¢pipMy MOBMHHO BXOAUTY BU3HAYEHHS pO3pa-
XYHKY KamiTaAy ToproBoi Mapku [3].

Kamitaa 6peHAY CKAQAQETBCS 3 ABOX MapaMeTpiB:
cuAn OpeHay Ta uiHHocti O6penpy. LliHHicTb BipoOpa-
K€ I'POLIOBUII aCNeKT, TOOTO 1ie AOAATKOBA CyMa, SKY

OcCHOBHMI 3micT . . _—
6penay CryniHb NpocyHyTOCTi Acouiauii, Lo BUHMKaKOTb
(i MEBVIVI 6noK) 6peHgy (Brand B yABNIEHHI CNOXMBaYa
P Development Index) (Brand Attributes)
(Brand Essense)

\

TeKkcToBa YacTuHa
6peHzy, TOBapHMiA
3HaK (Brand Name)

Y

XapakTepucTuka 6peHay,
fIKa MOKa3sye Noro
iHOMBIOYaNbHICTb

(Brand Identify)

BisyanbHuit o6pa3
Mapku (Brand Image)

MonynapHicTb 6peHay
B MOKYMLUs, cna
6peHay (Brand Power)

BapTicHi nokasHuKm
(Brand Value)

Puc. 1. IHgnBigyanbHi Ta BigMiHHi xapaKTepncTukmn 6peHgy

Ixepeno: aBTopcbKa po3pobKka.
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FOTOBUIT 3AMAQTUTH MOKYIIEL[b 32 OAMHULII0 TOBapy abo
nocayry. Cuaa 6peHAY Bia0OpaKaeTbcsl B YHIKAABHOCTI
Ta HENOBTOPHOCTI MpoayKTy. Lle HemaTepiaabHMil ac-
MeKT KaIliTaAy, BiH IIOKa3ye IepeBary CoXxupadis. Ium
AKICHIlIIA Ta HETTOBTOPHIIIA TOPrOBa MapKa, TUM YacTille
HOKyTIeLib OYA€ CXMASTHUCS AO BUOOPY OAHOTO OpeHAY,
aAKe He 3aBXXAV OAMH 1 TOJ caMMil TPOAYKT LIbOTO )X BU-
poOHIKa MOXe OyTI OAHI€L IKOCTI, TOMY 110, SIK {HKOAU
TOKa3ye MPaKTHKa, — OpeHA Moxe 3incyBaTucs, OyTu He
AyXe A00OPOT SIKOCT, UMM BIATOPIa€ MOCTINHMUX KAIEHTIB.

IcHye po3ropHyTUil epeAik KOMIIOHEHTIB Mapoy-
HOTO KamiTaay. A0 HbOTO BXOAATH TaKi acIHeKTH: po3-
ApibHa LjiHa TOBapy; AOAQTKOBA BapTiCTh OAMHMLI TIpO-
AYKLII, IKY TOTOBUII 3alIAQTUTU CIOXKMBAY; AOSABHICTDb
AO MapKu 3 6OKY CIIOXMBAYQ; CIPUIMAETHCS SKICTb TO-
Bapy, AKUM HAAIAMB JIOTO CHOXMBaY; iHAMBIAYQAbHICTDb
MapKi B 04aX CIOXKMBAya; AiAePCTBO HAa PUHKY TOBapiB
i MOCAYT; MONYASPHICTb MapKy B PUHKOBOMY CETMEHTi;
CTYMiHb MOKPUTTS PUHKOBOI FaAY3i.

apTO 3BEPHYTH YBAry Ha Te, 10 CUAA OPEHAY AyXKe

4aCTO BIIAMBAE HA OCTATOUHMIT BUOIp CIOXXMBaYa,

i HaBiTb HEraTMBHI BIATYKM He 3aBXXAU MOXYTb
3YNMMHUTY MOKYMLs. HuHinHi excriepTyn Kamitaay OpeH-
Ay BBXAIOTb 100 (hiHAHCOBUM, HEMAaTepiaABHUM aK-
TUBOM KommaHii. Lle craaocs uepes Te, 1110 B AQHMIT Yac
Tpyu BUOOPi TOBapy He Ha OCTaHHBOMY MICLji CTOITB came
MONYASPHICTb MapKy B O4aX CIIOKMBaya. Y pe3yAbTa-
Ti MapOYHa BapTiCTb MOXeE CTAHOBUTHU OIiABIIY YaCTUHY
LiHYM TOBapy Ha pMHKY. fIK pallioHaAbHi, TaK i eMoLiliHi
daxTopu GOpMyIOTD piBHULIO IKOCTI CIIPUIHSTTS OpeH-
Ay Ha puHKY. ParjioHaAbHi (akTOpM BKAWOYAITD AKICTH
TIPOAYKLIIT 200 HAAQHHS [IOCAYT | KOPIIOPATUBHY peryTa-
1Ii10 — 0COOAMBY BiATIOBiAaABHICTb. EMOLiiiHI KOMIIOHEH-
TI BKAIOYAIOTh AOCBiA OPEHAY, CHAALMHY, TTOXOAXKEHHS
Ta eCTeTUKY — TaKy, sIK AusalH. [To3auTuBHe 3aayyeHHs
MOXe TIPU3BECTU AO CUABHOI CITIOPIAHEHOCTI Ta AOBipU

CIIOXMBAYiB, 0COOAMBO KOAM CIIOXKMBaYi BipsITh Y Te, IO
OpeHA Y3rOAXYETbCA 3 IXHIMY LIHHOCTAMMU.
Y mab,. 1 HaBeAeHO 3MiHU TIO3MLIiiT BiAOMMX OpeH-
AIB OCTaHHIMU POKAMU B PENTUHIAX TAOOAABHIX OPEHAIB.
Aast Toro, mobu OpeHA K acouialist 3'ABASBCA B
YABAEHHI CIIOXKMBa4a, HeOOXIAHO AOTPMMYBATUCA IeB-
HUX TIPUHLMIIB [5]:

1. TMosuyionyBanHs bpeHOy: AASL 1IbOTO HEOOXIAHO
YiTKO BU3HAYMUTH LIIAbOBY ayAUTOPIIO.

2. [lpasuivHo 06paHa moBapHa Kame2opis: 3a UM
KpUTepieM TOBap MOXe TiAHO cebe 3apeKOMeH-
AYBAaTH IIepeA CIOXUBAUEM.

3. Cnowusay: HeOOXIAHO 3aLiKaBUTY CIIOKUBAYiB
Pi3HOMaHITHUMI MapKeTUHIOBUMM XUTPOCTAMU
Ta L[iKaBUHKaMU.

4. Arg 4woeo Bu20moBAAEMbCA MA BUKOPUCHIOBY-
embcs moap: ue Toit GakTop, Ha SIKMI MOTPIOHO
3BEPHYTM yBary BUPOOHNUKY OiAbll 3a Bce, 106
CIIOKMBAY TIPM TIOKYIIL TOBAapy MaB 4YiTKe yAB-
A€HHS L[OAO TOBapY.

5. 36irvusenHs 6isHecy ma npodykmis bpeHdy: mo-
TPiOHO AOKAACTH BYCUAAS AASL 4iTKOTO PO3BUTKY
0i3Hecy, 3pobuTH rigHMIT Oi3HeC-TAQH.

6. Herimine: AerKe 3amaM SITOBYBaHHS Ha3BM OpeH-
AY, 1Ie AY’Ke BXXAMBUI KPOK AAS ACTKOI BITi3Ha-
BaHOCTI CIIO>KMBAYaAMMU.

7. CmBopeHHS BOAA020 A020MUNY: TIEPEAYCIM KAi-
€HT 3BEPTAE YBAry Ha AOTOTHII, AASL LIbOTO IIOTPi0-
HO IPaMOTHO Ta YiTKO MmiAiOpaTy Ta posmicTutu
KOABODPOBY TIAAITPY, CAOTaH, Ha3By OpeHAY, Biao-
OpaXaTy TEKCT YiTKUM i 3p03yMiAMM LIPUDTOM.

MapkeTHHIoBa i TOProBa AisIAbHICTb KOMIaHII 3a-
BXXAM OpPi€HTOBaHA Ha OTPUMAaHHA BUTOAM Bip HapQHHA
TIOCAYT, TPOAQKY TOBApY He AMIe IIPUBATHUM KOHKpPeT-
HIUM CIIOKMBayay, a iHIIMM KOMIIAHIAM, SIKi CIIOXXMBAIOTh
i TOBapM Ta MOCAYTM TIAbKM AASL 3AIVICHEHHS BAACHO-
ro Gisnecy (bisHec aas bisHecy (B2B) — ckopoueHo Bip

Ta6nuysa 1

HasBa Ta nosuuia 6peHay B peliTuHry rno6anbHux 6peHpis

HasBa Ta no3uuis 6peHay B peiiTUHry rno6anbHUX
6peHpis 2018 p.

HasBga Ta nosuuis 6peHay B peiiTUHry rno6anbHnX
6peHpis 2020 p.

1. Google (302, 063 msH gon. CLLIA)

1. Amazon (415,855 mnH gon. CLLA)

2. Apple (300,595 mnH gon. CLUA)

2. Apple (352,206 mnH gon. CLLIA)

3. Amazon (207,594 mnH gon. CLA)

3. Microsoft (326,544 mnH gon. CLUA)

4. Microsoft (200,987 mnH gon. CLLA)

4. Google (323,601 msH gon. CLLIA)

5.Tencent (178, 990 mnH gon. CLUA)

5. Visa (186,809 mnx gon. CLLA)

6. Facebook (162,106 maH gon. CLLA)

6. Alibaba Group (152,525 mnH gon. CLLA)

7.Visa (145,611 mnH gon. CLLUA)

7.Tencent (150, 978 mnH pon. CLLUA)

8. McDonalds (126,044 mnH gon. CLUA)

8. Facebook (147,190 mnH gon. CLLUA)

9. Alibaba Group (113,401 mnH gon. CLUA)

9. McDonalds (129,321 mnn pon. CLLA)

10. AT&T (106, 698 mnH. gon. CLLA)

10. MasterCard (108,129 mnt gon. CLLA)

Ixepeno: cknageHo 3a [7].
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business-to-business). Mopeaslo B2B MoxxHa HasBatu
BIAHOCMHM KOMIIaHil 3 MOCTa4aHHsA TOBAPiB Ta IIOCAYT
AASI KOHKPETHOTO CIOXXMBAya, SKi:
1. € ocHoBHMMU 200 AOTIOMIXHMMM 3acobaMu BH-
POOHUIITBA Ta MAAATAIOTH AMOPTU3ALIIL
2. € BUTpATHUMM MaTepiaAaMy Ta CUPOBUHOIO AASI
BUPOOHMIITBA | CIIOXKMBAETDCS €3 3aAMIIKY.
3. CrBopioe B IIpolieci BeAeHHs I0AAABLIOTO 0i3He-
Cy eKOHOMIUHY, COlLliaAbHY Ta iHIIi ¢popmu Bap-
TOCTI.
4. Cami 1ji TOBapu i TOCAYTH B IIpoLieci BeAeHHs 0i3-
HeCy MAAQIOTbCA:
+ xacromisauiil 860 MOAMHTY (MOAepHiBaLlii, 3MiHN);
+ AOKOpiHHIl MoOAepHi3alil, y pe3yabraTi sKxoi
3'IBASIOTbCSI IPUHLIUIIOBO HOB TOBApu;
+ ao(mepe)ykommaexTanii, Ao(Iepe)ynakoBaHHIO
31 CTBOpEHHAM NIPMHLUIIOBO iHILIOTO TOBApY;
+ cnoxuBawTbCA 6€3 3aANLIKY;
+ BMKODPUCTOBYETBCS He 3 METOIO IIOAQABLIOTO TTe-
penpopaxy [1].
Posmnoain OpeHAIB y Ton-10 KommaHiit 3a rpyma-
mu B2B i B2C (6isHec aAst crioxuBaya — business-to-
consumer) HaBeAEHO B maoA. 2 [7].

Tabnuya 2

Ton-10 komnaHii 3rigHo 3i 3BiTom KomnaHiii Kantar
Millward Brown i komangi BrandZ Global (3a 2018 p.)

Ne 3/n Bpenp Kareropis
1 Microsoft TexHonorii
2 IBM TexHonorii
3 UPS JloricTuka
4 SAP TexHonorii
5 Wells Fargo PerioHanbHi 6aHKm
6 General Electric KoHrnomepat
7 Accenture TexHonorii
8 Intel TexHonorii
9 Oracle TexHonorii
10 Huawei TexHonorit

[Lxepeno: cknageHo 3a [7].

Peitrunr B2B Bkalouae B cebe Haitbiabin AOpOTi
openau B BrandZ™ Global Top 100, siki reHepyioTh 0iAb-
Ille TIOAOBUHU AOXOAIB Bip OisHec-KAi€HTIB. K MOXXHa
nomituTy, 6iabma yactuHa 3 B2B y Tor-10 — e TexHo-
AoriuHa KaTeropist OpeHaiB. baraTo 3 OpeHAIB TexHOAO-
riuHoi raaysi B2B icToTHO 3MiHMAM cBOI Oi3Hec-MopeAi
Ha XMapHO-OIePaLiiiHi 00UIMCAEHHS.

CrpiMKO 3pOCTa€ KiAbKICTb MAPTHEPCHKUX BiAHO-
cuH Mix B2B i TexHOAOTiYHMMY HanpsiMKaMy Oi3Hec-Ko-
pucTyBadiB. 3a paXyHOK LjbOro OpeHAM MABUILMAY CBiit
AOCBIA 1 AOCTYI KAi€HTa MO 06MABa OOKM — siK Ha B2B,
tak i Ha B2C (rpyma ToBapiB uu mocAyr Ha peaaisauiio
KiHI}eBOMY ITOKYIILIIO).

448

B2B-MapKeTHHI pPO3TrASAQ€ETHCA SK AISIABHICTD Y
chepi puHKY pisHOMaHITHOI mpoayKuii, HaliaeHoi Ha
MIPOCYBaHHA TOBAPIB i AIAOBMX ITOCAYT BiA MIAIIPUEMCTB,
110 iX BUPOOASIIOTB, AO TMX OpraHi3allill i ycTaHOB, SIKi 3a-
KYIHOBYIOTb IIPOAYKLIO AASI TOAQABIIOTO BUKOPUCTAHHS
y BUpoOHMUTBI a00 mepenpoaaxy. OCHOBHMM IpepMe-
TOoM B2B-MapkeTuHIy € CyKymnHiCTb B3aeMMH MiX pis-
HYMM YYaCHUKAaMM PMHKY, 10 BMHUKAIOTb YHACAIAOK
AIAOBOI aKTMBHOCTI, TOOTO BIAHOCHH KYITIBAi-TIpOA@XKY.
Aast GisHecy, sikuit mpauoe Ha B2C-puHKY, BOXAUBUIL
He KOXKeH CIIO)KMBa4 OKPeMO, a 3araAbHa KiAbKICTb CIO-
xuBayiB. Y B2C-cdepi ocHOBHa yBara NpuUAIASETHCS T10-
TpebaM pMHKY B LjiAOMY. [0AOBHOI0 METOI0 € CTBOPEHHS
BIIi3HaBaHOI TOProBOi MapKy, NpaBUAbHe MipAHECEHHS
OpeHAY Ta miABMINEHHs pemyTauili KommaHii. Mapke-
TUHTOBI KOMYHIKaLil AASL CTIOKMBAUiB 3aCHOBYIOTHCS Ha
MATPUMLI 3B’SI3Ky 3i CHOXuBauyamu Ta iHGOpMYBaHHi
KAIEHTIB TIpO TOBapy, aKljil Ta MMOCAYTYM HE3aAEXHO Bip
MiCLI€3HAXOAKEHHS CIIOXKMBayva. TakuM 4MHOM, 3a0e31ie-
4yeThbCs po3LIMpeHHs reorpadil mpoaaxis. 3micT Mapke-
TUHTOBUX AOCAIA’KEHb BU3HAYA€TbCSI TOBAPHOIO CTPYK-
TYpolo i TUIIOM pMHKY mipnpuemcTsa. Ilianpuemcrsa,
AKi peaai3yioTb ToBapu B ymoBax B2C-cexrTopa, AK mpa-
BIAO, OiAblile YBaru MpUAIASIIOTb BUBYEHHIO CIIOXMBYMX
TepeBar, MOXXAMBOCTEN 30yTy Ta peakuii Cio>knBaviB Ha
HOBI ToBapu [8]. PisHui[0 MiX LMK ABOMa CTpaTerisimu
HaBEAEHO B maba. 3.

MapxeTunr y B2C 30cepepxye MaKCUMYyM yBaru Ha
MiABUILEHHS IPOAQXKIB 1 cymM 3aMoBAeHHs. HaroMicTb y
B2B 3ycuaAs MapKeTMHIY CIPSMOBaHi Ha 30iAbIIEHHS
00csAry 3aMOBA€EHD 3a IeBHMIT TPOMIKOK Yacy.

HaiiBakAuBiIlle, YOTO AO3BOASIE AOCSATTU aBTOMA-
TH3aLis 6isHec-npouecis y B2B - 1ie BuBiAbHUTU pecyp-
CU AASL peaaisaniii MapKeTMHIOBUX 3aBAAHb. AAsL TOro,
1106 BAQAO MOBULIIOHYBaTH CBiil OpeHp, HEOOXiAHO AO-
TPUMYBATHUCA TaKMUX YMOB:

a) YITKO BU3HAYEHWI L[IAbOBUIT PUHOK i BU3HaYeHa
XapaKTepyUCTHKA CIIOXKMBAYA;

0) mAaH MO3ML{OHYBAHHS HA LIHHOCTSIX i XapakTe-
PUCTHUKAX, SKi € BAKAMBUMU AAS CIIOXKMBAYQ;

B) iAesi OpeHAY OBMHHA CIUPATUCS HA TOAOBHE, 1[0
Bip HbOT0 Oyae MoTpiOHO, TOOTO MpUOYTOK;

r) iHpopMaLis mpo TOBAp UM IOCAYTy Mae OyTu
IPOCTOI0 Ta 3pO3YMiAOI0 Yepe3 BCi MOXKAMBI Ka-
HaAM KOMYHiKallii.

[TosuLiist MPOAYKTY Ha PMHKY BU3HAYAIOTbCA Yac-
Timme 3a Bce TakuMu (HAKTOpAMM: SIKICTh, L{iHA, AUBAITH,
HasBHICTD 3HIDKOK, IMIAX KOMITaHil, C1CTeMa 00CAYTOBY-
BaHH TOLIO.

BMCHOBKU

3abesmeyeHHs AOCTATHbOI yBaru CIOXKMBAYIB Ta
YTPUMaHHS iX 3aljiKaBA€HOCTi Ha HAA€XKHOMY PiBHi BU-
MaraloTb 3aCTOCYBaHHS iHCTPYMEHTIB, 110 3AATHi CTBO-
putu 00pas yHIKaAbHOCTI Ta HEOOXIAHOCTI TOBapy, TOO-
TO OpeHAy. MapKeTHHroBa crpareris OpeHAY — Lie ITAaH
CTBOPEHHSI, PO3BUTKY, BUBEAEHHSI OpEHAY Ha PUHKM 30Y-
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PisHuya mixk B2B- Ta B2C-cTpateriamn

Tabnuusa 3

Ne3/n B2B B2C
Y cdpepi B2B poboTa nepeBaxxHO NOKAAAETbCA Ha Y cdepi B2C KnieHT BXe 6aunTb, WO X0Ue KynnuTu, TOMy
1 MeHe[KepiB, afiKe HalyacTille 3aMOBNEHHA pobnaTb LLO BiH y>Ke paHille BMBYMB aCOPTUMEHT, 3p06UB NeBHi
yepes iHTepHeT-MarasuHm BVICHOBKW NpO TOBap
Bepundikauia B2B. CamocTiiiHa BepudikaLia KnieHTa; KnieHT BeprdikyeTbCA Yepes enekTpOHHY NOLUTY, @ Npu
KnieHT LOAAETLCA O BXKe icHYlovoi 6a3u. 3a gono- peecTpauii B OAMH Kiik abo npw 34iiCHEHHI MOKYNKM
2 MOTOI0 MeHeKepa Ta CniBpobiTHUKIB opraHizauii peecTpauii 308CiM He NoTPi6HO. OnnaTa 34iCHI0ETbCS,
npoBoanTbCA 060B'A3KOBa 06P06Ka peecTpaLlii abo i TOBap BiANPaBNAETbCA 3@ BKa3aHO afApecolo, Ha Libo-
Bepudikauii knieHTa My B33a€EMOJifA 3aKiHUy€ETbCA
¥ B2C ToBapw, LiH1, yMOBW NMOKYMKM OAHAKOBI /1A BCiX
AKLo B po3apibHili TOPriBni BCA NpoayKLia npofaetbca | 6e3 BUHATKY. Lie 060B'A3KoBa No3uuis, Aka 6a3yeTbcs
3 MOLUTYYHO, TO B ONTOBWX NPOAAMaXx OAHi KNiEHTU Mo- Ha 3aKOHOZJaBYOMY PiBHi B 6araTbox KpaiHax, Lie CToCy-
XKYTb 3aMOBNATW NPOAYKLito AecATKaMN abo COTHAMY, €TbCA 3aXMCTY NpaB CnoxmBauis. Po3gpibHa Topriensa
iHLWI — y BeNWKIN KiNbKOCTi 3a3BMYall He NOTPebye NepcoHaniawii Npu 3AiNCHEHHi
nepLnX MOKynoK
Y B2C BaxnvBe 3HaueHHA Ma€ AKiCHe 300paKeHHs 1
3pyyHum pieHHAM B2B-nnatdpopm € TabnnuHe ommc Tosapy, AnA B2B e HEKpMTMqHO' Meneppkepn i3
; . . 3aKynisenb fobpe 3HatoTb NPOAYKLio, 3 AKOK NpaLito-
4 B!'D'O6pa.MEHHﬂ katanory abo CHV.ICKy' Bmcyﬂjmb Heob- 10Tb, TOMY LUYKatoTb TiNbKW HaliMeHyBaHHsA abo Bigpasy
XiAHOCTi jofaBaTh KOXHY MO3KLito B KOLUWK iCTOTHO
S20LATKYE HAC apTuKyn Tosapy. .ﬂ.ﬂﬂ LUBMAKOrO (])?.pMyBa.HHFI 3amos-
NIeHHA BaXNMBI Tinbkn mogudikauii — Konip, po3mip,
Bara Ta iH.
O6carn B2B-TpaH3akuii 6inblue, Hix y B2C, wo pa3om i3
B2B-nnatpopmu nepeadayaioTb iHCTPYMeHTN ans 0CobBNMBOCTAMU OpraHisaLlii 6i3Hecy BNAMNBAE Ha yMOBU
5 CMPOLLEHHA POOOTY 3 NAaTEXamMm — Taki, AK rpadik nia- | onnatu. AKLO Po3api6 HalvacTiwe NpaLtoe No nepeao-
TeXiB abo LWBKUAKa NifroToBKa $iHaHCOBKX 3BiTiB nnaTi, To rypT 3a3BMyYan [JO3BONAE HafAaBaTH BiCTPOUKY
nnaTexiB A0 AeKiNbKOX MiCALiB | nOeTanHy onnaty

Lxepeno: cknageHo 3a [6].

TY, SIKMI1 CIIPMsiE IPOCYBAHHIO TOBAPIB i OCAYT, 3a0esre-
4ye 30iAbLIEHHS IPUOYTKY Ta IPUBEPTAE YBATY KAIEHTIB.
TTocTiitHuit MOHITOPUHI TOTPeD CIOXMBAYIB, 03HANOM-
AeHHs X 3 HOBUM IIPOAYKTOM — OCHOBHA MeTa CTpaTe-

riyHOrO

OpeHAMHTY. AAst TOTO, 106U OpeHA sIK acoljialiist

3'SIBASIBCS B ySIBA€HHI CIIOX1BA4a, HEOOXIAHO AOTPUMY-
BATHUCS IEBHYUX IPUHLMIIB GOPMYBaHHS OpEHAY.
HanpsiMmom mopaAblIOro po3BUTKY Ipobaemu €
(GopMyBaHHSA METOAMYHMX HIAXOAIB AO YCHIlIHOI aparm-
Tauil MAPKETUHIOBUX CTpaTeriit popMyBaHHs OpeHAY B
Pi3HMX YMOBaX PUHKY. [ |
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PO3BUTOK LIUPOBOr0 MAPKETUHIY Y CBITI TA B YKPAIHI
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IrHaTeHKo P. B. Po3BUTOK LinppoBOro MapKeTUHry y CBiTi Ta B YKpaiHi

Memoto cmammi € docnideHHs 0CHOBHUX MPobsiem i nepcreKmue po3sUmKy yUgpoeo2o MapKemuHay y ceimi ma 8 YKpaiHi. ¥ cmammi susHayeHo cymHicme
MOHAMMA YUhPos0o20 MapKemuHay Ma NPOaHani308aHO OCHOBHI Chepu lio20 30CMOCY8AHHA, MAKI AK: Ce2MeHMayis PUHKY, MapKkemuHe 8rnausy, aHasni3
nosediHKku iHmMepHem- Kopucmysauis, Konabopayis, pemapkemuHe, peknama 8 i2pax. BusHayeHo 0CHO8HI napamempu, 3a AKUMU Yugposuli MapkemuHe
8i0pi3HAEMbCA 8i0 iHMepHem- MapkemuHay: hopmam 83aemodii 3 Uinbosor aydumopieto; cnocobu 36UpaHHa ma nepedayi AHAMAIMUYHUX OGHUX; KAHAAU U
iHcmpymeHmu npocysarHA. ocnioxeHo QUHamMIKy OCHOBHUX MOKA3HUKIE pO38UMKY LUposo20 MapkemuHeay y ceimi ma e YkpaiHi. BcmaHoeseHo, wo yuegpo-
8uli MapKemuHe i MapKemuH208i iHhopmayitiHi cucmemu Habyu WUPOKO20 NOWUPEHHS 8 KDAIHAX i3 PO38UHEHOK eKOHOMIKOI0, O 8 YKpaiHi ui iHcmpymeHmu
He BUKOPUCMOBYEMbCA HAEHHUM YUHOM, WO M0B’A3GHO 3 HU3bKUM pisHeM yuposisayii cycninecmea. Ha ocHoesi nposedeHo20 ocnioieHHA 8uA8neHo
OCHOBHI (haKmMopu, Wo cMpumyoms po38UMOK Yuhposo2o mapkemuHeay 8 YKpaiHi, ceped AKux: 3a2anbHull cmaH i QUHaMIKa PO38UMKY eKOHOMIKU; Hepo3-
BUHEHICMb PUHKY; iHOPMaUiliHa Henpo3opicmb PUHKY; (iHaHCo8i Ui opeaHi3ayiliHi obmexeHHs scepeduHi KomnaHili mowo. as ecebiyHo20 docnioreHHs
(heHoMeHy 4uhpoB020 MapKemUHay 8U3HAYEHO (020 Mepesaau (63aemo0is 3 WuUPWO ayoumopieto; 8azomuli 8MaUG HA KAiEHMIB, Wo Midsuwye (MosipHicmb
3ayikagneHocmi MPOAYKMOM; MOXLIUBICMb 044 COXUBAYA 0NepamusHo nepezasHymu iHgopmayito mpo nocayau ma mosap; 2n06anisayia; mapeemuHa08a
peKkAama mowjo) ma HedosiKu (MexHiYHa cKAadHicme pobomu 3 YuGpPOBUMU IHCMPYMEHMAMU MA HECMAYA HA PUHKY CMiBPOBIMHUKIE 3 He0bXiOHUM pigHeM
Yuegposoi Keanigikayii; HeobXiOHicMb HAABHOCMI CrieyianbHUX HABUYOK Mowo). 3p0b1eHo BUCHOBOK MPO Me, W0 BUKOPUCMAHHS YUpposux mexHonoeil y
MapKemuHeosili disnbHocmi 8idkpugae neped nionpuemcmaamu Ui 0p2aHi3ayismu WupoKi nepcrnekmugu 015 36epexceHHs NoCMiliHUX KieHmie i po38umky 3
HUMU 00820CMPOKOBUX NAPMHEPCLKUX 8IOHOCUH.

Knrouosi cnosa: yughposuii mapkemuHe, 4ugposi3ayis, MapkemuH208a 0ifabHicme MidnpuUEMCMBa, pekaama, Lupposi mexHonoeii.

Tabn.: 1. bi6n.: 16.

laHameHko PomaH Bnaducaaeosuy — 2eHepanbHuli dupekmop CEO Heavy Value OU Harju maakond (N6mme linnaosa, Pdrnu mnt 388b, TanninH, 11612,
Ecmois)
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Ihnatenko R. V. Development of Digital Marketing in the World and in Ukraine
The article is aimed at studying the main problems and prospects for the development of digital marketing in the world and in Ukraine. The article defines the
essence of the concept of digital marketing and analyzes the main areas of its application, such as: market segmentation, influence marketing, analysis of the
behavior of Internet users, collaboration, remarketing, advertising in games. The main parameters by which digital marketing differs from online marketing are
determined as follows: the format of interaction with the target audience; ways of collecting and transmitting analytical data; promotion channels and instru-
ments. The dynamics of the main indicators of digital marketing development in the world and in Ukraine is examined. It is found that digital marketing and
marketing information systems have become widespread in advanced economies, and in Ukraine these instruments are not used properly, which is associated
with a low level of digitalization of society. On the basis of the carried out research, the main factors hindering the development of digital marketing in Ukraine
are identified, including: the general state and dynamics of economic development; market underdevelopment; information opacity of the market; financial and
organizational restrictions within companies, etc. For a comprehensive study of the phenomenon of digital marketing, the author determines its advantages
(interaction with a wider audience; a significant impact on customers, which increases the likelihood of product interest; the ability for the consumer to quickly
view information about services and goods; globalization; targeted advertising, etc.) and disadvantages (technical complexity of working with digital tools and
lack of employees in the market with the required level of digital qualifications; the need for special skills, etc.). It is concluded that the use of digital technologies
in marketing activities opens up broad prospects for enterprises and organizations to preserve regular customers and develop long-term partnerships with them.
Keywords: digital marketing, digitalization, marketing activities of enterprise, advertising, digital technologies.
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