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Wnmko O. B. OMHiKaHanbHicTb AK MapKeTUHIroBUI iHCTPYMEHT 3a6e3neyeHHA KOHKYPEHTOCNPOMOXKHOCTI
TOproBenbHUX NiANPUEMCTB

Cmammio npuceayeHo docnioreHHI0 ocobausocmeli OMHIKaHaMbHOCMI AK creyugivyHoi MapKemuH2080i cmpamezii, AKka 0038044€ chopmysamu pecypcHi,
MexHo02i4Hi, iHHOBAYliHI, MaPMHePCbKi, KOHKYPeHMHI nepesaau ma 3aliHAMU cmiliky KOHKyPeHMHy Mo3uyito Ha PUHKY ma, AK ceid4ums 00csio po3euHy-
MUX KpaiH, € peanbHUM MEXaHI3MOM YCriiHO20 PO3BUMKY MOP208e/bHUX NIOMPUEMCME 8 yMOBAX YUhPosi3ayii eKOHOMIKU, 3MiH y crioxcusyili nosediHyi ma
3pocmaro4oi He8U3HaYeHOCMI 308HiWHB020 cepedosuwd. PO3KPUMO eKOHOMIYHY CYMHICMb OMHIKaHAALHOCMI AK IHMe2POBAHOI cCUCMeMU KaHaAig MPoOaXy.
Cucmemamu308aHo ma po3wupeHo nioxodu 0o if MparkmysaHHA AK 00HO20 i3 iHCMPYMeHmig yrpassiHHA MOP208ebHUM MPOUECOM, MOOeni MPodaxXty, Map-
KemuHz080i 36ymosoi cmpamezii, 3acoby iHme2posaHoi KOMyHiKayii, HanpAMY iHMe2po8aH020 MapKeMUHay, MApPKeMUH208020 iHCMpyMeHmy 3a6e3neyeHHs
KOHKYPeHMHuUX nepesae. Po32naHymo ocHosHIi meHOeHyii, npobaemu ma nepcnekmusu po38UMKy OMHIKaHAA6HOI mopeaiesi Ha crioxcug4yomy purky. Jocni-
03#€eHO MOHAMMSA MOHO-, My/IbMU- MA OMHIKAHAAbHOI MOp2iesi, GKUEHMOBAHO y8az2Y HA iXHiX BIOMIHHOCMAX. Bu3Ha4eHo hakmopu, Wo Crpuaomes po3sumky
OMHIKaHanbHUX Mpodaxcie y po30pibHili mopeaieni. BusHaveHo nepesaeu ma pusuKu 3arnposadHeHHs OMHIKAHaNbHOI cmpamezii 8 diAnbHICMb 8iMYU3HAHUX
mopeosesnbHUX mionpuemcmas. OXapakmepu308aHO 0CHOBHI HAMPAMU MPaHcopmayii bizHec-npoyecie po30pibHuX KomnaHili | 6izHec-modeni ognaliH-maea-
3UHI8 30 M08 8MPOBAOHEHHA OMHIKAHAIbHO20 MapKemuHey. BusHayeHo nepcriekmusu nodanbwux po3sidok — docnioxeHHs mMexaHiamy U iHcmpymeHmie
(hopmyBaHHs iHGopmayiliHo-KomyHiKayiliHoi NIOMpUMKU MPOYecy ynpasniHHA OMHIKaHAALHUM MPoOaxem 3 Memoto 3abe3nedeHHs 360pOMHO20 368’A3Ky 8
npoyecax nAaHy8aHHA, KOHMPOK MA KOPURYBAHHS.

Knrouoei cnoea: po3dpibHa mopeisns, mopaosensHa mepexca, KaHanu npodaxis, offline-mopeiens, online-mopaiens, MyabmuKaHanbLHa iHMe2pauis, omHi-
KaHANbHUL MapKemuHe.
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Shymko O. V. Omnichannelty as a Marketing Instrument to Ensure the Competitiveness of Trading Enterprises

The article is concerned with studying the peculiarities of omnichannelty as a specific marketing strategy that allows to form the resource, technological, in-
novative, partnership, competitive advantages and take a stable competitive position in the market and, as the experience of developed countries shows, is
a real mechanism for the successful development of trading enterprises in the context of digitalization of the economy, changes in consumer behavior and
growing uncertainty of the external environment. The economic essence of omnichannelty as an integrated system of sales channels is disclosed. The author
systematizes and expands approaches to its interpretation as one of the tools for managing the trade process, sales model, marketing sales strategy, means of
integrated communication, directly integrated marketing, marketing instrument for ensuring competitive advantages. The main trends, problems and prospects
for the development of omnichannel trade in the consumer market are considered. The concept of mono-, multi- and omnichannel trade is examined, atten-
tion is focused on their differences. The factors contributing to the development of omnichannel sales in retail trade are identified. The advantages and risks of
implementation of the omnichannel strategy in the activities of domestic trading enterprises are determined. The main directions of transformation of business
processes of retail companies and the business model of offline stores under the conditions of introduction of instant marketing are characterized. Prospects for
further research are determined as follows: study of the mechanism and instruments for the formation of information-communication support for the process

of managing the omnichannel sales in order to provide feedback in the planning, control and adjustment processes.
Keywords: retail trade, retail network, sales channels, offline trade, online trade, multichannel integration, omnichannel marketing.
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TPIMKMIT PO3BUTOK iHPOPMALIiTHMX TeXHOAOTi1 i

10s1Ba iHHOBaLiTHMX L(POBUX KAaHAAIB KOMYHi-

Kallil B OCTaHHE AeCATUAITTA MOCHPUIAL PO3BU-
TKY LM(pPOBOr0 MapKETHHIY Ta MOCAYXMAY IMITyAbCOM
A0 GOpMyBaHHS HOBMX MIAXOAIB y KOMyHiKaujil Ta B3a-
€MOAII 31 CIIOXKMBaYaMu, POCYBaHHI OPEHAIB i peaaisa-
wii ToBapis.

Lindposi TexHoaorii 3pobuau iHpopmariitte ce-
peAoBHiIIle, B IKOMY ITepe0yBae CrOXKMBay, AMHAMIYHIM,
a inpopmauitHKMil NOTIK — Oe3nepepBHUM, TUM CAMUM
NIepeTBOPUAY TPAAULIIIHUIL ITPOLieC IPUIHATTS pillieHHs
CIIOKMBAUeM III0AO KYIIiBAI TOBapiB/IIOCAYT Ha CKAAAHO
HPOrHOB0BaHMIA, AOKOPIHHO 3MiHIOI0YM CII0OCOOM MOKYII-
KV Ta XapaKTep B3aEMOAII 3 TOProBeAbHUMM 00 €KTaMM.

CrioxxmBaui moyaAu BUMArari, 100 mpoijec moxyI-
KU CTaB!

+ 3pyuHMM, iHTYITMBHO 3p0O3yMiAMM;

+ OesnepepBHUM i OCTIHUM (B3aEMOAIS 3 OpeH-
AOM y pexxnmi 24/7 1o Bcix KaHaAax);

+ nepconidikoBaHum (TOBapM MarasmHy 3aA0-
BOABHSIOTh CrieldiuHi MOOKAHHSI KOXKHOIO
CIIOXKMBAYA);

+ B3aEMOAOIOBHIOIOUMM (KaHaAU 00 €AHAHI B CUC-
TEMY).

«HoBuit» moxymewp noiHpopmMoBaHuil, «IIiAKAIO-
YeHMiT», pallioOHaAbHMIL, NTOCTIMHO 3MiHIOE CBOI IepeBa-
I'Vi; BUKOPHCTOBYE BiA TPbOX i OiAbllle KaHAAIB AAS TTOILLY-
Ky Ta IpuAOaHHA TOBapiB; He AOBips€ IPOAABLIIO Ta aHa-
Aisye inpopMmaLio po ToBap CAMOCTIIHO 3a AOIOMOT 010
COLIaABHMX MEPEeX Ta IHIIMX AKepeA; He AOSIAbHMIT AO
KOHKPETHOTO pUTelAepa Ta 3AIMICHIOE IOKYIIKM TaM, Ae
JIOMY 3py4HO; BUCYBa€ MiABUIEHI BUMOIY Ta OUiKyBaH-
HsI Bip eMoLjiitHoro GpoHy marasusis [7].

BuieBkasaui 3MiHM CIipusiaM pOPMYBAHHIO HOBOI
OMHIKaHaAbHOI cTparerii MpoAaXy (aHrA. ommni-channel
retailing), wo 0asyeTbcsi HA KOHUenuii on-demand
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economy, A03BOAsIE€ cQOPMYBATU PeCYPCHi, TEXHOAOITY-
Hi, iHHOBAlliJiHi, TAPTHEPCbKI KOHKYPEHTHI IepeBaru Ta
3alHATU CTiVIKy KOHKYPEHTHY IO3MLiI0 Ha PUHKY i, K
CBIAUMTD AOCBiA PO3BMHYTMX KpaiH, € peaAbHUM MeXa-
Hi3MOM YCIILITHOTO PO3BUTKY TOPrOBEABHUX IIATIpU-
€MCTB B YMOBax Lj1ppoBisaLiii eKOHOMIKM Ta 3pOCTaAI0Y0]
HeBJ3HAYeHOCTi 30BHILIHbOIO CEPeAOBUIIA.

Posrasipy cydacHMX TeHAEHLil 1 IepCcrexTuB
PO3BUTKY pO3ApiOHOI TOpriBAi, TpaHcdopmauil KaHa-
AiB IIPOAQXKY TOBapiB BIAIIOBIAHO AO 3MiH Y IOBEAIHLIi
CIIOXMBA4iB MNPUCBAYEHO Tpalli yYeHMX-eKOHOMICTiB
B. Anomisi, H. Baacooi, H. Toaomy6oBoi, H. Iabyenko,
O. KaByn-MauikoBcbkoi, A. Aironenko, A. Masapaxki Ta
iH. IcTOTHWMIT BHECOK Y AOCAIAXKEHHS TPOOAEMYU PO3BUTKY
Cy4acHoi Teopii Ta NMpaKTUKY MYABTUKAHAABHOCTI BHe-
can O. Anriniy, B. Tacnapss, A. 3aBbsiaoB, O. 303yAboB,
A. Kyunip, M. AeBuenko, M. Aicilta, B. ITanrokosa Ta iH.

a30M i3 TUM, CTPYKTYpHi TpaHcdopmanii Ha cro-

)KMBUOMY PMHKY, 3yMOBA€HI AMHAaMiUHMMM 3MiHa-

MM 30BHILIHBOI'O CEPeAOBHUIIA, PO3BUTKOM iHHOBA-
LiltHMx iHopMalliiHO-KOMYHIKALI/IHMX TEXHOAOTIN Ta 1X
iHTerpauil B 6isHec-mpoljecy, 3MiHaMM B CIIOXKMBYIi 110-
BeAiHLIi, 3yMOBAIOIOTh HEOOXIAHICTD OTAMOAEHHS Teope-
TUYHMX I0AOYKEHb, YAOCKOHAAEHHS METOAMYHUX MAXOAIB
i MpaKTMYHMX aCIeKTiB 3aCTOCYBAHHs CTpaTeril OMHiKa-
HAABHOTO MPOARXY CY0'€KTaMM TOPrOBEABHOI AISIABHOCTI
3 YPaxyBaHHAM CTaHY i TeHAEHLIil pO3BUTKY PUHKOBOTO
CepeAOBUIIA, LIIHHOCTEl Ta OPIEHTHPIB LIIAbOBUX ayAUTO-
pil, MapKETMHIOBOTI'O IIOTEHLiaAY MTIAIPUEMCTB.

Memow AAHOI CTATTi € AOCAIAKEHHS 0COOAMBOC-
Tell OMHIKaHAaABHOCTI sK creludiyHOl MapKeTUHIOBO]
crparerii, popM TpOsBY, KAIYOBUX (aKTOpiB ycCImixy,
npo0AeM i mepcreKkTyB i BIPOBAAKEHHS B AISABHICTD
TOPrOBEAbHUX IIATIPMEMCTB B YMOBAX HOBOI MOAEAI pO3-
BUTKY TOpriBAi «Retail 4.0».
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TASIA CYYaCHOI eKOHOMIYHOI AiTepaTypy MOKa-

3aB, 1110 IIOKY LIO He iCHYE€ OAHO3HAYHO YiTKOTO

BU3HAYEHHS TIOHATTS «OMHIKQHAABHICTb», SKe
0 HailmoBHile BiAOOpaXaAo 0cOOAMBOCTI L€l KaTero-
pii. Ilpy 1IbOMy BMKOPUCTOBYIOTDH Pi3Hi MIAXOAM: LIiABO-
BUI1, KOMYHIKaL[{iiHWil, OpEHA-OpiEHTOBAHWII, CCTEMHO
opieHToBannit [4]. OMHIKAHAABHICTD PO3TASIAQETBCS, SIK
OAMH i3 IHCTPYMEHTIB YIIPaBAiHHSA TOPrOBEABHUM IIPOLie-
COM, MOAEAB TTPOAQXY, MAPKETMHIOBa 30yTOBa CTpaTeris,
3aci6 iHTerpoBaHoi KOMYHIKaLlil, HATIPAM iHTETPOBAHOIO
MapKeTUHTY:

+ mnpopaxi, 3acHOBaHi Ha BUKOPUCTAHHI AE€KiABKOX
bopM TOpriBAl 11 iHTErpOBaHUX CUCTEM aBTO-
Martu3allil OCHOBHMX HpoLeciB bi3Hecy, 110 AO-
3BOASIIOTb CYTTEBO CKOPOTUTYM PU3UKU TOPIO-
BeAbHMX KOMIIAHiil Ta PO3LMPUTH MOXXAMBOCTI
CIIOXKMBAYiB 10AO MPUADGaHHS ToBapy [1];

+ inTerpauis 3acobiB B3aeMOAil MiX IpoaaBleM
i moKymieM, BTiAeHHsI MPUHLMIY 00 €AHAHHS B
€AMHY CHCTEMY BCiX eAeMeHTIB 00MiHy iH(op-
Malli€lo TIPO TOBAp, CTaAil 3A1ICHEHHS MOKYIIKH,
(bopMyBaHHi €AMHOTO NMPOCTOPY, 1[0 HAAQE TIO-
KYyILeBi IpaBo BUOOPY B3a€EMO3aMiHHMX BapiaH-
TiB KOHTaKTYy 3 OpraHisaliieto Toprisai [9];

+ HaiBuima Qopma iHTerpauil KaHaAiB MPOAAXKIB,
1110 mepeabayae BUCOKMIT CTYMIHD iHTerpawii Mix
KOMYHiKauismu Ta mpoaaxamu [10];

+ crparerin 30yTy, wo mepepbauae eexTUBHE
BUKOPMCTAHHA BCIX AOCTYIIHMX pecypCiB AAf
MaKCMMAABHOTO 3aA0BOAEHHS NOTPED iCHyIOUMX
KAi€HTIB Ta 3aAy4YeHHs HOBUX [2];

+ KOMIAEKCHMII MiAXiA AO OpraHiszauil mpoAaXKiB,
KOAM OAMH i TOJ caMuil TOBap KAIEHT Mae MOX-
AVBICTb IPUADATH Yepe3 pi3Hi KaHAAU: y Marasu-
Hi, uepes cailT B [HTepHEeTi, 3a AOTTOMOTr010 A3BiH-
Ka Ao call-tienTpy Ta iH. | omaaruTy jtoro Hait-
Oiabur 3pydHNM AAsL cebe CrtocoOoM: roTiBKOI,
KPEAUTHOI0 KapTKOI0, 33 AOTIOMOIOK0 iHTepHeT-
ramaHud [8];

+ crparerii po3BUTKY KOMIaHil, 10 00’€AHYE
pi3Hi KaHaAM B3aeMOAIi 3 KaieHToM (BebcaitTy,
MODIABHI 3aCTOCYHKM, MarasuHy, iHTepHeT-Ma-
rasyHu TOLIO), 3abe3neyuyioun LiaicHicts offline
Ta online-komyHikauii, AM3aiHy, KAl€HTCbKOI
MIATPUMKM Ta SIKOCTI cepBicy [6];

+ miaxia A0 iHTerpoBaHOi KOMYHiKaLil 3i CIOXU-
BaYeM, 3aBASIKM SIKOMY CIIOXMBa4Y 00Mpae Hail-
0iabi KOMGOPTHUIT KAHAA AASI BAIICHEHHS TIPO-
AQKY Ta IPOSABASAE AOSIABHICTb He AO KOHKpeT-
HOT'O KaHaAy, @ AO BAacHe OpeHAy [4];

+ miaxia Ao oprauisauii Ta peaaisauii 30yTy mpo-
AyKUii TATIPMEMCTBA, TIPK AKOMY BiaOyBaeTbCs
iHTerpauis KoMyHikawjii i 30yTy rosa 3aAeXHOCTI
BiA OKPEMOIO KaHAAy PO3MOAiAY, LIHAAIO AKOTO
€ 1X 00’€AHAHHS Ta CTBOPEHHS YMOB A0 Oe3re-
PEPBHOTO IPOLieCy MPUADAHHS TOBAPY, HABITb 3a
YMOBH IIePEXOAY BiA OAHOTO KQHAAY IIPOAXKY AO
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iHmoro. IIpy 1IbOMY 3yCUAASI CIPAMOBYIOTBCS He
Ha OKpeMUIl eAeMEHT KOMIIAEKCY MapKeTHUHIY, a
Ha iHTerpallilo eAeMeHTIB KOMIIAEKCY MapKeTHH-
Ty B EAMHY CUCTEMY, IJO AO3BOAUTH HOPMYBaTH
Ta MOCUAIOBATH OpeHa [4].

ITp uboMy AaHi BM3HAYEHHS 3HAXOAATHCA B Ae-
AKOMY PO3BUTKY Ta XapaKTepU3YIOTb OKpeMi acreKTu
CKAQAHOI IHTEerpoBaHOI MapKeTMHIOBOI CUCTeMU, SKa
Mae pi3Hi popmu Ta MPosBUL.

Mu noroaxyemocs 3 Aoymkoi B. TTantokosoi [10],
[0 TepMiHM «OMHIKaHAaAbHI INPOA@Xi» Ta «OMHiKa-
HAAbBHMIT MApKeTMHI» MOXYTb OyTM BUKOPUCTaHi SIK
CUHOHIMM, OCKIABKM B KiHL|€BOMY P€3yAbTaTi MOKYIIellb
3AIICHIOE TIOKYIIKY TiABKM 4epe3 OAMH KaHaA, KUl BiH
00upae caMoCTilTHO, a pelTa KaHAAIB TPOAAXKIB CAYXaTh
AASL TaKVX LiiAell, IK IPOCYBaHHA TOBapy Ta KOMYHiKallis
31 CHOXKMBAYeM.

ITpy bOMYy OMHiKaHAABHUII MapKeTMHI CAip pO3-
TASIAQTY 3 TIO3ULIiI ABOX OCHOBHMX YYaCHUKIB PUHKY: BU-
POOHMKIB Ta TOProBUX KOMIIaHill. Y IepIIoMy BUITAAKY
bopMyeTbCs CTpaTerisi OMHIKaHAABHOTO MapKeTHHIY
KOHKDETHOTO TOBApy, BUIYILEHOTO IIiA TeBHUM OpeH-
AOM, B IHIIOMY — OpeHA-CTparerisi OMHIKaHAABHOTO
MapKeTHHIY TOPTOBEABHOTO IANIPMEMCTBA B L{iAOMY.
Ha aymky B. TacmapsH, mpy OMHiKaHaAbHOMY TMiAXO-
Al CIIOXXMBa4 He MOBMHEH BiAUyBaTU Pi3HMIL B KaHaAax
MPOAAXIB, «Bip BUOOPY TOBApy AO 10TO OIMAATH T OTPU-
MaHHs TIOKYTIeLlb TOBMHEH MaTy MO>KAMBICTb BUOMpaTH
HalOIABII 3PYYHMIT AAsL ceOe KaHaA, BUSBASIIOUM AOSIAB-
HICTb He A0 KOHKPETHOI po3ApiOHOi TouKM (OHAQIH abo
odaaitH, He Ma€ 3HaYeHHsI), @ OpeHAY 3araaom» [3].

OHLIEMLlisl OMHIKaHAABHOTO MapKeTUHTY B TOPTiB-

Al chopMyBaAacs SIK pe3yAbTaT eBOAIOLi OAHO-

KaHAABHOCTI Ta TPaAMLiHOro MapKeTuHry. Tak,
i3 aKTMBHMM BUKODUCTaHHAM MOXXAMBOCTell IHTepHer
BiaOYBCST yMOBHMIT po3MoAiA cdep MicLst MOKYIKM Ha —
peaanti (offline) Ta BipryaasHi (online).

CrpimMKi TeMnu 3pOCTaHHs NPOTAroM OCTaHHiX 30
pokiB online-TOpriBAi iCTOTHO BIAMHYAM Ha PUHOK pO3-
ApiOHOI TOpTiBAl, 30KpeMa CIIpUSIAM 3arOCTPEHHIO KOHKY-
penuii mix online Ta offline po3apibHnMu KaHaAamu po-
AQXY, IPOSIBY AEMITIHTY LiiH 3 60Ky online-KkaHaaiB, mepe-
TikaHHI0 MOKyMLB 3 offline B online xaHaAu mpoaaxy, 1o
BUKAMKAAO iHTEpPEC A0 MOXXAMBOCTI KOMOiHalil Tpaau-
LiHOI Ta eAeKTPOHHOI TOPriBAl IIpM opraHisallil Komep-
LIITHOI AIIABHOCTI Ta CTUMYAIOBAAO PO3BUTOK HACTYITHOI
crapii moOyA0BYM KaHAAIB IPOAXKIB — OaraToOKaHaAbHOI.

BupiasttoTp KiAbKa OCHOBHMX (oOpM MposiBy Oara-
TOKaHAABHOI (MYABTMKAaHAABHOI) PO3APIOHOI TOPTiBAi:

1) KopmopaTBHa MepeXa MarasyuHiB BiAKpuBae
BAACHMII iHTepHeT-Marasus;

2) iHTepHeT-MarasyH BIAKpMBA€ IOy-pymu (BU-
CTaBKOBI 3aA1), B SIKMX AQ€ MOXXAUBICTDb MOTEH-
LiJHYM MOKYILAM O3HalIOMUTNCA 3 TOBaPHUMU
MO3ULisIMY, TPEACTABAEHUMM B ACOPTUMEHTI,
a TAKOXX 3a0paTy 3aMOBA€EH] OHAQIH-TIOKYIIK;
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3) iHTepHeT-MarasuH $popmye CTaLiOHApHY TOPro-
BEAbHY MEpexy;

4) TOpProBeAbHi MIATIPMEMCTBA, sKi BAIICHIOITDH
IPOARXK TOBApiB 3a KaTaAoraMy, CTBOPIOIOTb
OHAQVH-BITPMHM, B SIKUX INPEACTAaBASIIOTb CBill
ACOPTMMEHT, a TaKOX BiAKPMBAIOTb BAACHI iH-
TepHeT-MarasyHy;

5) BUPOOHMK TOBApiB BIAKPMBAE iIHTEPHET-MarasuH
i popmye Mepexy dipMoBuX MarasyHiB;

6) iHTepHeT-MarasyHM poO3MiLIYIOTh CBOI OMLUil Ha
B2C naardopmax [5].

3a ouinkamu ¢axisuis, 10-20% moxymuyis (3aAex-
HO BiA creriaaizargii), sKi 3AIICHMAM TOKYIIKM B peaAb-
HOMY MarasiuHi, BiABIAYIOTb HaAaAl iHTepHeT-MarasuH
KoMITaHii [9].

ITpu uboMy LiiHOBA MOAITMKA Ta TIPOrPaMM CTUMY-
AIOBaHHA 30yTy, IPMHLMIIM OOCAYTOBYBaHHA Ta AOCBiA
CIIAKYBaHHS 3i CIOXMBayeM 3HAYHO BiADi3HAAMCA 3a-
AEXHO BiA KaHaAy IPOAAXKIB.

OAQABLIOMY PO3BUTKY MYAbTMKAQHAABHUX HPO-
AQXKIB CIIPMSIAQ TT05IBA MOOIABHIX €AEKTPOHHNUX
raAeTiB i po3BUTOK iHHOBALiTHOTO L1 POBOTO
MAapKeTHHTIY. 3TiAHO 3 AOCAIAKeHHAMM — 92% 3pOCTaHHA
€AEKTPOHHOI TOPTiBAl 3a0€3IIeYMAN OHAAVH-TPAH3AKLIi
3a AOTIOMOT0K0 MObiAbHOTO Tpadiky [14].
OCHOBHUMM {HCTpyMeHTaMu LppOBOro Mapke-
TUHIY €:

+ yirvosa (mapeemosana) pekrama — 1ie pekAama,
CIIPAMOBAHA Ha LIiAbOBY ayAUTOPIIo, sIKa BIAMO-
Bipae meBHOMY HaOOpY BUMOT, 3aAaHOMY peKAa-
MOA@BLIEM;

+ KonmekcmHa pekrama — Bup pexaamu B IHTep-
HeTi, 32 YMOBaMM SIKOI OTOAOIIEHHS, 110 BIAMO-
BiAQIOTb KOHTEHTY, 3aAY4AIOTb Ha CallT KOPUCTY-
BauiB (momyAsipHi maarpopmu Google Adwords,
Yandex Direct);

+ MobirvHul MapkemuHe — TPOLiEC MOIMIMPEHHA
MapKeTuHroBoi iHdopmarii Ha MoOiABHI TeAe-
doHnr Ta cMapThOHU aOOHEHTIB-CIOXMBAYIB He
AUlIIe Yepe3 TeKCTOBI MoBipoMAeHHS (SMS), aae
i1 yepes3 i MOGIABHI TEXHOAOTI;

+ elekmponHa nouima — TOMWMPEHHS €AeKTPO-
HHMX AMCTIB 3 KOMEpLiHMMM IPONO3ULISIMU
Ha eAeKTPOHHI appecyl MOCTINTHMX | HOTEHLIHIX
KAI€HTIB;

+ BipycHuil MmapkemuHe — IPOCYBaHHS OpeHAY/TO-
Bapy/TIOCAYTY CAMVMM ITPEACTAaBHUKAMH LiABO-
BOI ayAUTOPIi;

+ coyiarvruii mediamapkemune (SMM) — mpocy-
BaHHS OpeHAY, caiTy abo MepcoHM 3a AOTIOMO-
o 0i3Hec-CTOPIHOK y coLMepesKax;

+ nowykosuii mapxkemune (SEM) — xomIiaexc 3a-
XOAIB, CIpSIMOBAaHMX Ha MIABMILEHHS IO3MLiM
CalITy B TIOLIYKOBMX CHUCTEMaX 3a AOIOMOIOIO
MIAQTHOI peKAaMy;
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+ ommumizayis canimy B8 NOWYKOBUX CUCHIEMAX
(SMO) - mpocyBaHHs BeOcaiTy KommaHil, il
MPOAYKTiB y coujaabHux Mepexxax (Facebook,
YouTube, Instagram);

+ onmmumizayis nowykosoi cucmemu (SEQO) — mo-
IIYKOBA ONTMMi3allisl TEXHOAOTil MacuBiB AQHUX
BeAUKux obcsris (Big Data);

+ mopeisarg 8 pearvHomy uaci (RTB) — TexHOAOTIs
B iHAYCTpil OHAQITH-peKAAMI, LI0 SBASIE COOOI0
AyKLiOH PEeKAAMHMX OTOAOIIEHb Y PeaAbHOMY
vaci [12].

TobTo po3BUTOK iH(OpMALiTHO-KOMYHIKALITHIX
TeXHOAOTi1 HaAaB CHOXKMBAYeBi MOXKAUBICTb OTPUMATU
HeoOXiAHI AQHI, 10 BIAMBAIOTH Ha BUOIp TOBapy, 3a AO-
TIOMOTOI0 OAHOTO KaHaAy, YTOUHUTH iX — yepes3 iHILINiA,
a 3pOOUTY NOKYIIKY — Yepes TPeTiii, 10 CTUMYAIOBAAO
TOPIOBEAbHI MATIPUEMCTBA AO MOIIYKY HOBUX MIAXOAIB
AO opraisallil IpoAaXXy 3 METOI0 3a0e3IeueHHs CIIOXN-
BauaM KOM(pOPTHOTro 0e3IIOBHOrO MEpPEX0AY MK KaHa-
AaMu B3aeMoAil. PosmoyaBcs mepexip A0 GpopMyBaHHS
CUCTeMM OMHIKQHAABHOTO MApKETMHIY, sika 00'epHye:
0(bAatHOBI TOpProBeAbHi 00'€KTU; IHTEpHET-MallAQaHINU-
KIf, Y T. 4.: IHTepHeT-MarasuHu, BeOcaitT, OAOIH; TeAe-
MarasuHy; TOProBi TepMiHaAu (moimrramarn); o0'eKTH
€aMOOOCAYTOBYBaHHs (BEHAMHI); KaTaAOIM; MOOiAbHi
ACTOCYHKM; COLIaAbHI MEPEeXi.

OCHOBY CHUCTEMM OMHIKQaHAAbHOTO MapKeTHHIY

MIOKAQA€HO aBTOMATM3Allil0 OCHOBHMX Oi3Hec-

npouecis i 3acTocyBanHs cyyacHux IT-pinrens i3
CUHXPOHi3allil Pi3HMX KaHAaAIB IPOAAXIB, €EAVIHY MapKe-
TYHIOBY CTpATerilo, 3aCHOBaHy Ha TaKMX IIPMHLMIIAX:

+ €AMHUIT ACOPTMMEHT i HPOrpaMyu AOSABHOCTI
AASL PI3HMX KaHAAIB IPOAQXKY;

+ MOXAMBICTb OIAQTH TOBapy OYAb-SIKMM, Haif-
OIABII 3pYYHUM AAS TIOKYIILS CIIOCOOOM (roTiB-
KOBUII PO3PaXYHOK, KPEAUTHA KapTKa, €AeKTpO-
HHIJ TaMaHeLb);

+ opraHisaris cAyX0 AOTiCTUKY;

+ dopmyBaHH: 6a3 AQHUX IIPO KAi€HTIB (y ToMmy
4iCAl 3 MeTolo mepcoHidikaiii mpomosuuiit i
MPOTHO3YBAHHSI TOBEAIHKM CIIOXMBAYiB);

+ HaAaHHSA CIOXKMBayeBi MOXKAMBOCTI BUOOpY Ka-
HaAy AOCTaBKM (Kyp'epcbKa CAyX0a, momroma-
TU, TIYHKT BMAQUYi 3aMOBAEHb, MIOIITOBI BiATIpaB-
A€HHS Ta iH.) i TOBepHEHHS TOBapY.

[Tpu ¢dopmyBaHHI OMHIKAHAABHOTO MAapKeTMHTY
3a0e3neyuyeTbCst HEPO3PUBHICTD MPOLIECY MOKYIKY TIpU
AOBIABHII 3MiHi KaHAAY TPOAQXY, CUCTEMHA iHTerpauis
MapKeTMHIOBMX KaHAAIB B3a€MOAI 3 KaieHTOM (BebOcaii-
T, MOOiAbHI 3aCTOCYHKM, MarasuHy, iHTepHeT-Mara-
3uHM), O€3LIOBHUI TIepeXiA 3 OAHOTO KaHaAy Ha iHIIWIL,
TOTaAbHA NIepCOHAAI3allisl CIOXKMBaYa, B3AEMOAIA 3i CITO-
XKMBayeM Y BCiX KaHAaAaX, MYAbTMMeAiIHa MapuIpyTH3a-
11isI, CMHXpOHi3aLiss HabyTOro AOCBiAy 0OCAyroByBaHH:
crokuBava [4].
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AKUM YMHOM, OMHIKaHAaAbHUI MapKeTUHT € Hall-
BUIOI0 GOPMOI0 iHTerparii KaHaAiB MPOAAXKY,
o mepepbayae BiAbHe IepeMillieHHs MOKYIILS
MDK KOMITI0TEPOM, MOOIABHUM MPUCTPOEM i odaaiiH-
MarasHOM y paMKaxX OAHOTO ITpOLieCy TPaH3aKLil, sSKuit
MICTUTD LieHTPaAi30BaHy CUCTEMY AOTiCTUKM B pO3APi0-
Hiit Mepexi 3 pi3HMMU BapiaHTaMy 3aMOBA€HHS, Gop-
MaMy OIIAQTH Ta TapudaMu AOCTaBKM TOBapy, 3abese-
4ye eAMHUIT iHpOPMALIHMIA TIOTIK PO TOBAp/TIOCAYII
LIBMAKO Ta B peaAbHOMY vaci («y Oyab-sikomy MicLi, y
OYAb-SIKIIT 4aC»).
AHaAi3 €BpOIENCHKUX Ta AMEPUKAHCHKUX PUHKIB
B2C noxkasye, mo edekr Bip omni-channel moxe y 2-4
pasy IHepeBMILYBATU CYKYIHUII epeKT Bip MYABTMKa-
HaABHUX IIPOAAXKIB [3].
AKTMBHe BMKOPMCTAHHS CIOXMBadaMu LuQppo-
BUX TEXHOAOTII i 3ac00iB, 3MiHa LIIHHOCTE i CIIOKUBYMX
3BUYOK IIPU3BEAM AO 3MiHU MOAEA€l! KyIiBeAbHOI I0Be-
AHKM. MOOIABHICTD PO3TASIAQETHCSI SIK CTUAD JKUTTS, &
HpUAOAHHS TOBAPIB i MOCAYT Aepaai biAblie cTae Crmoco-
60om camoBupaxeHHs it iseHTndixanii. Cioxxupay mykae
He MPOCTO TOBap, a CBiit ToBap, cBiit 6peH. [Tpu 1poMy
X0ue IpUADATYU TOBAP Y 3PYYHUI AASL HBOTO Yac i y 3pyy-
HoMy Micui. CrioxuBay Bce biablie iaeHTHiKYe cebe He
vepes Te, SIKi MaTepiaAbHi OAara Mae, a yepes Te, o BiH
3po0uB, Ae BiH OYB, SIKi Bpa)KeHHS OTPMMaB, SIKUl CIIO-
XKUBYMIL AOCBiA HaOYB.
3HAYHMIT BIIAUB Ha KYIiBeAbHY MOBEAIHKY CIIOXU-
BauiB MaAa MAHAEMisl yepe3 HEOOXiAHICTb 3MeHIIeHHs
KiabKocTi conjiaabHux KoHTakTiB. Tak, y 2020 p. 3adix-
COBAHO 3POCTAHHSA CBITOBOI €ACKTPOHHOI TOPTiBAl B I10-
piBusuHi 3 2019 p. Ha 25,7% (B Ykpaini — 41%). [ToHaa
ABA MIABSIDAM AlOA€T TpuAOaAM ToBapyu abo MOCAYIM
B [HTepHeTi, i MPOTAroM TOro X pOKy posApiOHi mpoaaxki
B €AeKTPOHHII Mepexi mepeuyan 4,2 TpaH poa. CIIA
B ycboMy cBiti. Haitbiabmmit monut 3adikcoBaHO Ha OAAT,
MPOAYKTM XapuyBaHH, AUTSY] ToBapu, MeOAl, eAeKTpo-
HIKY, CAHTEXHIKY, TOBapy AAS Kpacu, Aiku [13; 15].
Y 2021 p. eAeKTPOHHA TOPTiBASI AOCSATAQ PEKOPA-
HOTO piBHsI Y cBiTOBOMY Maciutabi — 16,4% Bia 3araabHmx
CBiTOBMX pO3ApIOHMX TTpopak [14].
3riAHO 3 OCTaHHIMM AOCAIAKeHHSMM «Smart
shopper 2021» 73% omuraHux BiaAQIOTb MepeBary Io-
KYIIKaM B OHAQMH. 73% IMOKYMLB 3asBUAH, 1O AAS TI0-
LIIYKY TOBapy BUKOPUCTOBYIOTb cMapTdoHu. [0oAOBHUMMU
HOKYILsMY B IHTepHeTi € ABi BikoBi Kareropii — 18-24 i
45-54 poxu. Excrieptu nepea6avaiors, mo y 2040 p. 95%
BCiX ITOKYIIOK 3AI/ICHIOBaTMMETbCS B peXXVMi OHAalH [11].
Cepep mepeBar, siKi 00YMOBAIOIOTD BUKOPUCTAHHS
OMHIKQHAABHOCTI SIK MapKeTMHIOBOI CTparerii, BUAIAS-
10Tb [6; 8; 10]:
+ 30iAbLIEHHS CTYIIEHS] OXOIIAEHHSI PUHKY 38 Paxy-
HOK PO3IIMPEeHHsI MapKeTUHIOBUX KAaHAAIB;
+ mnepcoHaaisallis KymiBEeABHOTO AOCBiAY Ta Ipo-
TPaM AOSIABHOCTI 32 PaxXyHOK (pOpMYBaHHS IIO-
TYXXHUX 623 AaHMX TIpo crioxuBayis (Big Data);
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+ 3pocraHHA 00CAriB IPOARXY Ta AOSABHOC-
Ti, OCKIADKYM CIIOXXMBaui YaCTO 3aAMIIAIOTHCSA B
MesKax KOMIIaHil 32 paxyHOK «0e3IIOBHOIo» Ie-
PEexXoAy MK KaHaAaMY;

+ mipABMILEHHS SKOCTi MPOrHO3YBaHHS IOBEAIHKM
CIIOXKMBAYiB 32 PAaXYHOK BCTAHOBAEHHS OiAblI
TiICHOT'O KOHTAKTY 3 HUMU;

+ 3pOCTaHHS MBUAKOCTI BUXOAY Ha HOBI PMHKM 32
PaxyHOK MOXXAMBOCTEIl BUKOPUCTaHHS AUCTaH-
LiIHOT TOPTiBAi (IHT€pHET-MarasuHm);

+ 3pocTaHHSA Mi3HaBaHOCTI KOMIaHii 3a paxyHOK
BUKOPUCTAHHSI EAMHMX MAapKeTMHIOBUX iHCTpY-
MEHTIB y BCiX KaHaAaX MPOAAXKY;

+ miaBUILEHHSI TYABIAY OpEHAY Ta BapTOCTi KOMITa-
Hii 3a paXyHOK 3pOCTaHH: I1i3HaBaHOCTi OpraHi-
3allii;

+ wmiHimi3auii BUTpaT 3a paxyHOK AOCATHEHHS CH-
Heprii 0IepaTVBHOIO YIIPaBAiHH: KOMIIAHI€I0.

Ane pa3oM i3 TUM 3pOCTAOTb IHBECTULIIHI Ta PUH-
KOBI PU3VIKI, TIOB SI3aHi 3:

+ HeoOXipHICTIO AOAATKOBUX iHBeCTHLi Y po3po6-
Ky, BIPOBAAYKEHHSI Ta TEXHOAOTIUHY IATPUMKY
AQHAAITMYHYX IPOTpaM, 10 AO3BOASATb B PEXXUMI
PEaAbHOTO Yacy OTPUMYBATM AQHi IIPO IOBe-
AIHKY CIIOXXMBaYiB y PisHMX KaHAAAX IPOAAXKIB,
IXHIO CMHXPOHi3allilo;

+ HeoOXiAHICTIO TepeoCHallleHHs TOPrOBEABHUX
00'exTiB i MOAepHizaLieo iHPaCTPYKTypH, sIKa
3abesmeuye «Oe3MOBHMI MEpexip MK KaHaAa-
Mu (BIAKPUTTS MYHKTIB BUAQYI 3aMOBA€EHbB, PO3-
BUTOK MepesXi M0CTaMariB, oy-pyMiB);

+ DO3BUTKOM AOTICTUYHOI CUCTEMM, Y TOMY YMCAI
TpaHchopMaLlil AQHLOTIB TOCTABOK i BIAKPUTTSI
HOBUX PO3MOAIAPYMX LIEHTPIB 3 METOI0 ONTUMi-
3ayii mocrayaHb y OYAb-SIKMII KaHAA MPOARXKY
PO3APIOHOT KOMITaHiT;

+ 3aAyueHHsM HOBMX KBaAipikoBaHuX ¢axiBLiB i
MIPOBEACHHAM 3aXOAIB 3 MIATOTOBKM Ta MeperiA-
TOTOBKM IIEPCOHAAY AASL pOOOTH B HOBUX YMOBaX.

Uie03HayeHe AO3BOASIE 3DOOUTY BMCHOBOK IIPO

Te, 0 B HAOAMKYIOMY MailbyTHbOMY OMHiKa-

HaAbHi IPoAaXi OYAYTb BUKOPUCTOBYBATH HACAM-
epeA BEAMKI IpaBLii pUHKY po3APiOHOI TOPTiBAi, 30Kpe-
Ma pO3APiOHi TOProBeAbHI Mepexi.

IIIAsIX BiA MYABTMKAQHAaABHOTO AO OMHiIKaHaABHOTO
MPOAXKY YHIKaABHUIL AASL KOKHOT'O TOPIOBEABHOTO HMiA-
MPUEMCTBA Ta 32AEKUTH BiA CTpaTeriuyHuXx 1iAeit, GpiHaH-
COBUX MOXXAMBOCTEN i MApKEeTMHIOBOTO TIOTEHILIaAY.

OMHiKaHaABHA MOAEAb TIPOAAXY MOTpPebye BIpo-
BaAKEHH: CIIeLjiaAbHOT0 POrPaMHOro 3a0e3neueHHs Ta
3HayHMX 3MiH y OisHec-mporiecax, 6e3 peaaisauii sKmx
HEMOXXAMBO YTPUMYBaTH MOKYILIB B iHTErPOBaHMUX Ka-
HaAax mpopaxy. OCHOBHI 3MiHM MalwTb CTOCYBaTUCA
Takux Oi3Hec-NpoleciB, SIK: YIPaBAiHHA BiAHOCHHAMU
3 MOKYMLAMMY; YIPaBAIHHA aCOPTMMEHTOM, BKAIOYHO 3
MepYaHAQI3MHIOM (TOBapHUM, BidyaAbHUM); yIIPaBAiH-
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Hs MapKeTVHIOM; YIIPaBAIHHs 3amacaMyl Ta 3aMOBAEH-
Hsamu Tomo [1; 6; 9].

LleHTpaAbHOI0 AQHKOI0 OMHIKaHAABHOTO TIAXOAY B
TOPTiBAl € OPi€EHTOBAHICTb Ha KOHKPETHOTO CIOXMBaya,
YTPMMAaHHS Ta MiABUIIEHHS I0TO AOSABHOCTI 32 paXyHOK
nepcoHidikoBaHMX aKilt, aApeCHMX IPOMO3MLIil, 3aCHO-
BAHMX HA CUCTEMaX aHaAITMKM (HA OCHOBI icTOpIi mepe-
TASIAIB Pi3HMX TOBapiB, @ TaKOX 3AIICHEHUX INOKYIOK,
CIMCKY OakaHb); CTBOPEHHSI 0COOMCTOro KabiHeTy rmo-
kynus B IT-cucremax, 10 aBTOMaTU3yI0Th KaHaAM IPO-
Aaxy [10].

Ha AymKy excmepriB, TpaauuiiiHi odaaiH-pop-
MaTy Mara3uHiB 3aAMIIATBCS i OYAYTb LIeHTPOM OMHiKa-
HAABHOTO IPOAXY. IIpy IbOMY aKTyaAi3yeTbCs IUTaH-
Hs TpaHchopMmanii 6isHec-MopeAl odAaitH-MarasuHis,
30KpeMa LIASIXOM 3a0e3IeyeHHs CIOXKMBaYaM IT03UTYB-
HOTO CIOXXVMBYOT'O AOCBIAY He AMlIe 3 IOTASIAY LIBUAKO-
cti oTpumanHs iHbopMaLlil, OIIePaTUBHOCTI 3AIICHEHHS
BCiX CTaaill mpoliecy MOKYIIKYM, 3PYYHOCTi, BUTOAM Ta
KOM(OPTY COLaABHOTO HMPOCTOPY, @ il OTPUMAHHS YHi-
KaAbHUX CIIOXXUBYMX BPaKeHb.

ia BIAMBOM LM(POBUX TEXHOAOTII CIOXMBUI

3BMYKM Ta TEXHOAOTIi KYMiBAI-TIPOAQXY CTpiM-

KO €BOAIOLIIOHYIOTb, AOKOPIHHO 3MiHIOKOTbCA
CII0CO0M MOKYIIKM Ta XapaKTep B3a€-MOAII 3 TOPrOBeAb-
HuMu o6’'ektamu. Taki mpoljecu mMoTpeOyOTh apaeKBart-
HMX 3MiH B opraHisauii TopriBai, 3miiu ¢disocodii Top-
FOBEABHOTO Oi3HeCy depe3 MpMU3My aHaAI3y CTPYKTypu
CIIOXXMBYMX BUMOTI, BIOAOOAHb Ta 3BMYOK. Y 3B'A3KY 3
LIMM aKTYaAbHOCTi HaOyBae mepexia A0 CUCTEMU MYAb-
TUKAHAABHUX T4 OMHIKaHaAbHUX MPOAAXIB, AKi iCTOTHO
3MIHIOIOTb MOAEAb OpTraHi3aLii TOProBeAbHOro 06CAyro-
BYBaHH: CIIOXKUBAYIB, 1i pUCY i BAACTUBOCTI, IPUBOAATD
A0 TpaHchopmaLii KomyHikauiiHoi Ta 30yTOBOI MoAiTH-
KM KOMIIaHii, CIpUSAIOTb edeKTy CHHepril, AOCTYITHOMY
AMIIIE AAS IHTETPOBaHMX i AuBepCcUdIKOBAHMX CTPYKTYP,
i € MATPYHTAM CTBOPEHHS AOBIOCTPOKOBMX KOHKYPEHT-
HUX TlepeBar i 3a0e3neyeHHs CTIMKIX KOHKYPEHTHUX 1O-
3ULiJ HA PO3APIOHOMY PUHKY.

ITopaabILi pO3BIAKY B AQHOMY HAIPSAMKY AOLIABHO
CIIPAMYBATU Ha AOCAIAKEHHS MeXaHi3My 11 IHCTPYMEHTIB
dopmyBaHHs iHPOpMALiTHO-KOMYHIKALITHOT MATPUM-
K/ IPOLieCY YIPaBAIHHS OMHIKaHAABHUM IIPOAQXKEM 3
MeTol0 3abe3reyeHHs: 3BOPOTHOTO 3B'3Ky B MpOLjecax
MAQHYBAHHS, KOHTPOAIO Ta KOPUT'YBaHHSL L
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