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Tpywkina H. B., Matnauyk T. B. HaykoBo-meTopnyHe 3a6e3neyeHHsA GOpMyBaHHA CUCTEMM YNPaBiHHA
B3a€MOBifHOCMHaMU 3i cnoXuBayamu B L1ppoBOMY NPOCTOPi

OOHUM i3 Cy4aCcHUX BUK/UKIE OpeaHi3ayii MapkemuH2080i JisnbHOCMI € cCMpiMKuli PO38UMOK YUPOBUX mexHOoAo2ili Ma iHopmMayiliHuX cucmem AK egek-
MUBHUX iHCMpyMeHmig Npocy8aHHsA MPodyKyii ma enekmpoHHoi komepyii. Tomy nidnpuemcmesa npudinfome 3HA4YHY y8azy mexHonoei4Hili cknadositi yudg-
posizayii 6i3Hecy Ha ocHosi ModepHi3ayii IT-iHpacmpykmypu, 8npoBAOHEHHS «XMAPHO20» MPO2PAMHO20 3a6e3neveHHs, (PoPMyBaHHS YUpPoBUX KaHAi8
30 00rmomo2oto iHgopmayiliHux mexHonoeili. Knoyosuli sekmop yugposoi mpaHcdopmauii mae bymu cnpamosaruli Ha nidsuweHHs 8umoe 00 pieHs fozic-
MUYHO20 06C/1Y208Y8AHHS, 1078y HOBUX KpUMepiis AKOCMI 02icMuUYH020 cepeicy, mobmo Ha (hopMyBaAHHA KAIEHMOOPIEHMOBAHO20 NidX0dy 00 ynpasniHHA
830EMOBIOHOCUHAMU 3i CIOMUBAYAMU. 3 02750y HA Ye, Memoto 0aH020 A0CIOHEHHSA € Po3p0BAEHHSA HAYKOBO-MemOoOUuYH020 3a6e3nedeHHs (hopmMyBaHHs
cucmemu ynpasiHHA 830eMOBIOHOCUHAMU 3i CTIOXUBAYAMU 3 YPAXYBAHHAM BUK/UKIG Yuposoeo cepedosuwid. [aa docseHeHHA mocmasneHoi memu 00-
CNIOHEHHA BUKOPUCMAHO MeMOoOU aHani3y, CUHMe3y, MOPIBHAHHSA, KNACUGIKAYi], eKcriepmHo20 OMUMYBAHHSA, CMAMUCMUYHO20 AHAAI3Y, CMPYKMYPHO-110-
2i4H020 y302aN1bHEHHA. Y cmammi cucmema yrnpaeniHHA 8630EMO8IOHOCUHAMU 3i CMOXCUBAYAMU PO321A00EMbLCA AK B30EMOMO8’A3AHA CYKYNHICMb 06’ekmig i
cyb6’ekmie ynpasniHHA Yepes peaniayito 8cbo20 nepesniky GyHKYili ynpasniHHA npouecamu 06C/1y208y8aHHSA CNOXUBAYIE HO OCHOBI BUKOPUCMAHHS MEXAHI3-
mig iHghopmayiliHozo, opeaHizauiliHo2o ma nozicmuyHo20 3a6e3ne4eHHs. [POAHANI308aHO piBeHb BUKOPUCMAHHS iH(opMAayiliHO-KOMyHIKayiliHUX mexHono-
2ili npu opeaHizayii npoyecie 06Cy208y8aHHA CMOXUBAYIE HA YKPAIHCLKUX NiOnpuemcmeax. [To6ydosaHo cmpyKmypHo-ghyHKYIOHAbHY CXemy (hOPMYBAHHS
cucmemu ynpassniHHA 83aEMOBIOHOCUHAMU 3i croxcusadamu. O6rpyHMo8aHo 00yinbHICMb 30CMOCYBAHHSA cucmemHOo20 Nidxody 00 LugpPosoi mpaHcgopmayii
cucmemu ynpaeniHHA 83aEMOBIOHOCUHAMU 3i CMOXUBAYAMU HO OCHOBI BUKOPUCMAHHSA iHhopmayiliHo2o iHcmpymermapito ma digital-kaHanie; hopmysaHHsA
AKICHO HOBOI Ky/lbMypU MApKeMUH208UX KOMYHIKaili ma OMHIKaHaAbHO20 iHGhopmayiliHozo cepedosuLya.

Knroyosi cnoea: cy6’ekm 20cnodaprosaHHs, 8udu eKOHOMIYHOI QiaabHOCMI, n02icmuYHUl MeHeddmeHm, MapKemuH208ull MeHeOXMeHm, MapKemuHe
NAPMHEPCbKUX 830EMOBIOHOCUH, KAIEHMOOPIEHMOBAHICMY, 00CAY208Y8AHHA CMIOXUBAYIS, N0AAbHICMY, A02ICMUYHUL cepeic, 83aEmM00ia 3 KnieHmamu, 3a-
NydeHicme KaieHmie, kaieHMcbKuli 00c8id, ynpaeniHHA 630€MOBIOHOCUHAMU 3i CMOXUBAYAMU, CUCMEMA YNPaBiHHA 83AEMOBIOHOCUHAMU 3i CTOXUBAYaMU,
CRM-cucmema, yugposa mparcopmauyis, yupposi mexHonoeii, iHghopmayiliHi cucmemu, yugposuli npocmip.
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Trushkina N. V., Patlachuk T. V. The Scientific and Methodological Provision of the Formation of a Consumer Relationship Management System

in the Digital Space

One of the modern challenges of the organization of marketing activities is the rapid development of digital technologies and information systems as effective
tools for promoting products and e-commerce. Therefore, enterprises pay considerable attention to the technological component of business digitalization
based on the modernization of IT infrastructure, the introduction of cloud software, and the formation of digital channels using information technology. The key
vector of digital transformation should be aimed at increasing the requirements for the level of logistics services, the emergence of new criteria for the quality
of logistics services, that is, the formation of a customer-oriented approach to customer relationship management. In view of this, the purpose of this study is
to develop scientific and methodological provision of the formation of a system for managing relationships with consumers, taking into account the challenges
of the digital environment. To achieve the set goal of the study, the methods of analysis, synthesis, comparison, classification, expert questioning, statistical
analysis, structural and logical generalization were used. In the article, the system of management of relationships with consumers is considered as an inter-
related set of objects and subjects of management through the implementation of the entire list of functions of management of consumer service processes
on the basis of the use of mechanisms of information, organizational and logistical support. The level of use of information and communication technologies in
the organization of consumer service processes at Ukrainian enterprises is analyzed. A structural and functional scheme of formation of a system for managing
relationships with consumers has been built. The expediency of applying a system approach to the digital transformation of the consumer relationship manage-
ment system based on the use of information tools and digital channels is substantiated; formation of a qualitatively new culture of marketing communications
and omnichannel information environment.
Keywords: economic entity, types of economic activity, logistics management, marketing management, marketing of partnership relationships, customer focus,
consumer service, loyalty, logistics service, customer interaction, customer engagement, customer experience, customer relationship management, consumer
relationship management system, CRM system, digital transformation, digital technologies, information systems, digital space.
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a AQHUIT Yac rA0baAbHI TpaHcpopMaLiiHi po-

1leci He AO3BOASIIOTh e(peKTUBHO 3aCTOCOBYBa-

TU TPaAMLiMHI METOAM, IHCTPYMEHTHU, MIAXOAU
AO CTpaTeriuHoro, MapkeTMHIOBOI'0 T AOTICTUYHOTO Me-
HepAXMeHTY. Lle 06ymoBAeHO, nepeayciM, iHTEHCHBHUM
pO3BUTKOM LM(POBOI EKOHOMIKM T4, BIATIOBIAHO, aKTUB-
HUM BMKOPUCTAHHSIM LUQPOBUX TEXHOAOriH Ta iHPpop-
MaLiifHUX CUCTEM Y Pi3HMX cepax eKOHOMIYHOI AiSAb-
HOCTI. Y 3B’S13KY 3 LIMM Y IPAKTUYHill AOIMHI 3’ IBUAOCS
0e3Aiy HeTpaAMLiTHNX IPUITOMiIB POPMYBAHHS CIIOXKUB-
4Oro TMOMUTY Ta MPOCYBaHHs MPOAYKLII, yIIpaBAIHCHKUX
MIAXOAIB, IHCTpyMeHTapito 1M(POBOIO MAPKETUHTY AAS
YTPMMAHHSI iCHYIOUMX i 3aAyUeHHS HOBUX KAIEHTIB.

ToMy cyyacHi yMOBU IOCIIOAQPIOBaHHS BUMAraTh
BiA KOMIIaHill 3aCTOCOBYBAaT! KAIEHTOOPiIEHTOBAHMI TTiA-
Xip Y paMKax KOHLeNLil MapKeTHHTy B3a€EMOBIAHOCHH,
BIIPOBaAXYBaTH iHGOPMALiIHO-KOMYHIKalliliHi TeXHO-
AOrii Ta IHHOBaLIiJ1HI MOA€Al TApTHEPCTBA 3i CIOXKMBaya-
M. Lle MATBEPAKYIOTD i pe3yABTaTU AOCAIAKEHD MDKHA-
POAHMX KOHCAATVHTOBYX KOMIIaHil. Y XOAl OMUTYBaHHS,
nposepaeHoro EY-Parthenon, xommawii mpopoBXyoTh
BKAAAQTH 3HauHi iHBecTuLi B ndpoBy TpaHcdopmaiiito.
I[Tpudomy 6iAbLIICTD KepPIBHUKIB i TOMMeHeAXepiB Haro-
AOLIYIOTH Ha il BUpilIaAbHOMY 3HAQY€HHi AASl BDKUBAHHS
B KOHKYPEHTHOMY 0i3Hec-cepeAOBMLL.

OmuryBanHs 528 KepiBHMKIB i ¢axiByiB 3 mpo-
OAeM CTpareriyHoro ympaBAiHHS LM(POBMMU TpaHC-
bopmaLismy, siKe 3AiICHEHO KOHCYABTALIHO0 KOMIa-
Hieto Altimeter-Prophet, mokasaao, 1110 OCHOBHi 3yCHAASL
CIIPSIMOBAHO Ha BAOCKOHAAEHHS CUCTEMM KOHTAKTiB 3i
crioxxupadamu (54% excriepTis).

3a ouinkamu Gartner, y 2019 p. 25% ycix B3aemopin
3 KAleHTamu GyAu aBTOMATH30BaHi 32 AOTIOMOTOIO IITYY-
HOTO iHTeAeKTY Ta MAalIMHHOrO HaByaHHA. IIpu 1pomy
91% xoMHaHill TMAAHYIOTb Y MallOyTHbOMY pO3BMBATU
IITYYHUI iHTEAEKT AAS YTIPABAIHHSA B3a€MOBIAHOCKHA-
MM 3i CIOKMBaYaMU.

Sk 3asHayeHo y 3BiTi CMSWire mpo cran uudpo-
BOI B3aeMOAIT 3 KaieHTamu 3a 2023 p., uudpose obcay-
roByBaHH: KaieHtiB (Digital Customer Experience) Bu-
3HAHO HAVBOXAUBILINM {HCTPYMEHTOM AAST 00CTEXKEHNX
xommaHiln. Ilpo ne Bkasaanm 79% omuranmx. Excneptu
Digital Marketing Institute mporHosyiots, mo a0 2025 p.
BUTpATH Ha crparerii yuposoi TpanchopmaLii B ycbo-
My CBiTi AOCATHYTb 2,8 TpaH poA. CIIA. Lli inBecTuuii
AOTIOMOXXYTb MIDKHAPOAHMM KOMIIAHIAIM BIIPOBAAXY-
BaTU KOMIIAEKCHY LMQpPOBY cTpareriio AAsL B3aeMOAIT 3i
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CIIOKMBaYaMU Ta CKOPOUEHHS YaCYy, SIKMIT HEOOXIAHO AAST
BUBEAEHHS MPOAYKLii 800 MOCAYT Ha TA0OaAbHI Ta HaLji-
OHAADbHI PUHKH.

OTXe, AO CTpaTerivHMX HaNpsAMIB AISABHOCTI IiA-
HPUEMCTB BipAHeCeHO (GOPMYBaHHS CYYacHOI CUCTEMU
YIPaBAIHHS B3a€EMOBIAHOCMHAMM 3i CIIOXXMBa4aMy, 1LII0
3AQTHa OIIEPAaTMBHO Ta THYYKO pearyBaT Ha KpU30Bi
SIBMIIIA Y TAOOAABHOMY CBiTi Ta 1IMPOBOMY CepeAOBMLLj,
a TAKOXX QAQITYBATUCS BHACAIAOK HECTabIABHOCTI Momu-
TY, HOCTiHMX 3MiH ITOTPe6 i BIOAOOAHD KAIEHTIB.

3 OrASIAY Ha 11, HAYKOBO-MeTOANYHI MUTaHH: op-
MYBAHHS Ta PO3BUTKY CUCTEMM YIIPABAIHHS B3aEMOBIA-
HOCHHAMU 31 CIIOXXMBaYaMy, sika O BiATIOBiAaAa BUMOTaM
1MQppoBOI €KOHOMIKM, 3aAUIIAIOTHCS aKTYaABHUMM Ta
BVMAraloTh IIOAAABIINX AOCAIAXKEHD.

HaAi3 HayKOBOI AiTepaTypy CBIAUMTD PO Te, 1110

BYeHi PUAIASIOTD yBary mpobAemam i MOIIyKy

HOBUX GOpM yIpaBAiHHs. A0 HUX NPOBiAHI 3a-
pyoixHi [1-16] Ta ykpaiHcbki HaykoBui [17-30] BipHo-
CATh: LMPPOBY €KOHOMIKY, iHpOpMalifiHy eKOHOMIKY,
HOBY €KOHOMIKY, MepeXeBy eKOHOMIKY, MaTeMaTUYHy
€KOHOMIKY, Teopilo irop, eKOHOMiKy 3HaHb, BipTyaAbHY
€KOHOMIKY, BeGEKOHOMiKY, €KOHOMIKy CIiABHOIO BHU-
KOPMCTaHHS, iHTepHeT-eKOHOMIKY, IHAycTpito 4.0, mo-
CTIHAYCTpiaAbHY €KOHOMIKY, €AeKTPOHHY KOMepLiko,
€AeKTPOHHMIT bi3Hec, TAATPOPMHY eKOHOMIKY, aATOPUT-
MiYHy eKOHOMIKY, KibepdisuuHi cucTemn B eKOHOMIL,
TEXHOAOTiI0 OAOKYelH, [HTepHeT peveil, MPOMUCAOBUI
IHTepHeT peyert, XMapHi 0OYMCAEHHS TEXHOAOTII, aHaAi3
«BEAMKVIX» AQHMX, IITYYHUI {HTEAEKT TOLIO.

AOCUTD HONYASPHUM y HAayKOBiil AiTepaTypi 6yAo
B)XXMBAaHH: TepPMiHa «HOBAa eKOHOMiKa» K €eKOHOMiKa AO-
MiHyBaHHs KOAEKTMBi3My, MepIla 3TapKa PO SAKUI 3y-
crpivaerbcs B mybaixaii L. Gronlund y 1898 p. TTi3Hiure
E. Machlup y cBoiit pobori «Production and Distribution
of Knowledge in the United States» 3acTocoBye moHst-
T4 «eKOHOMIKa 3HaHb». D. Tapscott yBiB y HayKoBu11 00ir
TepMiH «1iudpoBa eKOHOMiKa» K BipTyaAbHa IOCIIOAAP-
cpKa cucrema. M. Porat ynepie chopmyaoBaB TepMiH
«iHbopmaliiiHa eKOHOMIKa».

Y3araAbHIOIOUM iCHYIOUi BM3HAYEHHA IOHATTA
«1MdpoBa eKOHOMIKa», BUAIAEHO YOTHPY KOHIIENTYaAb-
Hi MIAXOAN, SIKi MaIOTb CBOIO CIeLniKy:

+ pecypcoopienmosanuii (COMPaETbCs HA TEXHO-
aoril, inpopmawiitHi pecypcu, To6T0 06poOAEH-
st panux (E. Brynjolfsson, B. Kahin [4]), a Takox
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AIOACBKI pecypcu, 3HaHHsI Ta 3AI0HOCTI A0 TBOD-
4OCTi, 1J0 BUHMKAIOTD 3aBAAKM iHOpMaLiitHO-
komyHikauiitnum TexHoaorisim (D. Tapscott [2]);

+ npouecyarvruli (BUKOPUCTAHHS TEXHOAOTIN AAST
3ailicHeHHsT Tocmopapcebkux omepatin (T. Me-
senbourg [5]); HoBi moTokM iHopMalii Ta AaHUX,
skl cTBoprotoTbest 3a poromoroo IKT (N. Lane
(3]); Tpanchopmalii, 1o BiAOYBAIOTBCS B TEXHO-
Aoriynux mporecax (M. Bahl [11]);

+ cmpykmypruii (BKAIOYAE K KOMIIOHEHT Ldpo-
Boi exoHomiku mpotiec TpaHcdopmaiiii (E. Bryne
jolfsson, B. Kahin [4]) i ctpykTypy, 1o po3BuBay
I0ThCsL, Ha 0a3i BeO- (MepeXeB1X) TEXHOAOTII);

+ OGisnec-opienmosanuti (SIK CKAap0Bi  LubpoBoi
€KOHOMIKM PO3TASIAQIOTBCSI HOBI MOA€A bisHecy,
TOOTO MepexeBuit Oi3HeC i eAeKTPOHHA TOPTiBAS
(T. Mesenbourg [5]) abo eaextponHi naardopmu).

Y my6aikauisx NpoOBIAHMX 3apyODKHMX Y4eHMx
(I. Alarm, Ch. Perry [31]; . Blaik [32]; H. Dzwigot [33;
34]; P. Fader [35]; C. Fornell et al. [36]; H. Gebauer,
C. Kowalkovski [37]; V. Guerola-Navarro et al. [38];
A. Gunasekaran [39]; T. Hennig-Thurau [40]; B. T. Khoa
[41]; Ph. Kotler, K. Keller [42]; A. Kwilinski et al. [43-47];
J.-J. Lambin [48]; C. Ledro et al. [49]; E. Li, G. Xu [50];
V. Liljander et al. [51]; E. W. T. Ngai [52]; S. Oke et al. [53];
G. Piccoli et al. [54]; C. Schulze et al. [55]; H. N. Seyed et
al. [56]; V. Souitaris, G. Balabanis [57]) o6rpyHToBaHo T2
PO3pPOOAEHO TEOPETUKO-METOAOAOTIYHI 3acapM, AOTic-
TUYHI TAXOAM, MapKeTMHTOBUIl iHCTpyMeHTapit ¢op-
MYBaHHS CUCTeMU YIIPaBAIHHA B3a€EMOBIAHOCHMHAMU 3i
CIIO>KMBAYAMMU i3 3aCTOCYBAHHIM LIMPPOBMX TEXHOAOTIA.

OpHMM i3 AleBMX iHCTPYMEHTIB ympaBAiHHA B3a-
eMOBiAHOCHMHAMM 3 KAieHTamu BusHaHo CRM-cucremy
(Customer Relationship Management). Ha ocHoBi aHa-
Ai3y 71 y3araAbHEHHS AiTepaTypy 3 AOTICTMKM Ta MapKe-
THHTY [58-62] BCTaHOBAEHO, 10 HAayKOBLi Ta (axiBLji-
npaktuxu nip CRM-cucremoro posymiloTs:

+ ingopmayiiiny mexHoozir, 10 Hapae PyHKLIiO-
HAAbHI MOXXAVBOCTI AASL aBTOMaTM3allii TOBHOTO
LIMKAY B3aEMOBIAHOCKH i3 KAleHTaMu Ta 3abe3-
reyye HeoOXiAHI 3ac00M AAsE yripaBAiHHs cdepa-
MM MapKeTHUHTY, IIPOAQXKY, CepBicy;

+ cmpameein, sixa nepepbAYAE CTBOPEHHS B KOM-
TMaHil TaKMX MeXaHi3MiB B3aEMOAIL 3 KAieHTaMI,
3a SIKUX iXHi OTpeOM € HAIBUILMM MPIOPUTETOM
AASI TIATIPMEMCTBA; KAIOYOBA MeTA BIIPOBAAKEH-
Hs CRM-cTparerii noasira€ y CTBOpeHHi €AMHOI
eKOCHUCTeMU IJOAO 3aAYUeHHS HOBUX i pO3BUTKY
iCHYI0YMX KAI€EHTIB;

+ mexHoa0z2i10, TOOTO CreljiaAi30BaHi MporpamHi
3aco01, 110 ABTOMATMBYIOTb Oi3Hec-mpoLecH,
npoleAypu I omepauii, sfki peaaisylorb CRM-
CTpaTerilo KOMIaHii.

CAip 3a3HAUUTH, 1IO OCTAHHIMU POKaMU B HAyKO-
BIIT 00Ir BBEAEHO MOHSTTS «YIPABAIHHS KAIEHTCHKUM
pocsipom». Ha aymxy H. Cuthuk [63], TeopeTrnuHum
MIATPYHTSAM KOHLEMLIiI YIPaBAIHHS KAIEHTCHKUM AOCBI-
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AOM €: MapKeTUHI BIAHOCHH, MOAEAb MapKeTMHI-MiKCy
4P + P, xoHUenLis KaieHTOOpieHTOBaHOCTI. [Ipu 1bOMy
AOCAIAHMILISL CTBEPAXYE, IO YIIPABAIHHA KAI€HTCHKUM
AOCBIAOM K OKpPeMMI1 HAlIPSIM AOCAIAXKEHHS € TTOAAAD-
IIVM PO3BUTKOM KOHLeMNLil KAIEHTOOPiEHTOBAHOCTI.

3Aebiabioro HaykoBLi [63-69] BM3HayawTh MO-
HATTS «YIIPABAIHHS KAIEHTCBKMM AOCBIAOM» sIK: 1) cy-
4acHy Oi3Hec-CTpaTerilo, fKy 3aCHOBAaHO Ha YHpPaBAiH-
Hi 3araAbHMM BpaXeHHAM CIOXVBaya IIPO KOMIIAHiIo;
2) HiAecrpsiMoBaHuii i Oe3mepepBHMIL poLieC peaaisariil
KOMIIAEKCY 3aXOAIB 3 MOAIMIIEHHA KAIEHTCbKOIO AOCBi-
AY; 3) KOMIIAEKCHY AISIABHICTB, CIIPSIMOBaHY Ha BAOCKO-
HAACHHS AOCBIAY B3a€MOAIL 3 KAi€HTaMM, MiABUILEHHS
piBHA iX 3aA0BOA€HOCTi Ta MOOYAOBY AOBIOCTPOKOBMX
BiAHOCHUH TOII[O.

He3paxaiouy Ha MIVPOKUIL CIIEKTP AOCAIAKEHD 3a
HaBeAEHO0 TeMAaTUKOI0, Hapas3i 3aAUIIAITCSI HEAOCTAT-
HbO BUBUEHVMU METOAVYHI MUTAHHA IOAO YIIPABAIHHA
B3a€MOBIAHOCMHAMM 3i CITOXKMBaYaMM BIATIOBIAHO AO CY-
YaCHYX BUKAUKIB, TIOB’SI3aHNX 3] 3MiHOI0 ITapaAUrM Map-
KeTUHIOBOI0, AOTICTMYHOIO Ta CTPATErivHOro MEHEAX-
MEHTY, AMAXMTaAI3allier0 Oi3Hec-TpoLieciB KoMIaHiil Ta
iHTEHCHBHUM BUKOPUCTAHHSIM iHbOPMAaLIHUX CUCTEM i
11POBUX TEXHOAOTII.

TakuM 4MHOM, AaHA MPOOAEMa 3yMOBMAA Memy
AQHOI CTaTTi, 5IKa MOAATAE B PO3POOAEHHI HAayKOBO-Me-
TOAMYHOTO 3a0e3reyeHHs GOPMYBAHHS CUCTEMU YIIPaB-
AiHHA B3a€MOBIAHOCMHAMM 3i CIOXMBayaMM B yMOBax
undpoBuX TpaHcopMaLiit.

TeopeTnko-MeTOAOAOTIYHY OCHOBY AOCAIAKEHHS
CTAaHOBAATb MOAOKEHHS IHCTUTYLHMHOI Teopii; Teopiin
CUCTeM, YIPaBAiHHs, iHbOpPMAaLiTHOTO CYCIiAbCTBA, Me-
pexxeBOl eKOHOMIKM, LMPPOBOI eKOHOMIKM; KOHLIEITLIilt
CTPATeriYHOro, AOTICTMYHOTO i MapKeTMHIOBOTO Me-
HEAXXMEHTY, LM(POBOro MapKeTUHIY, YIPaBAIHHA KAi-
EHTCHKUM AOCBIiAOM.

Y npolieci AOCAIAYKeHHS BUKOPUCTAHO TaKi 3araAb-
HOHAYKOBi METOAM: aHAAi3y Ta CUHTe3y, IOPIiBHAHHS Ta
KAacuixaliii, eKCriepTHOro0 ONMUTYBAHHS, CTATUCTUYHO-
ro aHaAi3y, CTPYKTYPHO-AOTT4HOTO y3araAbHEHHS.

K CBIAYMTD CTaTUCTUYHMI aHAAi3, Ha BiTUM3-

HSHUX IATIPUEMCTBAX B OCTAHHE AeCATUPivYA

aKTYaAi3yl0TbCsl MpOOAEMU BUKOPUCTAHHS iH-
(GopMaLiiiHO-KOMYHIKAL[{/IHMX TEXHOAOIil HpU yIpas-
AiHHI B3aeMOBipAHOCMHaMU 3i crnoxusauamu. Tak, 3a
AaHUMU AepXKaBHOI CAYXKOM CTaTMCTMKM YKpaiHu, 3a-
raAbHa KiABKICTb MIATIPUEMCTB, Y sIKMX BebcailT 3a0e3-
IeYyBaB MOKAMBOCTI 0OCAYTOBYBaHHS KAI€HTIB, 3pocaa
y 2021 p. nopiBHsHO 3 2017 p. Ha 28,6%. Lle 06ymoBAeHO
30iABLIEHHAM KiABKOCTI MAIPUEMCTB Y OYAIBHULITBI Ha
46,2%; omnToBiit i po3apiOHii TopriBai — Ha 28,3%; ro-
TEeABHO-PeCcTOpaHHOMY 6Oi3Heci — Ha 27,7%; mepepoOHiit
npoMucAOBOCT — Ha 23,6%; v cdepi indopmauii Ta Te-
AeKoMYHiKauii — Ha 15,4%; TpaHCIIOPTi Ta CKAQACBKOMY
rocriopapctsi — Ha 15,2% (ma6a. I).
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Ta6nuysa 1

Kinbkictb nignpuemcrs, y aAknx Be6caiTt 3abesnevysaB MOXKINBOCTi 06CNyroByBaHHsA KIi€HTIB

Pik
Bup ekoHOMiUHOI AisnbHOCTI

2017 2018 2019 2020 2021
Yci Buan gianbHoOCTI 7442 8305 8471 9002 9567
OnToBa Ta po3gpibHa Topriena 2224 2508 2532 2688 2854
MepepobHa NPOMMCNOBICTb 2078 2275 2316 2439 2568
IHbopmaLis Ta TenekomyHiKaLii 700 756 754 781 808
BygisHuUTBO 403 505 497 541 589
Tpaxcnopr, CKna)ACbKe rocnoaapcrso, 362 381 389 403 417
MOLUTOBA Ta Kyp'epcbKa BiANbHICTb
TuMyacoBe po3millyBaHHA 11 opraHisauisa 343 372 388 412 438
XapuyBaHHA

[>kepeno: cknafeHo Ha OCHOBI iHpOpPMaLiNHO-aHaNITUYHNX MaTepianiB, AKi Po3MmiLieHO B NifPO3AINi «<BukopuctaHHa iHopMaLinHO-KOMYyHiKa-
LiNHNX TeXHONOrIN Ha NigNpreMCcTBax» po3giny «IHpopmaLliiiHe CycninbcTBO» Ha odiLiHOMy caiTi lep»KaBHOT Cly6u CTaTUCTUKI YKpaiHW.

3araabHa KiAbKiCTb MIAIIPMEMCTB, SIKi 3aCTOCOBY-
BaAl COLiaAbHI Meaia AAd OTPUMAaHHSA BIATYKIB KAi€H-
TiB a00 HaAQHHS BIAIIOBIAEI Ha IX 3alMTaHHs, 3pOCAA
3a 2017-2021 pp. Ha 59,9%, a AAS 3aAyYEHHS KAIEHTIB y
{HHOBALIITHNIT PO3BUTOK MPOAYKLi — Ha 55,1% (ma6a. 2).

HaAi3 CTaTUCTUYHUX MaTepiaAiB IMOKa3ye, 10 3a

AOCAIAKYBaHMII Tepiop 30iABLIMAACS 3araAbHa

KIABKICTb MIATIDMEMCTB, SIKi KyIyBaAM IpOrpa-
MU AAs YIPAaBAIHHA B3a€EMOBIAHOCMHAMU 3 KAl€HTaMU.
Tak, 3HaueHHsI AQHOTO TTOKa3HMKA 3pOCA0 Ha 92,1% ve-
pes 30iAblueHHS KiABKOCTi MAIPUEMCTB y CEKTOpi ro-
TeAbHO-PECTOPAaHHUX NMOCAYT — Ha 160,7%; TpaHcmopT-
HJX, CKAQACBKMX, MOLITOBUX | KYpP'€PChKMX MOCAYT — Ha
117,9%; OyaiBHuuTBi — Ha 116,5%; onTOBIl i po3ApiOHiN
TopriBai — Ha 100,6%; mepepoOHiit mpomMucAoBoCTI —
Ha 85,6%; y coepi inpopmalil Ta TeAekoMyHiKaLii — Ha
41,1% (maba. 3).

ITpore BapTo 3ayBaxuTy, mo mnporarom 2017-
2021 pp. criocTepiraacst TeHAEHLjisi CKOpOUEHHS 3araAb-
HOI KiABKOCTI MATIPUEMCTB, IKi OTPUMYBAAU 3aMOBAEH-
HsI Yepe3 KOMITI0TEPHI Mepexi Ha MPOAAK ToBapiB abo
nocayr. Tak, KiAbKiCTb HIAIIPMEMCTB 32 BCiMa BMAAMMU
€KOHOMIYHOI AIIABHOCTI, fKi 3AI/ICHIOBAAM €ACKTPOHHY
TOPTiBAIO, 3MeHIIMAACA Ha 3,2% YHACAIAOK 3HIDKEHHA
KIABKOCTi Cy0’€KTiB rocropapioBaHHs y cdepi TpaHcnop-
TY Ta CKAQACBKOTO TOCIIOAAPCTBA — Ha 28,2%; iHpopMmauii
Ta TeAeKOMYHiKaLill — Ha 7,5%; nepepoOHill mpomucao-
BOCTI Ha 6,4%; OyAiBHULTBI — Ha 2,9%. A 'y cdepi onToBOI
Ta PO3APIOHOI TOPriBAi KiABKICTb TaKUX MIATIPMEMCTB,
HaBIaKM, 3pocaa Ha 3,2%, Y TOTEAbHO-PECTOPAaHHOMY
GisHeci — Ha 41,3% (maba. 4).

Y 2021 p. HaitbiabIa YacTKa 00CsTy peaaizoBaHol
MPOAYKLI, AK1IT OTPUMAHO 3aC00aMM €AeKTPOHHOI TOp-
TiBAi, Ipumapasa Ha MAIpUEMCTBA y cdepi onToBOI Ta
po3apibHOI TopriBai (42,4% 3araAbHOYKpaiHCBKOro 00-
CATY peaAi3oBaHOI TPOAYKILIT Cy0' €KTIB rOCIIOAAPIOBAHHS
3a BciMa BMAAMM eKOHOMIYHOI AISIAPHOCTI); TpaHCIOpTY,
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CKAAACBKOTO TOCIIOAAPCTBA, MOIITOBOI Ta KYp €PCHKOL
AisiapHOCTi  (37,8%); mepepobHOI  IPOMMCAOBOCTI
(15,1%). TIpu upomy muTOMa Bara o0cCAry peaaisoBaHoi
HPOAYKLII TOPrOBEAbHUX MIAIIPUEMCTB, KU OTPUMAHO
IIASIXOM €AeKTPOHHOI TOpTiBAi, ckopoTuaaca 3a 2018—
2021 pp. Ha 14 BIACOTKOBUX ITYHKTH, 200 3 56,4 A0 42,4%;
a B mepepo0Hiit mpoMucAoBocTi — Ha 8 B. 1., abo 3 23,1
A0 15,1%. YacTtka obcsary peaaizoBaHol MpOAYKLil MiA-
MPUEMCTB Y CeKTOPi TPAHCHOPTY Ta CKAAACHKOTO TOCIIO-
AapcrBa 36iabimaacs y 2021 p. nopiBHsHo 3 2018 p. Ha
24,1 B. 1., 260 3 13,7 A0 37,8% 3araAbHOYKpaiHCHKOTO 00-
CATY peaAizoBaHoOI TPOAYKILIT Cy0' €KTIB roCIoAapIoBaHHS
3a BCiMa BMAQMU €KOHOMIYHOI AIIABHOCTI (maba. 5).

Y pesyabrari HaykoBMX AocAiaxeHb [70-76] Bu-
SIBA€HO, 1110 TTiA CMCTEMOIO YIIPaBAiHHS B3a€MOBiAHOCH-
HaMU 3i CMOXKMBAaYaMM CAiA PO3YMITH B3a€EMOIOB sI3aHy
CYKYIHICTb 00'€KTIB i Cy0'€KTIB yIIpaBAiHHsI Yepe3 peaai-
3aLji0 BCbOro nepeAiky QyHKLil ypaBAiHHA IIpoliecamMu
00CAYTOBYBaHH CIIO)KMBAYiB HA OCHOBi BMKODMCTaHHA
MexaHisMiB iH(popMaliliHoro, opraHisaiiitHoro, Mapke-
TUHTOBOTIO Ta AOTICTUYHOTIO 3abesnedeHHs (maba. 6).

TOKe, CUCTeMa YIIPaBAIHHS B3a€EMOBIAHOCHHAMM
3l CoXuMBauaMy — 1l CUCTeMa, fKa CKAAAA-
€TbCS 3 AEKIABKOX CKAAAOBMX (OTpaljioBaHH:
Ta peaAisallis 3aMOBA€Hb, TPAHCIOPTYBAHH:, 00CAYTO-
BYBaHHS CIIOXKMBAYiB), 1[0 BUKOHYE BIATIOBIAHI (YHKIIT
Ta MA€ PO3BUHEHI 3B’A3KU 3 LPPOBUM CEPEAOBUIIEM.
Lle BIAHOCHO CTilKa CYKYIIHICTb CTPYKTYPHUX AQHOK
(pyHKLiOHaABHMX TIAPO3AIAIB MIAIPUEMCTBA, MOCEPEA-
HUIBKMX OPraHisailiil, CIOXXMBAYiB), B3aEMO3AAEKHUX
i 00’eAHAHUX €AMHMM YIPaBAIHHAM IIpoliecaMyu 00cAy-
rOBYBaHHS CIIOXKMBAYiB, 30yTOBOI Ta MApPKETVMHIOBOI Ai-
SIABHOCTI AASI peaaisauii cTpateriyHux Liaeit cy0’exra
TOCTIOAAPIOBAHHSL.
Ao XapakTepHMUX BAACTMBOCTEN CUCTEMMU YIIPaB-
AIHHS B3a€MOBIAHOCMHAaMM 31 CHOXXMBadaMU MOXKHA
BiAHECTU: KOMIIAEKCHICTb, CTPYKTYPOBaHICTb, iepapxiu-
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KinbkKicTb nignpnemcrs, AKi BUKOpUCTOBYBanu colianbHi mefia AnA ynpasniHHA B3a€MOBiAHOCMHaMM 3i cnoXuBavamu

Tabnuusa 2

Bup ekoHOMiYHOI AisnbHOCTI PiK
2017 | 2018 | 2019 | 2020 | 2021
BuKkopucmanHs coyiansHux media 0na ompumaHHs 8io2yKie knieHmie a6o HA0aHHsA 8idnosidell HA ix 3aNUMAHHA
Yci Bugw gianbHocTi 6871 8260 8772 9818 10989
OnToBa Ta po3apibHa Topriens 1916 2322 2493 2816 3181
MepepobHa NPOMUCNOBICTb 1571 1880 2018 2268 2550
IHdopMmaLlis Ta TenekomyHikauii 630 734 755 820 891
BypiBHMUTBO 454 602 633 729 839
;;i):ngc;ch: CKNafcbKe rocnofapcTao, NOLITOBA Ta Kyp'epcbKa 424 490 597 585 649
TrmyacoBe po3millyBaHHA i1 OpraHisaLlia xap4yBaHHA 462 528 546 590 638
BukopucmatHs coyiansHux media 011 3anyyeHHs KnieHmie y pozeumok a6o iHHosayito moeapie i nocnya

Yci Buan paianbHoCTi 4388 5221 5511 6123 6804
OnToBa Ta po3apibHa Toprins 1307 1546 1667 1870 2098
MepepobHa NpoMKCIOoBICTb 1005 1187 1254 1390 1541
IHpopmaLjis Ta TenekomyHikaLii 397 428 463 500 540
bypisHMUTBO 332 442 449 507 573
;?::.f;gf: CKNafcbKe rocnoAapcTBo, MOLWTOBA Ta Kyp'epcbKa 280 316 33 345 369
TrmyacoBe po3milLyBaHHA i1 OpraHi3aLifa xap4yBaHHA 208 259 272 306 345

Ixepeno: cknafieHo Ha OCHOBI iHpOPMaLIINHO-aHANITUYHNX MaTepianiB, AKi po3milyeHo B Nigpo3aini «BukopuctaHHA iHGopmaLiiHO-KoMyHiKa-
LiHUX TeXHOMOi1 Ha MiANPUEMCTBaX» po3ainy «IHGopmaLliiiHe cycninbcTBO» Ha odiLliiHOMy cailTi lepxaBHOi Cny6u CTaTUCTUKI YKpaiHW.

Tabnuusa 3
KinbkicTb nignpnemcTs, AKi KynyBanu nporpamm ynpasiHHA B3aEMOBifHOCMHaMU 3i CNOXNBa4yamMm
Bupg eKoHOMIYHOI AiAnbHOCTI Pik

2017 2018 2019 2020 2021
Yci Buan ianbHOCTI 1050 1223 1453 1712 2017
OnToBa Ta po3apibHa Toprisna 330 384 466 556 662
MNepepobHa npomMncioBicTb 236 293 325 377 438
IHpopmaLis Ta TenekomyHikaLii 90 83 107 17 127
BygpiBHnUTBO 79 103 118 142 171
e e g, oures s | s | w | w | o
TumuacoBe po3milLyBaHHA 1 OpraHi3aLia xapuyBaHHA 28 41 47 59 73

[xepeno: cknafieHo Ha OCHOBI iHGopMaLliiHO-aHaNITMYHUX MaTepianis, AKi po3milLeHo B Nigpo3aini «BukoprctaHHa iHbopmaLliiHo-KoMyHiKa-
LiHMX TexHONOri Ha NigNpUeMCTBax» po3ainy «IHdopmaLiiiHe CycninbCTBO» Ha odiLiHOMY cainTi [lepkaBHOT Cly6u CTaTUCTUKI YKpaiHW.

HICTb, €MEPAXKEHTHICTb, THYYKICTb, aAQNTUBHICTD, AU-
HaMIiYHiCTh, HalliAEHICTb HA iHTerpaAbHy edeKTUBHICTb
i pesyAbTaTUBHICTb, CHHEpris (IPOSB CUHEPTeTUYHOIO
edbekty) Tomo. Mera GYHKLIOHYBaHHS Lii€l CUCTEMU MAE
3abe3meuyBaTuCs peaAisaliiero B3aEM0O3aAEKHMX MACKC-
TeM, QYHKLIIN i 3aBAQHD YIIPaBAIHHS IpoLjecaMu 00CAy-
roByBaHHA (puc. 1).

3 wMeroio uudppoBoi TpaHcdopmauil cucremn
YIPaBAiHHA B3a€MOBIAHOCMHAMM 3i CIIOKMBaYaMU IIpoO-
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TIOHY€ETbCS BUKOPUCTOBYBATU CUCTEMHMII MiAXiA Y KOH-
TEKCTi MapKeTMHI'Y TAPTHEPChKMX BiAHOCHH (puc. 2).

BUCHOBKU

Buxoasiun 3 BUILEBUKAAAEHOTO MOXKHA AIMTHU Ta-
KIX BUCHOBKIB. [HTeHCMBHiCTb 3acTocyBanHs iHopma-
Li/fHO-KOMYHIKalliIHUX TEXHOAOTi, AMAXXUTaAi3aLisg
TPOLECiB AOTICTMYHOIO OOCAYTOBYBaHHS, 30iAblIEHHS
00CAriB eAeKTPOHHOI KOMepIiil, IIepCOoHaAisallist AOTic-
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Ta6bnuuysa 4

KinbKicTb nignpnemcrs, aki 3ailicHI0OBany eNeKTpOHHY TOpriBio

Bug eKoHOMIYHOI AisNbHOCTI Pik

2017 2018 2019 2020 2021
Yci Buan gianbHoOCTI 2596 2476 2440 2494 2513
OnToBa Ta po3gpibHa Topriena 902 914 924 929 931
MepepobHa NPOMMCNOBICTb 737 673 661 684 690
IHbopmaLis Ta TenekomyHiKaLii 227 204 197 209 210
BygisHuUTBO 104 107 93 98 101
'nr;i)ﬂangc;i)fg, CKNafcbKe rocrnofapcTBo, NOLITOBA Ta Kyp'epcbka 177 131 125 127 127
TrMyacoBe po3MilLyBaHHSA 11 OpraHisaLlisa xapyyBaHHA 121 147 166 170 171

[xepeno: CKnafieHo Ha OCHOBI iHpOPMaLiHO-aHANITUYHNX MaTepianiB, AKi PO3MiLLEHO B NigPO3AINT «<BUKOPUCTaHHA iIHPOPMALIINHO-KOMYHiKa-
LiNHMX TeXHONOTIN Ha NigNprUeMCcTBax» po3ainy «IHpopmaLliiiHe cycninbcTBO» Ha odiLiHOMy caiTi [lepkaBHOT cny61 CTaTUCTUKK YKpaiHu.

Ta6bnuysa 5
06c¢ar peanisoBaHoi npoAyKuii (nocnyr) cy6’ekTiB rocnofaploBaHHs,
AKWNIA OTPMIMaHO LWAAXOM eNeKTPOHHOI TOPriBi, MAPA rpH
Bug ekoHoMiuHOT gisnbHOCTI Pik
2018 2019 2020 2021
Yci Buamn ianbHoOCTI 228,0 292,7 364,6 4359
OnToBa Ta po3apibHa Topriens 128,5 1041 144,8 185,0
MepepobHa NPoOMMCNOBICTb 52,6 56,3 61,0 66,0
IHbopmaLisa Ta TenekomyHiKaLii 4,0 5.1 59 7.1
byaisHuUTBO 14 1,9 2,1 24
TpaHcnopT, CKNafcbKe rocnofapcTBo, MOLITOBA Ta Kyp'epcbKa AiANbHICTb 313 117,6 141,8 164,8
TumuacoBe po3milLyBaHHSA 11 OpraHisaLif xapuyBaHHA 21 2,7 2,9 31
[kepeno: cknafeHo Ha OCHOBI iHpOPMaLiNHO-aHaNITUYHNX MaTepianiB, AKi Po3MmiLieHOo B NifPOo3AINi «<BukopuctaHHa iHopMaLinHO-KOMYyHiKa-
LiNHNX TeXHONOTIN Ha NigNpUeMCTBax» po3giny «IHpopmaLliiiHe cycninbcTBO» Ha odiLiHOMy caliTi lep»KaBHOT Cly61 CTaTUCTUKK YKpaiHu.
Tabnuusa 6
OCHOBHi enemeHTH NOHATTA «CUCTEMa YNPaBJiHHA B3a€MOBiHOCUHaMM 3i COXUBaYamu»
EnemeHT 3micT enemeHTa
1 2
Mera NigBuLeHHA edeKTUBHOCTI GYHKLIOHYBaHHA MiANPUEMCTBA 33 PaXyHOK CKOPOYEHHS PiBHA BUTpaT

Ha OpraHi3aLjito NpoLeciB 06CyroByBaHHS CMOXBaYiB, 30YTOBOI Ta MAPKETUHIOBOI AisNIbHOCTI

- 3acToCyBaHHA CMCTEMHOTO NiAX0AY [O OpraHiaLlii npoLecis 06CyroByBaHHA CNOXMBAYiB B EAUHOMY
KOMMNEKCi;

- peanizauis Bcboro nepeniky dyHKLii ynpasiiHHA KOMMIEKCOM NOCNILOBHO 3AIMCHEHNX NpoLeciB
006CNyroByBaHHA CMOXMBaYiB i 36yTOBOI JiANbHOCTI;

— opraHisauia npouecis 06cNyroByBaHHA CNOXMBaYiB i 30yTOBOI AiANBHOCTI Ma€ I'PYHTYBATUCA Ha BMNPO-
BafKeHHi iHbopMaLliHKX crcTeM i LMdPOBUX TEXHONOTI;

- dopMyBaHHA ePeKTUBHIX MoLeNell B3aEMOZIi Ta MaPTHEPCbKIUX B3aEMOBIAHOCKH MiANPUEMCTBA

3i CnoXunBayamm

MpuHumnm

- NiHiNHi KepiBHVKYM (KEPIBHWKM AenapTaMeHTiB 3 opraHisauii 30yToBOi JiANbHOCTI, MapKeTUHrY, iHpop-
MaLinHOro 3abe3neyeHHs);

— QYHKLiOHaNbHi KepiBHMKM (HayanbHUKI BIANOBIAHKX NiLPO34iNis 3 opraHisayii npouecis 36yToBoi
Cy6'ekTnn BiANbHOCTI, MapKeTUHTY, iHhopMaLliiHoro 3abe3neyeHHs);

- cneuianicty BigAinis (iHpopmaLiHO-aHaniTMYHOrO, TPAHCMOPTHOTO, 3 LOTOBIPHOI PO6OTN, MAPKETHHTY
1 ynpaBniHHA pu3rKamm 36y TOBOT AiANIbHOCTI, KOHTPONIbHO-06MIKOBOTO);

- YYaCHWKM 36y TOBUX Mepex
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3akinyeHHs maba. 6

1 2
O6'ekTn Komnnekc npovecis 06CnyroByBaHHs CMOXBayYiB, MApPKETUHIOBOI Ta 30y TOBOI AifNbHOCTI, Ha AKi BN/W-
Ba€ Cy6'eKT ynpaBniHHaA
- [naHyBaHHA Ta opraHisauia cuctemy ynpaBniHHA B3aEMOBIJHOCMHaMK 3i CNOXVBavamu;
Migcncremn - peanizayia npouecis cucTeMn ynpasiHHA B3aEMOBIAHOCHAMN 3i CNOXMBaYamu;
— aHani3 po3BMTKY CMCTEMM YNPaBAiHHA B3aEMOBIAHOCMHAMM 3i CNIOXMBaYaMy;
- perynioBaHHaA NpoLieciB CUCTeMMN yNpaBAiHHA B3aEMOBIGHOCUHAMU 3i CNOXMBaYaMu
CrpykTypa - . - . . .
ynpaBAiHHA [HTerpoBaHa NiHiHO-GyHKLiOHanbHa opraHizaLiifiHa CTPYKTypa ynpaBniHHA MapKeTUHIOBO AifANbHICTIO

p.»(epeno: CKnageHo aBTopamu.

TUYHYX IIOCAYT BUMAraioThb MOIIYKY IPUHLMIIOBO HOBUX
MiAXOAIB AO GOpMYBaHHS CUCTEMU YIIPABAIHHS B3aEMO-
BiAHOCHHAMU 31 CIIOXKMBAYaMU 3 YPAXyBaHHSAM rAODAAD-
HIX BUKAMKIB 1M(pOBOro npocTopy.

Y3araAbHeHHs TeOPeTUYHUX TOAOXKEHD I[OAO AQHOI
HPOOAEMATUKY AO3BOAMAO 3aIPONIOHYBATY aBTOPCHKUIL
MiAXiA AO BU3HAYEHHS CYTi Ta 3MICTY MOHATTA «CUCTe-
Ma YIPaBAIiHHA B3a€MOBIAHOCMHAMM 3i CIOXKMBAYaMu»
SIK B32€MOIIOB 13aHOI CYKYNMHOCTi 00'eKTiB i Cy0'eKTiB
YIIpaBAiHHS Yepe3 peaAisaLiifo BCbOro nepeAiky GpyHKuiit
YIIpaBAIHHS TpoLiecaMyt 00CAYTOBYBaHHSI CIIOXKMBaYiB Ha
OCHOBI BMKOPMCTaHHS MeXaHi3MiB iHpopMaLiitHoro, op-
raHisawilIHOro Ta AOTICTUYHOrO 320€3MeYeHH.

Pe3yAbTaTi IIPOBEAEHMX AOCAIAKEHb BCTAHOBAeE-

HO, IIJ0 33 CYYaCHMX YMOB I'OCIIOAQPIOBAHHSA AO-

LiABHO PO3po0ASTH Ta peaAizoByBatu LuppOBY
CTpATerilo yIpaBAIHHA IAPTHEPCHKMMM B3a€EMOBIAHOCH-
HaMu 3i CIIO)KMBayaMM Ha 3acapax MepexxeBoi Ta iHdop-
MaLiitHOl eKOHOMIKM, KOHLIeNLii MapKeTUHI'Y B3a€MOAII,
TEOpill Mepex i 3allikaBAEHMX CTOPiH (CTEMKXOAAEPIB),
AKa Ma€ BKAIOYAT! TaKi eAeMEHTH:

1) BuxopucraHHs iHGOPMAL{IHOTO IHCTpPyMeH-
tapito Ta digital-kanaais (Buam CRM-cucrenm,
€AeKTPOHHI 1MAaTGOpMM, MPOTPaMHi TPOAYKTH,
pi3Hi BapiaHTM LMQpPOBUX KaHAAIB);

2) ¢dopmyBaHHs SIKICHO HOBOI KYABTYPY MapKeTH-
roBux komyHikauii (inrerpayiss CRM-crcrem B
IT-apxiTekTypy KoMmaHilt; iHTerpauis umdpo-
BUX KaHaAiB MapKeTHMHIOBOI KOMYHiKaLii B eAl-
HY CUCTEMY);

3) HanpsIMU MIABUILEHHS SKOCTi AOTICTUYHOTO
cepicy (popMyBaHHsS KAi€HTOOpi€HTOBaHO-
rO MUCAEHHS; IlepeopieHTallil Ha KAieHTa mpu
PO3po01li TPOAYKTIB i OCAYT; KOMIIAEKCHA MO-
AepHizawis  6isHec-mporieciB; uyudposisais,
MalllMHHE HABYaHHS Ta POOOTU3ALiS AAS THABHU-
IIEHHs LUBMAKOCTI 11 epeKTUBHOCTI opraHisariii
MpOLeCiB AOTICTUYHOI AISIABHOCTI; ONTUMIi3allis
OpraHi3aliifHOl CTPYKTYpM YIIPaBAIHHA Mapke-
TUHTOBOIO AISIABHICTIO; TpaHChOpPMaLIist MOAEAEN
HIOBeAIHKY KAieHTiB; cTBopenHs digital-podiato
KAi€HTIB, AKuil ynpasaseTbcsa B Customer Data
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Platform; cTBopeHHs «pO3yMHOro» 4atT-60Ta Ha

OCHOBI IUTYYHOTO iHTEAEKTY; ONTMMisauid pe-
TapreTUHTY);

4) dopmyBaHHS OMHIKaHAABHOTO CepepoBuIA (iH-

Terpauis Bcix digital-kaHaaiB, po3ppiOHNX TOUOK

i back-office y epunmit indopmayiituuit npo-

cTip, TOOTO 3aCTOCYBAHHS OMHIKAHAABHOCTI SIK

KAIOYOBOTO iHCTPYMEHTY KAI€HTOODi€HTOBaHOI

MOAEAL TTapTHEPChKUX B3a€EMOBIAHOCHH 3i CIO-
KMBaYaMu).

[TepcrieKTMBY TTOAQABLIMX AOCAIAXKEHD ITOAATAIOTD

B y3araAbHEHHi TeOPeTUYHMX MIAXOAIB AO BU3HAYEHH:

CYTi Ta 3MICTY MOHATD «ITOBEAIHKOBA €KOHOMIKa», «CTpa-

TeriyHe yIpaBAiHHA B3a€MOBIAHOCMHAMM 3i CIIOXXMBaYa-

MM B yMOBax LppoBuxX TpaHcopmaliin». u
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OyHKUii Ta 3aBgaHHA ynpaBniHHA

Ta NnaHyBaHHA

\

A 4

)[ OpraHizauis

4

A

( . . .
> lnaHyBaHHA CMCTEMM YNPaBIiHHA B3aEMOBIZHOCMHAMMU 3i CNOXMBaYaMm
s e \
= > OpraHi3sayia npouecis cctemy ynpaBniHHA B3aEMOBIAHOCHAMM 3i CMOXMBaYaMu
-
g
= —»[ AHani3 po3BUTKY CMCTEMU YNPaBRiHHA B3aEMOBIAHOCUHaMN 3i CNOXMBa4Yamm
=
> PerynioBaHHA npoLecis cictemy ynpasiHHA B3aEMOBIAHOCMHaMM 3i CMOXMBaYamMu
— \
ﬂ dopmyBaHHaA nopTdens 3amoBneHb i 6a3n NOTEHLiNHNX \
y iB;
Y CMOXWBaYiB; o .
V' NPOrHO3yBaHHA 06CATIB BiBaHTAXEHHSA NPOAYKLT Pi3HNM
KaTeropiam CnoXwvBauis;
v : . .
MporHo3ysaHHs MPOrHO3yBaHHA O6C.F|I'IB CKNaACbKVIX | TOBAPHMX 3anacis;
V' po3po6neHHs MnaHiB TPaHCMNOPTYBaHHS, 30y Ty roToOBOI

NPOAYKLii Ta CTPaTeriYHnx NPorpam MapKeTUHroBOI AiANbHOCTI;
po3pobneHHa LrdpoBoi cTpaTterii ynpasniHHA
B3aEMOBIHOCMHAMU 3i CNOXMBaYamu;

nnaHyBaHHA BUTPAT Ha opraHisaLlito npouecis 06cnyroByBaHHA
CroXmBaviB

v

v

06niK, KOHTPOSb,
aHanis3

A

A

*[ PerynioBaHHs

)

N

YKNaflaHHA KOHTPAKTIB Ha NOCTayaHHA NpomyKuii
CMoXMBavam;

YOOCKOHaNeHHA KOHTPaKTHOI AifNIbHOCTI 3 BUKOPUCTaHHAM
UMPOBUX TEXHONOTIN;

YAOCKOHaNeHHA METOAMYHOTO NiaxoAy 40 B1OOPY ONTUManbHOro
KaHany 36yTy npogyKuii;

opraHisaLif MUTHMX Mpouenyp Mig yac peanisauii npogyKuii
Ha eKkcrnopT;

opraHisaLiiiHe, MapKeTUHIOBE, NIOFiCTUYHe Ta iHpopMmaLliiiHe
3abe3neyeHHs nNpoLeciB 06CNyroByBaHHA CNOXMBayiB

~

(v
4
v
4

aHani3 KOH'IOHKTYpW PUHKIB;

SWOT-aHani3 cnomBadis;

06niK Ta aHani3 BUTPAT Ha 06C/TyroByBaHHA CMOXMBaYiB;
KOHTPONb peani3avii nnaHis Ta onaat NPoAyKLii, BigBaHTaXeHol
CnoXmBayam

/
g

J

Y3ro[»KEHHA YMOB KOHTPAKTIB Ha TPAHCMOPTHE 00C/yroBYBaHHsA
CMOXMBaYiB, NOCTAaYaHHA rOTOBOI MPOAYKLIT CNOXMBaYaMm;

perynoBaHHA BUKOHAHHA MnaHis 30y TOBOI Ta MapKeTUHIOBOI
LisNbHOCTI;

BHECEHHA HeobXiJHUX KopUryBaHb [0 NNaHiB i cTpaTterii

J

Puc. 1. CTpyKTypHO-pyHKLiOHanbHa cxema ¢popMyBaHHA CUCTEMU YNpaBNiHHA B3aEMOBIAHOCMHAMM 3i CNOXKMBaYyaMm
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[ Cuctema ynpaBniHHA B3aEMOBigHOCMHamMM 3i cnoxmayamu (CRM)

Y Y Y Y ‘
[ Crparteria TexHonorisa [HCTpyMeHT ] Migxin 0o BefeHHs Gi3Hecy
v ’ v v ‘
1T . , 1T .
[ 3aBgaHHA CRM-cuctemnm K:H CRM-cuctema go3sonse 3abesneunT:

1) YnpaBniHHA npogaxamm
2) ABTOMaTM3aLifA MapKETUHTY
B CRM-nporpamax
) YnpaBniHHA npopyKToBMM nopTdenem
) ABTOMaTM3aLif AOKYMeHTOObiry
) YnpaBniHHsA 6i3Hec-npouecamu
) YnpaBniHHA po6ounm Yacom
) OnTUMI3aLia KOMYHIKaLii y KoMnaHii
)
)
0
1

1) onTuMmiI3aLlito BHYTPILLHIX NpoLiecis
06cnyrosyBaHHA KNieHTIB;

2) HafiaHHA CNoXVBaYaMm BiNbl ONepaTUBHOI
Ta NPo30poi iHpopmaLlii npo nepebir
BUKOHAHHA 10r0 3aMOBIEHHS;

3) CTBOPEHHSA €ANHOT iHpopMaLliiHOT 6a3n faHUX
HaABHUX CMNOXWBaYiB;

4) interpauito CRM-cuctemun 3 iHWwmmm
iHbopmaLlinH1MKM cucTemamu;

5) nigBuLLeHHA ePeKTUBHOCTI 3a1yUYeHHA HOBIX
3aMOBJIEHb;

6) 3pOCTaHHA PiBHA 0OIPYHTOBAHOCTI MPUMHATTSA
YNpPasJiHCbKNX PillieHb;

7) noninweHHA poboTu cniBpobITHMKIB

igs

AHanitnuHi moxnusocti CRM-cuctemn

YnpaBniHHA iHGOpMaLli€to MPO KIieHTIB

) MnaHyBaHHA | KOHTPOMb NPOJAXIB

) Po3pobneHHsa npoLeaypuy NPUAHATTA
pilleHb W00 TOBAPHOI, KITIEHTCHKOT
Ta MapKeTUHrOBOI NONITUKN

igs

3
4
5
6
7
8
9
1
1

Kniouosa mema enpoeadxenHs CRM-cmpameeii
CTBOpEHHSA ELUHOT €KOCUCTEMY i3 3aNyYEHHSA HOBYIX i YTPUMAHHS ICHYIOUNX KNIEHTIB
3a 1ornomoroto iHpopMaLiHO-KOMYHiKaLliiHUX TEXHONOT N

g

CmpameziyHi Hanpamu yugposoi mpaxcgpopmayii cucmemu ynpaeniHHa
830€MOBIOHOCUHAMU 3i CnoXXUBa4YaMU:

1) nepcoHanisaulis NPogyKTiB i CMifKyBaHHSA 3a JONMOMOTo iHPOPMALINHNX TEXHONOTIl;

2) afanTUBHWIA NipXia [0 B3aEMOAIT 3i CNoXnBauamMu;

3) nobypnosa 6i3Hec-cTpaTerii OpeHAiB, peKnamHoi Ta MapKETUHIOBYX CTPATEriN 3 BUKOPUCTaHHAM LbPOBUX
IHCTPYMEHTIB;

4) CTBOPEHHSA MPVHLMMNOBO HOBOI MapKETUHIOBOI CTPYKTYpH (MosBa dpaxiBLiiB 3i CNOXMBUMX NEpPEBar,
aHanisy i 06pobIeHHs BENIMKIX MacKBIB aHUX);

5) BNpoBa»KeHHs YaT-00TiB K OIHOTO 3 ePEKTUBHIX CMOCO6iB 3abe3neUeHHs MOMEHTANbHOT KNiEHTCbKOI
NigTPUMKY;

6) po3pobeHHs BisHeC-Mmofeneil opraHisalii eneKTpoHHoI Toprieni

J L
/ OcHoeHi cknadosi egpekmy 8i0 po3sumMKy cucmemu ynpaeniHHA 83aEMogiOHOCUHaMu
3i cnoxueayamu y yughposomy cepedosuyi:

v/ 36inblieHHs 06cAriB peanisalii npoayKuii (y cepefiHbomy Ha 10%);

v/ 3pOCTaHHs BifCOTKA YKNaAeHNX KOHTPAKTIB Ha 3aMOB/IEHHS (CepeaHiil MOKasHUK — 5% Ha pik);

v/ NigBULLEHHS PiBHA NPUOYTKOBOCTI (CepefHii NOKa3HUK — 1-3% Ha OfuH KOHTPaKT);

v/ NigBULLEHHS PIBHSA 3340BONEHOCTI CNOXIUBAYIB (CepefHili NoKasHIK — 3% 3a PiK);

\\/ CKOPOUEHHA aAMiHICTPATUBHIX BUTPAT Ha MapKeTVHT i 36yT (cepefHilt nokasHuK — 10-15% 3a pik)

\

)

Puc. 2. CuctemHuii niaxia Ao ynpasniHHA B3a€MOBiAHOCMHaMM 3i CNoXMBaYamu 3 BAKOPUCTaHHAM LipPOBUX TEXHONOTIl
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