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3sapuu P. 1., JlicoBuu T. 0. MopiBHANBHMIA aHani3 KNacYHNX cnctem po3po6Km LindpoBuX NPOAYKTIB i cuctemu,
3aCHOBaHOI Ha PO3BUTKY KJli€HTa

CyqacHuli po38umoK Yugposoi eKOHOMIKU 3ymoentoe mpaHcgopmayito nidxodie do cmeopeHHA nPodyKmie, OPiEHMOBAHUX HA N0BEDIHKY KOpUCMyBayig, ma
thopmye Hosy n0ziKy MixHaPOOHOI KOHKYpeHUii 8 IT-cekmopi. ¥ cmammi 3dilicHeHo nopigHAbHUL aHANI3 KnacuyHux cucmem po3pobku (Waterfall, V-Model),
2HyuKux memodonoeili (Agile, Scrum, Kanban) ma cucmemu possumky knienma (Customer Development) 3 iHmezpayieto wmyuHozo iHmenexkmy (Al/ML). fo-
CA1iOMHEHO €800 PO KopUCMYBaya 8i0 MACUBHO20 COXUBAYA pe3ynbmamy 00 GKMUBHO20 Criemeopys npodyKmy, a 8 Cy4acHuX ymosax — 00 nogediH-
K08020 napmHepa iHHoBayjliHoi cucmemu. OKA3aHo, W0 KAACUYHI cucmemu po3pobKU MOCMYnoso 8MpPayaoMe eGekmusHICMb y Cy4acHomy 2106016HOMY
cepedosuLi Yepes HOopPCMKY nocidogHICMb emanis, HU3bKY eHyYKicmb i 8idcymHicme be3nepepsHo20 360pOMHO20 38'A3Ky 3 Kopucmysayamu. Takuli nioxio
YHEMOMIUBAIOE WBUOKY adanmauito 00 OUHAMIYHUX PUHKOBUX 3MiH, KyAbmypHUX 8idmiHHOCMel i pi3HUX modeneli croxue4oi nosediHKU Ha MiXHAPOOHUX
PUHKaX. Hamomicme cucmemu, 3aCHOBAHI Ha MPUHYUMax po3sumky knieima (Customer Development), do3sonatoms IT-komnaHiam noedHamu noeediHko-
8y GHANIMUKY 3 2HY4YKUMU Mpoyecamu po3pobKu, cmeoproroyu npodykmu, wo nocmiliHo esontoyioHytome y 83aemodii 3 Kopucmysayamu. 3anponoHo8aHo
KoHuenmyaneHy modens Customer Development sk nosediHKosoi cucmemu crispo3sumky Kopucmyeaya ma npodykmy, nidcuneHy aHanimuyHUMu MO#U-
80CMAMU Wmy4Ho20 iHmenexkmy. Takuii nioxio He nuwe nidsuwye mo4Hicme nepedbayeHHs nompeb croxcusadis, ane Ui CMBOPIOE yMO8U 015 CUCMEMHO20
3DOCMAHHA MiXHAPOOHUX KoMNaHiL, AKi BUKOPUCMOBYIOMb N08eJiHKO8I iHcalimu 049 MacwmabysaHHA Ha HOBUX puHKax. IHmezpauis Al/ML y npouec pos-
PO6KU cnpuse (hopmMyBaHHIO KyabMypHO adanmueHux i nosediHKoso penesaHMHUX pilieHb, Wo 3meHwyoms 6ap’epu 8xo0y Ha HO8I puHKU ma nideuwyroms
2/1060as16Hy KOHKYPEHMOoCnpoMoxHicmb IT-koMnaHill. BukopucmaHHs nogediHKo8oi GHANIMUKU ma NepcoHani3osaxux cmpameeili 00380/1A€ NpozHo3ysamu
nompebu Kopucmysauie y pi3Hux KpaiHax, 3a6e3ne4yioyu cmasny 83aemodito Ha 0CHosi 008IpU, N0KAbHOT ideHMUYHOCMI Ma MexHos02iYHOi emuKu. Pe3ysnb-
mamu 00C/1iOHEeHHS MOXymb bymu 8UKOPUCMAHI NPOOaKM-MeHeO#epamu, GHANIMUKaMU ma KepisHUKamu iHHOBAUiliHUX nidpo3dinie 01 po3pobaeHHs
data-driven cmpamezili cmeopeHHs npodykmie i nosediHK080i noKanizayjii 8 MixcHapodHux cepedosuwax. Lie cnpusie nidsuLeHHt0 eghekmusHoOCMi npoyecie
yuegposoi mpaxcgopmauyii, adanmauii bizHec-modeneli 00 KyabmypHUX KOHMeKCmie i cmanomy 3pocmarHio IT-KomnaHill y 2106anbHili eKOHOMIU.

Kntouosi cnosa: cucmema possumky KnaieHmie (Customer Development), nosedinkosi cucmemu crioxcusadis, wmy4Hul iimenexm (Al/ML), yughposi npodyk-
mu, eHy4ki Memodonoeii po3pobku (Agile), MixHapPOOHI pUHKU, 21060A6HA KOHKYPEHMOCTPOMOXCHICM®.
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Zvarych R. ., Lisovych T. Yu. A Comparative Analysis of Classical Product Development Systems

and the Customer Development-Driven System
The contemporary development of the digital economy drives a transformation in approaches to creating user-behavior-focused products and establishes a
new logic of international competition in the IT sector. This article provides a comparative analysis of classical development systems (Waterfall, V-Model), agile
methodologies (Agile, Scrum, Kanban), and the Customer Development system with the integration of artificial intelligence (Al/ML). The authors explore the
evolution of the user’s role from a passive consumer of outcomes to an active co-creator of the product, and under current conditions, to a behavioral partner
in the innovation system. The study shows that classical development systems are gradually losing their effectiveness in the modern global environment due to
rigid stage sequences, limited flexibility, and the lack of continuous user feedback. Such an approach prevents rapid adaptation to dynamic market changes, cul-
tural differences, and varied consumer behavior models in international markets. In contrast, systems based on the principles of Customer Development enable
IT companies to integrate behavioral analytics with agile development processes, creating products that continuously evolve through user interaction. A concep-
tual model of Customer Development is proposed as a behavioral system for the co-evolution of users and products, strengthened by the analytical capabilities
of artificial intelligence. This approach not only improves the accuracy of predicting consumer needs but also establishes conditions for the systemic growth of
international companies that leverage behavioral insights to expand into new markets. Integrating Al/ML into the development process fosters the creation of
culturally adaptive and behaviorally relevant solutions, lowering entry barriers to new markets and enhancing the global competitiveness of IT companies. The
use of behavioral analytics and personalized strategies enables predicting user needs across different countries, ensuring sustainable interaction based on trust,
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local identity, and technological ethics. The research findings can be applied by product managers, analysts, and heads of innovation departments to develop
data-driven strategies for product creation and behavioral localization in international contexts. This supports enhancing the efficiency of digital transformation
processes, adapting business models to cultural contexts, and the sustainable growth of IT companies in the global economy.

Keywords: Customer Development system, consumer behavioral systems, artificial intelligence (Al/ML), digital products, agile development methodologies,

international markets, global competitiveness.
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pobaeMaTyKa CTATTi MOASITa€ y BiACYTHOC-

Ti €AMHOI HayKOBOI paMmKy, sKa O omucyBaAa

B3a€MO3B 130K MK €BOAIOLIi€I0 CUCTEM PO3-
poOKu Ta 3MiHaMM B IIOBEAIHII KOPUCTYBayiB Liyd-
poBux npoaykriB. Tpaauuinni mipxoam (Waterfall,
V-Model) opienToBaHi Ha AaHYBaHHS, aAe irHOPYIOTH
KOTHITMBHY 1 €MOL|JHY CKAQAOBY KOPMCTYBALibKOI
B3aeMOAIL [Hyuki MmeTopoaorii (Agile, Scrum, Kanban)
(boKyCyITbCS Ha LIBUAKOCT] iTepaliiil, MpoTe He Bpa-
XOBYIOTb I'AMOVHHI ITOBEAIHKOBI IaTepHU KOPUCTYBa-
yiB. Customer Development BuxoAuTb 3a MeXi 1po-
LIeCHOI AOTIKM, OCKIADKYM PO3TASIAQ€E KOPUCTYBAya SIK
AKTVBHOTO YYaCHUKA CTBOPEHHS L[iHHOCTI, OAHAK ITO-
Tpebye aHAAITMYHOTO OCMUCAEHHS B KOHTEKCTI IT0oBe-
AIHKOBMX HayK i BIIAMBY INTY4HOTO iHTEAEKTY.

Taxum unHOM, HayKOBa MPOOAEMa MOAATAE Y BU-
3HayeHHi IOBEAIHKOBOI MPUPOAU METOAOAOTIN po3-
pobxu 1mdpoBuX MPOAYKTIB Ta y popmyBaHHi Mo-
A€Al B3a€MHOT'O PO3BUTKY KOPUCTYBaua Ta IIPOAYKTY
(behavioral co-evolution system), sika TOSCHIOE, 5K
Customer Development y moepxauui 3 AI/ML ¢op-
Mye HOBMII TUII LMPOBOI ITOBEAIHKM.

1. EBOTIOLYIA MIAXOAIB A0 PO3POBKU
LIMOPOBUX NMPOJYKTIB

[MuTanHs eheKTUBHOCTI cucteM po3pooKu Lud-
POBUX IIPOAYKTIB 3aAMLIAETHCS TIPEAMETOM HAYKOBUX
AVICKYCIiT TIPOTATOM KIABKOX A€CATHAITE. TpapmuiiHi
Moaeai, 3okpema Waterfall Ta V-Model, mo Bunuxan y
1970-1980-x pokax [16], 6yar 30pieHTOBaHi Ha AiHill-
HMIA, A€TePMiHOBAaHMII NPOLEC CTBOPEHHS MpOrpaM-
HOro 3abesneveHHs. [XHs mepeBara moasrana B Ie-
peabauyBaHOCTi Ta KOHTPOAI, OAHAK BOHM BUSIBUAUCS
Hee(eKTUBHUMM B AMHAMIYHUX PUHKOBMX YMOBaX,
Ae ToTpeby KOpUCTYBaviB 3MiHIOIOTBCS MIBUALLE, HIXK
3aBepuIyIOThCs eTanmu po3pobku. Kaacmui cucremu
CTBOPIOBAAM MIPOAYKT AASI CIIOXKMBAYa, aA€ 0e3 aKTUB-
HOI y4YacTi caMoro KOpMCTYBaya, 10 MPU3BOAUAO AO
deHoMeHa BiAcTaBaHHS 04iKyBaHb (behavioral lag).

222

Ha nouarky XXI cToAiTTs cuTyanid sMiHmAacs i3
nosiBoto Agile Manifesto [5], sikuit 3amoyaTkyBas Ite-
pexia AO iTepaTUBHOI, aAALITUBHOI AOTiKM PO3POOKM.
Agile-metoponorii — Scrum [3], Kanban [2], Extreme
Programming [4] — opieHTyBaAucs Ha OCTIHWII 3BO-
pOTHMIT 3B’SI30K, CIIBIIPALI0 Ta IIBUAKE pearyBaHHs
Ha 3minu. Y npaui Rigby D., Sutherland J., Takeuchi H.
[16] miakpecaeto, mo Agile He Anne mipABMIMB epek-
TUBHICTb KOMaHA, @ Il 3MiHMB CaMy IIPUPOAY B3aEMO-
Al 3 KopucTyBauamy, 3poOMBIIN IX AXKEPEAOM LiiH-
HoCTi. BopHOYAcC, HaBiTh I'HYUKi MIAXOAM 3aAMIIAIOTH
KOpUCTYBaua paAllle peakTUBHUM, HDK CIiBTBOPYMM
cy0’'eKTOM MpoLiecy.

2. CUSTOMER DEVELOPMENT
AK NOBEAIHKOBWI 3CYB

Konuenuito, 1110 papukasbHO 3MiHMAQ TApPAAKT-
My CTBOpEHHS LippOBMX MPOAYKTIB, 3aIIPOIIOHYBAB
Blank S. y xnusi «The Four Steps to the Epiphany» [6].
Bin Bu3HauMB mporiec po3pobKu sIK OesmepepBHMIL
LKA «BIAKPUTTSI — BaAipallil — CTBOpPEHHSI — Macll-
Ta0yBaHHS», Ae TilI0Te3! NePeBipAIThCS HA PeAAbHUX
KopucTyBayax. Lleit mAXia AaB MOWITOBX A0 popMy-
BaHHA MOBEAIHKOBOI AOTIKM: 3aMiCTb NPOEKTYBaHH:A
MPOAYKTY HAaBKOAO TEXHIYHMX TIPUITYIeHb PO3POOHU-
KU TI0YaAM TIPOEKTYBATHU JIOTO HABKOAO peaAbHO] ITo-
BeAIHKM KOPUCTYBaya.

[TopaabIINIT PO3BUTOK Lii€l TAPAAUTMU 3AIVICHUB
Ries E. y «The Lean Startup» [15], sxuit miakpecars
BOXAMBICTD MVP (MiHIMaABHO )KUTTE3AQTHOTO MPO-
AYKTY) SIK IHCTPYMEHTY eMITipU4HOr0 HaBYaHHSA. 3T0-
AoM, ¥ «Running Lean» BiH AeTaAisyBaB mpoliec Tec-
TYBaHHJ rinotes, a y «Lean Analytics» 3ampornoHyBas
METPUKU AASl BUMIDIOBaHHs MOBEAIHKOBMX 3MiH KO-
pucryBauis. Takum unHom, Customer Development me-
PETBOPUBCSI HA METOAOAOTII0 MOBEAIHKOBOI BaAiaauii,
IO CIIMPAETHCA HAa PeaAbHIi TAaTepPHU Alil CIOXKMBaYiB.

Y mpaysx cyyacHUX AOCAIAHMKIB [16] 3a3Ha-
YaeTbCs, o KoMmmaHii, ski iHTerpyoorp Customer
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Development y cBoi mpoLiecy, AeMOHCTPYIOTb BULLMIA
piBeHb AAANTUBHOCTI AO PUHKY, KOPOTILi LKA TIPU-
VIHATTA pillleHb i OiAbLI IPOTHO30BaHi NMOBEAIHKOBI
pesyabraTi. Taka opieHTalisd Ha AOCBiA KOpUCTYyBaya
CTa€ OCHOBOIO HOBOTO KOHKYPEHTHOTI'O CepeAOBHUILA.

3.MNOBEAIHKOBA EKOHOMIKA
TA UX AK TEOPETUYHE NIAIPYHTA

[ToBeaiHKOBMIT BUMip PO3p0o0OKM LMdpOBUX IIPO-
AYKTiB IPYHTYETbCS HAa KOHLENLisIX INOBEAIHKOBOI
eKOHOMIKM Ta TICUXOAOTii NMpUIHATTA pilieHb. Kaa-
cnyHi mpani A. Kanemana, Hanpukaaa «Thinking, Fast
and Slow» [9], AOBOASITS, 1110 pillleHHsS KOPUCTYBaYiB
3aA€XaTb BiA KOTHITMBHUX yIiepeAkKeHb, KOHTEKCTY Ta
couiaapHux HopM. Lli hakTopu be3nocepeAHbO BIIAU-
BAIOTb Ha IIPOEKTYBAHHA iHTepeIICiB, AOTIKYy KOMYHi-
Kallill i Cmocoby yTpyMaHHs KOPUCTYBauiB.

[TapaaeabHO po3BUBaeTbcs HampsaM Human —
Centered Design, samouarkoBauuit A. HopmaHom
[13], siKui1 aKLieHTYe yBary Ha AOCBIiAlL eMoLjisX i cMuc-
Aax, 10 GOPMYIOTBCS Y TIPOLieCi BUKOPUCTAHHA IIPO-
AykTy. Y xontekcti Customer Development 1ji mipxo-
AV CTAIOTh KAKOYEM AO TAMOLIOTO PO3YMIHHS TOTO, SIK
TIOBEAIHKOBI iHCAIITV MOXKYTb TpaHCHOPMYBATH CTpa-
Teril CTBOpeHHS LiiHHOCTI.

4.HTETPALIIA Al/ML
Y CUCTEMW NOBEAIHKOBOI O PO3BUTKY

InTerpauis wryyHoro iHteaexTy (Al) Ta MammH-
Horo HayaHHs1 (ML) cTaAa HACTYIHUM €TaIOM eBOAIO-
11il moBeAiHKOBUX cycTeM po3pooku. 3a E. Brynjolfsson
i A. McAfee [7] ta B. Marr [12], aHaAiTuka, miacuaeHa
Al, A03BOAsIE aBTOMATUYHO BYUSIBASITY 3aKOHOMIPHOCTi
KOPUCTYBALIbKOI TIOBEAIHKM, TPOTHO3YBAaT! HAMipU Ta
ONTUMIi3YBaTy NPUIHATTS PillleHb HAa OCHOBI BEAMKUX
panux. Aast Customer Development 11e 03Hauae MOX-
AUMBICTD MIEpPeTBOPEHHS MOAeAI rimoTe3 Ha data-driven
CUCTEMY CIIiBEBOAIOLI, A€ TPOAYKT HABYAETbCA HA
AIIX KOPUCTYBauiB, a KOPUCTYBaui — yepes B3aEMOAII0
3 IPOAYKTOM.

CyyvacHi IpaKTVKY BUKOPUCTAHHSA TTOBEAIHKOBOI
aHaaiTuku (cucremn Amplitude, Mixpanel, Segment)
AEMOHCTPYIOTb, SIK KOMIaHii 3acToCOBYIOTb Al AAs
cerMeHTallil KOPUCTYBayiB, MOAECAIOBAaHHS XXUTTEBOTO
LIMKAY KAI€HTIB | BUABA€HHS TOBEAIHKOBIX 3aKOHOMIp-
HoOCTell y raobaabHuX Macurrabax. Lle crBoproe mepe-
AYMOBU AAA TIOABY IOBEAIHKOBMX €KOCHCTEM, Y SKUX
po3pobKa TPOAYKTIB i YIIpaBAiHHS KOPUCTYBALIbKUM
AOCBIAOM MOEAHAHI B EAVIHUII QHAAITUYHUI KOHTYP.

5. MPKHAPOOHA NMEPCNEKTUBA

TA NOBEAIHKOBA NNOKAJI3ALIA

Y npausix P. Daugherty i H. Wilson [8] miaxpec-
AIO€ETBCS, o LMdpoBisalis He Auie yHidikye, a i
AudepeHIiioe MOBEAIHKY KOPUCTYBaYiB Y pisHMX Kpai-
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Hax. Tomy raobaabHi IT-xkommaHii mepexopsTh Bip
KoHienii «universal product» o0 mopeai «behavioral
localization» apanTauii HiHHicHOT mpomo3uuii mia Ao-
KaAbHI KYABTYpHi Ta T0BeAIHKOBi KoHTeKcTH. Customer
Development, niacuaennit AI/ML, 3a6e3neuye rayy-
KU MeXaHi3M TaKOro aAalnTUBHOIO MacmTaﬁyBaHHH,
OCKIABKM AO3BOASIE B PEXUMi pPeaAbHOIO 4acy Iepe-
BipsITH riloTe3y Ha pi3sHMX pUHKaX i TpaHchOpMyBaTU
TIPOAYKT 0e3 pyJIHYBaHH 110T0 apXiTeKTypuL.

aK/MM 4YMHOM, AiTepaTypHMil OTAsp HiATBep-

AXY€: CyyacHa HayKoBa IapapurMa Ilepexo-

AUTD BiA AIHIHUX TIPOL[ECIB PO3POOKH AO TTO-
BEAIHKOBVIX CHCTEM CIiBPO3BUTKY, Y SIKMX KOPUCTYBaY
i IPOAYKT B3a€MHO HaBUYAIOTbCA Yepe3 AdHi, a iHTeAek-
TYaAbHi TEXHOAOTII CTAlOTh PyIIieM rA006aAbHOI aparl-
tuBHOCTI [ T-6i3Hecy.

Memorw cTaTTi € 3AlICHEHHA IOpPiBHAABHO-
r0 aHaAi3y KAQCMYHUX CUCTEM PO3POOKM LMppoBUX
npoAyKTiB i MeTopoaoril Customer Development six
TIOBEAIHKOBOI cuCTeMM, 10 (pOpPMYe HOBY AMHAMIKY
B33€EMOAIT MK KOPUCTYBauyeM i IPOAYKTOM B YMOBaxX
iHTerpauii ITYy4YHOTO iIHTEAEKTY.

AASL AOCSTHEHHS 11i€l MeTU MMOCTAaBAEHO TaKi 3a-
BOAHHA:

1. TlpoaHaaisyBaTu KAKOYOBi MIAXOAM AO PO3-
pobKM LMPPOBUX MPOAYKTIB Y KOHTEKCTi iXHBOTO
BIIAMBY Ha ITOBEAIHKY KOPUCTYBauiB.

2. BusHauMTM TIOBEAIHKOBI XapaKTepUCTUKH,
110 BiAPI3HAIOTb KAQCUYHI, THYUKi Ta KAIEHTOODPI€HTO-
BaHi CUCTEMML.

3. O6rpyutyBaru poab AI/ML y TpaHchopma-
uii Customer Development y data-driven cucremy
CIiBPO3BUTKY KOPUCTYBaya Ta IPOAYKTY.

4. ChopmyBatu pexomeHAauii aas IT-miampu-
€MCTB 1LI[0AO BIIPOBAAKeHHS TOBEAIHKOBO-OPiEHTOBA-
HIIX TTIAXOAIB TIPY BUXOAL HA MDKHApPOAHI PUHKU.

O6’ekmom 0ocriOmeHHs € cucTeMm pO3poOKM
undpoux npoAykTis IT-mianpuemcts. [pedmemom e
MI0BEAIHKOBI MeXaHi3MU B3a€MOAIT MK KopucTyBayeM
i IPOAYKTOM y MeXkax LiMX CUCTeM, 30KpeMa i BIIAU-
BoM MeToaoaorii Customer Development i TexHOAO-
TiJl IITYYHOTO iHTEAEKTY.

Hosusna mnoasrae B intepmperauii Customer
Development He anie sIK 6i3Hec-MeTOAOAOTII, a AK
TIOBEAIHKOBOI cuCTeMY, 110 3abe3Ieuye KOEBOAIOLIiI0
KOPUCTYBaua Ta IPOAYKTY. Brepiue 3anpornoHoBaHoO
MOAEAb TIOBEAIHKOBOrO CHiBpO3BUTKY (behavioral
co-evolution), y sKiil TIOBEAIHKOBI AaHi BUCTYHAIOTh
APpaliBepoOM aAanTalii IPOAYKTY, @ IPOAYKT — iHCTPY-
MEeHTOM (OpPMYBaHHS HOBMX MOAEA€l KOPUCTYBALb-
KOi TOBeAIHKU. PesyAbTaT AOCAIA)KEHHS MOXYTb
Oytu BukopucraHi [ T-KomnaHismy, 1o po3poOASIOTh
MPOAYKTHU AASL TAODAABHMX PUHKIB, y CTpaTeriyHOMY
IIAQHYBaHHI, aHAAITHULII KOPUCTYBALbKOI IOBEAIHKM Ta
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no6yaoBi npoiieciB Customer Development, opiento-
BaHMX Ha LIBUAKY MIOBEAIHKOBY AOKAAi3allio Ta MaCLl-
TaOyBaHHA.

1. EBOJIIOLIIA CUCTEM PO3POBKU
LUOPOBUX NPOAYKTIB
AKNOBEAIHKOBA MOJEJb

Po3BUTOK METOAOAOTiI CTBOPEHHS LMPPOBUX
MPOAYKTIB BiaoOpaxkae 3MiHy cIoco0iB B3aeMOAii
MK MATIPMEMCTBOM i KopucTyBadeM. KoxkeH mipXia
Bipo KaacuyHoro Waterfall a0 cyyacHoro Customer
Development 3 iHTerpoBaHUM IITYYHUM iHTEAEKTOM
He AMlIle BU3HAYa€ TeXHOAOTIYHY AOTIKY ITPOEKTYBaH-
H1, a 11 OpMYeE MOBEAIHKOBY AMHAMIKY KOPUCTYBAUiB.
Y LbOMy KOHTEKCTi po3pobka LudpoBUX MPOAYKTIB
MOXXe PO3TASIAQTUCS K CUCTEeMA TIOBEAIHKOBOTO CITiB-
po3BuUTKy (behavioral co-evolution), Ae TPOAYKT i KO-
PUCTYBaY MOCTIHO BIIAMBAIOTh OAMH Ha OAHOTO.

AK BUAHO 3 mabA. I, KO)XeH HACTYIIHMII eTarl
€BOAIOLII MACKAIOE YYaCTh KOPUCTYBAya Y CTBOPEHHI
uinHocTi. fkio y Waterfall moaean 6asyBasacs Ha Au-
3aifHi AAS KOpUCTyBaya, To B Customer Development
mipXip bopmyeTbcs pasoM i3 KopucryBayeM. [HTerpa-
uisg AI/ML, cBo€m 4eproo, CTBOPIOE MOAEAb HaBYaH-
HS BiA KOPUCTYBaua — KOAY MPOAYKT He AMIIe pearye
Ha 1oTpebu, a i1 mepeabavac ix.

3allieto MpOAYKTY. Takuil miAXip MPU3BOAMB AO CUTYa-
1ii, KOAM KiHLIeBUI1 IPOAYKT BIiAIIOBiAQB BUMOTaM TeX-
HIYHOTO 3aBAQHHS, aAe He BiAOOpakaB peaAbHUX 3MiH
y OBEAiHLIi 41 MOTHBALlil CIOXKMBayYa. Y M>KHapOAHMX
IT-npoexTax 1je 4acTo NpPU3BOAMAO AO AOKAAI3AL{ITHIX
MIOMMAOK i BTpaTy pUHKOBOI PeA€BAaHTHOCTI.

3. AGILE AK MICT MI>K MPOLIECOM
I NOBEAIHKOIO

Agile, srigno 3 Beck K., Beedle M., Van Ben-
nekum A. et al. [5], 3amouaTrKyBaB HOBY mapapuUrMy
TIIOCTI/IHOTO 3BOPOTHOT'O 3B’5I3KY. Y KOPOTKMUX CIIPVH-
Tax KOMAaHAM MOTAM IIBMAKO BaAipyBaTu rimoresy,
OTPUMYBATU peaKLil0 KOPUCTYBAYiB i BHOCUTHU 3MiHU.
Lle miaBMIIMAO eeKTUBHICTD KOMYHIKaLil i AO3BOAU-
AO CKOPOTUTM MOBEAIHKOBe BipCTaBaHHs. BoaHouac,
Agile dokycyBaBcs mepeayciM Ha HpoLiecHii apam-
TUBHOCTI, 2 He Ha TAMOMHHOMY PO3YMiHHi MOTHMBallill
KopucTyBaya. [loBepiHKoBuMIT edeKT OYB peakTuB-
HMM: KOPUCTYBa4 pearye Ha 3MiHU, aAe He BIIAMBA€E Ha
bopmyBaHHs HOBOI LiHHOCTI. flckpaBMM mpuKAaAOM
yCIilIHOi IT0BeAIHKOBOI THYYKOCTi € KoMmaHis Spotify,
sIKa BIIPOBAAMAA MOAeAb Squad Framework — ribpup,
Agile-cTpyxTyp, Ae MaAi KpocdyHKIiOHAABHI KOMaH-
Au 6e3repepBHO TECTYIOTb NOBEAIHKOBI rimotesn [1].
Taxuit miaxia 3abe3neunB MWBUAKICTD pearyBaHHS Ha

Tabnuusa 1
MopiBHANbHa TabnuLA MeTogONOrili PO3PO6KK
. . Ponb MoBepiHkoBUI .. Mpuknagn
MeTopgonoris Jlorika npouecy Tun B3aemog;i
KopucTyBaya naTtepH 3aCTOCyBaHHA
. YpspoBi abo Kop-
MocnigoBHa, AR ) P
Waterfall / nakoBa Otpumysau roto- | MacusHa, OpHOCTOPOHHA nopaTuBHI
V-Model ! BOro pe3synbraTy | CNoXmBYa KOMYHiKaLis [T-npoexTn
KOHTPONIbOBaHa
(Oracle, IBM)
. ITepatuBHa, . . .
Agile / Scrum / P [>xepeno 380- KopoTki unknu Atlassian, Spotify,
afanTuBHa, , PeakTnBHa R .
Kanban POTHOrO 3B'A3KY Banigauil Microsoft Teams
KOMaHHa
[inoTe3Ho-opieH- . CninbHe HaBYaHHA .
Customer P CniTBOpPELD AKTVBHa, Airbnb, Dropbox,
TOBaHa, ekcnepu- . npoayKTy .
Development npoayKTy KOTHITVBHa Figma
MeHTaslbHa Ta KopucTyBaua
Customer Data-driven, MNoBepiHKoBNUI . .
. AstomatunszoBaHa | Netflix, Notion,
Development + CaMOHaBuYasbHa, | NapTHep CniBpo3BuBanbHa . )
. aganTauia Amazon, TikTok
Al/ML aHaniTMyHa cmcTemm

Ixepeno: aBTopcbKa po3pobKa.

2.MOBEAIHKOBI OCOBJINBOCTI
KNACUYHUX CUCTEM

Kaacuuni cucremun (Waterfall, V-Model) 3abes-

CMaKy KOPUCTYBayiB, aAe He TapaHTyBaB AOBIOCTPO-
KOBOT'O TIPOTHO3YBAHHS 3MiH Y OBEAIHLII.

4. CUSTOMER DEVELOPMENT

TIeYyBAAM YKOPCTKY ITOCAIAOBHICTD eTamiB, L0 TapaH-
TYBaAO KOHTPOAB, A€ YCYBaAO KOPUCTYBaya 3 IIPOLieCy
NPUITHATTSA pilteHb. L]e cTBOpi0BaA0 eeKT moBeAiHKO-
BOro BipcTaBauHs (behavioral lag) — 1acoBuit po3pus
MDK (GOpMYyBaHHSIM O4iKyBaHb KOPUCTYBaya Ta peaai-
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AK NOBEAIHKOBUN MEXAHI3M
CNIBTBOPEHHA

Customer Development, sanpornonosanmit C. baas-
KoM [6] i momyaspusosanmit E. Paitcom [15], bopmye
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KOTHITMBHO-€KCIIEPUMEHTAABHY CUCTEMY: IPOAYKT
MOCTINHO TECTYETbCA HA KOPUCTYBayaXx, a iXHA MOBe-
AIHKa CTa€ TOAOBHUM AXKEPEAOM 3HaHb. Y Lill MOAe-
Al KOPUCTYBau TIePeXOAUTD Bip POAL «peakTopa» A0
poai «cniBTBOpLsI». KoxxeH eramn (Customer Discovery
— Customer Validation — Customer Creation —
Company Building) Biaobpasxae pisHi dasu moBeainko-
Boi B3aeMoai. Hampukaaa, Airbnb possuBas caiit mpo-
AYKT IIASIXOM CHUCTEMATMYHOIO TeCTYBaHHA TIiloTe3
yepes CIOCTEPEKEHHS 3a MOBEAIHKOI0 OPEHAOAABLB i
rocret. Figma cTBopuaa naardopmy criabHOTO AM3ait-
HY, A€ CaM IIPOLieC B3a€EMOAIL KOPUCTYBAiB CTaB AXKepe-
AoM eBoatollii ¢yHkuionaay. Takum unnom, Customer
Development 3a6esneuye 1MKA B3a€EMHOrO HaBYaHHSI,
A€ KOPUCTYBay HaBYae MPOAYKT uepes CBOI Ail, a mpo-
AYKT KOPUCTYBaJa — 4epe3 AOCBiA BUKOPUCTAHHSL

5. AI/ML K APABEP NOBEJIHKOBOIO
CMIBPO3BUTKY

InTerpauis mryyHoro iHteaexty (Al) i Ma-
muHHOro HasyaHHg (ML) mipcuaroe Customer
Development, meperBoproroun 1toro Ha data-driven
MOBEAIHKOBY CUCTeMY. AATODUTMM aHAAi3yIOTb Be-
AVIKI MaCVBY AQHVIX TIPO Aii, BIOAOOAQHHS, KOHTEKCTH
Ta COLiaAbHI CUTHaAM KOpUCTYBauiB. Ha ocHOBI 1bo-
T'O TIPOAYKT CAMOHABYAETbCA TA MIPOTHO3Y€E MOAAADLII
Aii kopucryBaua. Komnanis Netflix Bukopucroye ML
AASI CTBOPEHHS [TepCOHAAI30BaHMX peKOMeHAALlil, 110
bopmyI0Th HOBi MaTepHM Meperasiay. Amazon aHaai-
3y€ TMOBEAIHKY MOKYIILB i B peaAbHOMY Yaci KOpUTrye
iHoBi Ta MmapkeTuHrosi crparerii. TikTok sacTocoye
HaBYaHHA 3 MiAKpinAeHHsM (reinforcement learning)
AASL GOPMYBAHHS YHIKQABHMX CTPi4OK KOHTEHTY, SIKi
He Anmie BiAOOpaXaioTh, a il 3MIHIOIOTh MOBEAIHKY
KOopuCTYyBaya. Taki MpuKAaAM MATBEPAXYIOTb iCHY-
BaHHS SABMILA aBTOMAaTM30BAHOI CIiBEBOAIOLIi, KOAU
MPOAYKT He IIPOCTO Pearye, a akKTMBHO KOHCTPYIOE IO-
BEAIHKOBI MOAEAI.

6. MOPIBHAHHA BNJINBY HA MOBEAIHKY
KOPUCTYBAYIB

EBoAtoLjist cucTeM po3poOKu LippoByX MPOAYK-
TiB AEMOHCTpPY€ Iepexip Bip MPOLeCHO-OpPi€EHTOBAHOI
AO TIOBEAIHKOBO-Opi€HTOBAaHOI MapapAurMu. BrpoBa-
pxeHHsa AI/ML cTBOpioe HOBY SIKICTb y BIAHOCKMHAX
MDK IPOAYKTOM i KOPUCTYBaueM — CIiBPO3BUTOK, Ae
MIOBEAIHKOBI AaHi CTaIOTh CTpaTerivHuM pecypcom. Aas
IT-mATIpMEMCTB Lie O3HaYae MOXXAUBICTb TOOYAOBU
IPOAYKTIB, fKi He AMIIe 3aA0BOABHAIOTH iCHYIOYi IO-
Tpebu, a it GopMyIOTh HOBi MOAEAIL 111bPOBOI MOBEAiH-
K. Takuit mipXip BiAKPMBA€ MEPCIEKTUBY HE MPOCTO
CTBOPEHH: YCITIIHMX IPOAYKTIB, @ PO3BUTKY LiAiCHMX
TIOBEAIHKOBMX €KOCKCTEM, LI0 3a0e3NeuyloTb CTaAy
MDKHapOAHY KOHKYPEHTOCIIPOMOXKHICTD (maba. 2).

7.POJIb AI/MLY ®OPMYBAHHI

MOBEAIHKOBUX CUCTEM PO3POBKU

TA MDKHAPORHIA EKCMAHCITIT-KOMMNAHIN

Iltyynnit inteaekt (Al) i MammHHe HaBYaHHA
(ML) cTaioTh KAIOYOBUMMU ApaiBepaMu TIePETBOPEH-
HS CUCTeM PO3pO0OKM LM(pPOBUX MPOAYKTIB Ha MOBe-
AIHKOBI CUCTeMU CHIBPO3BUTKY. fKIIO KAACUYHI Me-
TOAOAOTII 30cepeAXyBaAUCs HA epeKTUBHOCTI poLie-
Cy, TO CyYacHa MapapurMa 30CepeAXXyeThcsl Ha edex-
TUBHOCTI B3a€MOAIT — 3AQTHOCTi IPOAYKTY HaBYaTUCA
y KOpUCTYBauiB i BoAHOYaC $popMyBaTH HOBi MOAEAI
ixHboi moBeAiHKM. Y 1ibomy KoHTeKCcTi AI/ML He anmre
OINITUMI3YIOTb TeXHIUHi Tpouecy, a il BUCTYNAKTh iH-
CTPYMEHTOM €KOHOMIYHOI Ta KYABTYDHOI apamTauii
npu BuxoAi IT-xommnaHiit Ha HOBI pUHKMUL.

7.1. AI/ML sk anarimu4Huii KOHmMyp nose-
0iHK0B020 PO3BUMKY

Inrerpauist Al y Customer Development A03Bo-
AsI€ IepeBeCTH MPOLlec rinoTe3yBaHHs Ha piBeHb data-
driven Baaipauii. 3amicTb pyuHoro 36opy BiArykiB i
CIIOCTEPEXXeHb MOAEAl MAIIVHHOIO HaBYaHH:A aHaAi-
3YI0Tb TUCSIUi TIOBEAIHKOBMX CUTHAAIB: KAIKH, Yac B3a-

Ta6bnuysa 2
XapaKTepucTuku MeTogosoriii po3po6ku
Customer
Xapakrepuctuka KnacnyHi cuctemn Agile-nigxoan CustDev + Al/ML
P P 9 AXOR Development /

THyuKicTb Hwn3bka CepepnHsa Bucoka [yxe Bucoka
Twn 3BopoTHOTO . . . . ;

, DopmanbHwii ITepaTnBHUN EmnipuyHun ABTOMaTM30BaHUI
3B'A3KY

AKTUBHUIA [oBegiHKoBUN

[lacnmBHUI cnoXmnBay

Ponb kopucTtyBaua

PeakTuBHWI yYacHNK

cniBTBOpELb

napTHep

Predictive Behavior,

OCHOBHa MeTpuKa BukoHaHHa T3 Velocity, Sprint KPI Retention, Activation .
P yiop Al-driven LTV
. . BipctaBaHHA CniBTBOpEHHSA [MporHo3oBaHa
MoBepiHKoBUI edeKT ! LLIBnake pearyBaHHsA . . .
OYiKyBaHb LiHHOCTI apanTauis

Ixepeno: aBTopcbKa po3pobka.
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€MOAIl, KOHTeKCT BUKOPMCTaHH, KoHBepcii. Lli aaHi
HIePETBOPIOIOTHCS Ha iHCANTH, 110 GOPMYIOTh HOBMIL
LMKA CIIOCTEPEXEHHS — IIPOrHO3 — aAANTalis —
MOBTOpHA B3aeMOAs [12].

[TpuxkaapoM € Revolut, sxuit BUKOpUCTOBYE
ML-mMopAeAl AASL BUSIBAGHHS TaTepHIB (iHaHCOBOI
MOBEAIHKI KAIEHTIB y pisHMX KpaiHax i apanTye npo-
AYKT A AOKaAbHI 3BMuKM BuUTpaT. Shopify aHaaizye
MOBEAIHKY OHAQVH-TIPOAABLiB yepe3 Al-aaropurmy,
MPOIOHYI0YM ITIePCOHAAI30BaHi peKOMeHAALil I0AO
LiHOBOI MOAITHKY. Taki MpakTUKU AEMOHCTPYIOTD ITe-
pexia BiA aHAAITMKM AQHMX AO QHAAITUKY TOBEAIHKU,
1110 A03BoAsi€ [ T-kommnanism macirabyBatu Customer
Development rao6aabHo.

7.2. KyabmypHa peieBaHmMHICHb | HOBEOIHKO-
Ba A0KaAi3auisa

Y MiDKHapOAHi eKoHoMili ycmiliHicTh 1ud-
POBOTO MPOAYKTY BM3HAYAETHCS HE AMLIE TeXHIYHU-
MM XapaKTepUCTMKAMU, a 1 3AQTHICTIO pe30HYBaTHU 3
KYABTYPHMMU TIaT€PHAMM IOBEAIHKM KOPUCTYBadiB
[11]. [ToHaTTs MOBeAIHKOBOI AOKaAizalil mepepbayae
aAanTallilo LiHHICHOI MPOMo3uLil A0 AOKAABHUX MO-
A€eAell CTIPUVIHATTS PUBMKY, AOBIpH, CTATYCy UM COLli-
aAbHOI B3aeMoi. Harmpukaaa, Grammarly posumpioe
0asy xopucryBauiB y €Bpomi uyepe3 Al-mMopeai, ski
QHAAI3YIOTb He AULIIe TOMUAKY, a 1 KYABTYPHI KOHTeK-
CTU CTMAIO IUCbMA. Spotify MoaeAoe perioHaAbHI My-
3MYHI TPeHAM 32 pAoromoroo Al-aHaaisy moBeaiHKo-
BUX AQHUX, CTBOPIOIOYM YHIKaAbHI peKoMeHAQLii AAs
Pi3HUX KpaiH.

[ToBepiHKOBa AOKaAi3alis cTae cTpareriyHuM
YYHHMKOM MDKHAPOAHOI KOHKYPEHTOCIIPOMO>KHOCTI,
OCKIABKY AQ€ 3MOT'Y 3MEHUINTY Oap €pu BXOAY Ha HOBi
puHKM Oe3 MacuTabHoi epebyAOBU MPOAYKTY. BoHa
TaKOX 3a0e3Ievye aAQNTYBHICTb LiiHHICHOI MPONO3y-
11il B pi3HMX COLIIOKYABTYPHUX cepeaoBuirax [14].

7.3. Incmumyyitina adanmayis ma emu4Hi
acnekmu

ITopsip i3 eKOHOMIYHMMM BUTOAAMM TAOOaAbHA
MIOBEAIHKOBA aHAAITMKA IIOPOAXKYE BUKAUKM IHCTUTY-
uiitHoro xapakrepy. Peryadropui pexxumu — GDPR y
€C, CCPA y CIIIA, Data Protection Law y IliBpeHHo-
CxipHin Asii — BUMaraoTb Ipo30pOCTi AATOPUTMIB Ta
€TUYHOTO BMKOPMCTAHHA IIEPCOHAABHMX AQHUX. AAsS
IT-xommaHiil Lje 03Ha4Yae HEOOXiAHICTb GOpMyBaHHS
eTUYHOI apxiTexTypu Al, sIKa TOeAHye IHHOBALIiIHICTD
i BIATIOBiAQABHICTb.

Aocaianuku P. Daugherty i H. Wilson [8] BBo-
AATDb OHATTA responsible Al, sike akiieHTYe Ha 6aAaH-
Cci MDK KOMepLiilHOI0 e(peKTUBHICTIO Ta CYCIiABHOIO
poBiporo. Y xonTekcti Customer Development we
03HAYae Mepexip Bip «TeCTYBaHHS KOPUCTYBAYiB» AO
CIiBTBOPEHHSI 3 KOPUCTYBA4aMy, KOAM IPO30PICTb i
3aAyYEHHsI CTAlOTb YMOBaMM AOBIOCTPOKOBOI IIOBe-
AiHkoBoi AosiapHOCTI. [Tpukaapu Apple Ta Microsoft
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CBIAYATD, 1[0 KOMIIaHii, SIKi TOEAHYIOTb QHAAITHYHI iH-
HOBaLjii 3 eTMYHUMY CTAHAAPTAMHU, LIBUALLE 3A00YBa-
I0Tb AOBIPY IIPM BUXOAI Ha HOBi PYHKIUL.

7.4. AI/ML sk kamaaizamop 2100aAbHOi HO-
BediHK0BOI iHmezpayii

Inrerpauiss AI/ML y Customer Development
CTBOPIOE TEPEAYMOBU AASI TAOOAABHOI MTOBEAIHKOBOI
iHTerpauii — cucrtemy, y AKiil AOKaAbHi iHCAlTU aKy-
MYAIOIOTbCSl B €AMHIN aHAAITUYHIN ekocucTemi. KoMm-
naHii Ha kurraaT ByteDance (TikTok) i Meta 6yaytoTb
LIeHTpaAi30BaHi MOBEAIHKOBI 0asu AQHKX, 1[0 AO3BO-
ASIIOTB Y PEAABHOMY 4Yaci TeCcTyBaTu rinores3u Ha Oa-
rarbox puHkKax. Lle pae 3mory opHouacHo 30epiratu
rA00aAbHY Y3TOAXKEHICTb OPEHAY Ta AOKAaABHY peAe-
BaHTHICTb IPOAYKTY.

Takuit miaxia cTBOpIO€ HOBUMIT PopMaT KOHKY-
PEHTHOI TepeBaryu: KOMIaHil, 110 BOAOAIIOTb IIOBe-
AIHKOBMMU AQHVMMU 3 Pi3HMX PUHKIB, 3AQTHI IlepeA-
Oauaty TA00aAbHi TPEHAM paHille 32 KOHKYDPEHTIB.
BopHouac 1le BUMarae BMCOKOTO PiBHS aHAAITMYHOI
IPaMOTHOCTI, KYABTYPM 0OPOOKM AQHMX i MiKperio-
HAAbHOI KOOpAMHALlii.

aK/M UMHOM, IITYYHMI IHTEAEKT i MallMHHe

HaByaHHA neperBopioioth Customer Develop-

ment i3 6i3Hec-MeTOAOAOTT Ha APXITEKTYPY MO-
BeAIHKOBOI B3a€MOA|I, SIKa OAHOYACHO 3abe3Iedye rHyY-
KiCTb TIPOAYKTY, KYABTYPHY YyTAUBICTb i PeryATOpHY
BiAIOBiAHICTB [10]. Y MbKHapopAHOMY BuMIpi Lje 03Ha-
yae, o [T-komnauil MOXyTb MaciuTabyBaTy iHHOBALIil
0e3 BTpaTy AOKAABHOI PEAEBAHTHOCTI, hOpMyI0uM Me-
Pexi MOBEAIHKOBOI KOEBOAIOL[ii MK KOPUCTYBadaMU 3
pisHux KpaiH. Came 1ie TOEAHAHHS TEXHOAOTIYHOI aparl-
TUBHOCTI, KYABTYPHOI eMIIaTil Ta iHCTUTYLiITHOI eTUKN
BJ3HAYa€ KOHKYPEHTOCIIPOMOXHicTb IT-mipnpuemcrs
y A0Oy rA00aAbHOI 1111pPOBOT EKOHOMIKIL

BUCHOBKW

ITpoBeAeHMIT MOPIBHAABHUI aHAAI3 KAQCUYHUX
cucTeM po3poOKY LMPPOBUX IPOAYKTIB i METOAOAOTII
Customer Development aaB 3mory BusABUTH QyHAQ-
MeHTaAbHY TpaHcpopMalliio y B3aEMOAIT MX miapu-
€MCTBOM i KopucTyBaueM. Bia AiHiiTHMX, TeXHiKO-Opi-
entoBannx mopeaent (Waterfall, V-Model) possutok
nepeimoB Ao apantuBHux (Agile, Scrum, Kanban),
a 3rOAOM AO IIOBEAIHKOBO-ODiEHTOBAaHUX CUCTEM
(Customer Development, Customer Development +
Al). Lleit eBOAIOLIMHNIT TepeXip CYIMPOBOAXYETHCS
3MiHOIO POAI KOpUCTYBaya — BiA MMACMBHOTO CIOXXVBa-
4a pe3yAbTaTy AO aKTUBHOTO CIIBTBOPLA LIiHHOCTI, a 3
nosBoto AI/ML — i o0 moBeAiHKOBOTO IapTHepa cuc-
Temu. KokHa iTepalisi IPOAYKTY Telep He AMLIe 3aA0-
BOABHJIE OTPebU KOPUCTYBAYA, A il 3MiHIOE JI0T0 04i-
KyBaHHsI, GOPMYI0UYM AMHAMIYHY CUCTEMY B3aEMHOTO
HaBYaHHS MiX IIPOAYKTOM i CTIOXKMBAYeM.
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HaykoBa HOBU3HA AOCAIAKEHHS MOAATAE B KOH-
tenTyaaisauii metopoaorii Customer Development
AK TOBEAIHKOBOI CUCTEMM CIIiBPO3BUTKY KOPUCTY-
Baya Ta LpOBOro MPOAYKTY, MACKAEHOI aHAAITIY-
HYMJ MO>KAMBOCTAMM IITYYHOTO iHTeAeKTy. Ha Bia-
MiHy Bip KAQCMYHMX i THY4YKMX HipXxoais, Customer
Development y moeaHanHni 3 AI/ML 3abe3neuye He
AMIIIe PEAaKTUBHY, & IPOTHOCTUYHY AAAMNTALII0 CUCTe-
MU AO MIOBEAIHKOBMX 3MiH KopucTyBadiB. Briepiue 3a-
MIPOIIOHOBAHO TEOPETUUHY MOAEAD IIEPEXOAY Bip MPO-
L|eCHO-OPIEHTOBAHUX AO IIOBEAIHKOBO-OPiIEHTOBAHUX
CUCTEM PO3pOOKH, Y SIKill KAIOYOBUM €AEMEHTOM CTa€e
B32€EMHA €BOAIOLisI KOPUCTYBALIbKUX NaTePHIB i QyHK-
LIIOHAABHMX XapaKTePUCTUK MPOAYKTY. Lle BiakpuBae
MO>XXAUBICTb (POPMYBAHHSI HOBOT'O TUITY eKOHOMIYHUX
BiaHOCKH MiX IT-KoMMmaHisIMM Ta CIIO)KMBavYaMu — Big,
00OMiHY LIiHHICTIO AO CITIABHOTO CTBOPEHHSI iHHOBALiil.

€3YABTATU AOCAIAKEHHS MAIOThb OesrocepeAHe

NIPUKAAAHE 3HAYEHHs AAs YIIPABAIHLIB i Ipo-

AakT-MeHepkepiB IT-mipmpuemctB. Ha ocHoBi
BUSIBAEHUX 3aKOHOMipHOCTell cpOpMyAbOBAHO Taki
MPAaKTUYHI peKOMeHAALii:

+ iHmezpayis noBediHKOBOI AHAAIMUKY B YCi ema-
N HUMIMEBOR0 UUKAY NpoOyKmy: Bip ipeawii
Ao MacuutabyBaHHs. Lle A03BoAsIe He Aniiie BU-
MiproBaTy eeKTUBHICTb, a 1 epeAdadaTHt mo-
BEAIHKOBI 3MiHM KOPUCTYBauiB;

+ Buxopucmanns AI/ML 012 MOOeAOBAHHA CHO-
MUBAYULKUX CYEHAPIIB, O MIABUIIYE TOUHICTb
rimore3 Customer Development i cxopouye
4ac BMXOAY Ha PUHOK;

+ gpopmysanns emuunoi apximekmypu Al, sixa
MOEAHYE NEPCOHAAI3ALII0 3 TPO30PICTIO, 0CO-
0AMBO Tpu poOOTI HAa PeryAbOBaHMX MiKHA-
POAHMX PUHKAX;

+ nosedinkoBa Aokairi3ayis — apanTALis TPO-
AYKTIB MiA KYABTYPHi IaTepHM Pi3HMX KpaiH,
mo 3abe3reyye rHyuyKe MacuTabyBaHHsS 0Oe3
BTPATU aBTEHTUYHOCTI OPEHAY.

3aCTOCYBaHHA LVX TNPUHLUIIB A03BoAse IT-
KOMIIaHiIM CTBOPIOBATM CaMOHABYAAbHI MPOAYKTH,
AKi AMHAMIYHO pO3BMBAIOTbCSA pasoOM i3 KOPUCTYBa-
yaM1i Ta 3a0€3Mevy0Th CTAaAY KOHKYPEHTHY IlepeBary.

[Topaabmni  HayKOBi  AOCAIAKEHHS  AOLIABHO
CNIpPSIMYBaTU B KIAbKOX HaIlpsIMax:

4+ KIiAbKiCHE MOAEAIOBAHHSA IIOBEAIHKOBMX CUC-
TeM, 10 MOEAHYE E€KOHOMIuHi, COLIiaAbHI Ta
KOTHITMBHI (paKTOpH BIIAMBY Ha KOPUCTYBALb-
Ki pileHHs;

+ AOCAIAKEHHS eTVYHMX MeX BUKOPUCTAHHS Al
B IIOBEAIHKOBIN aHAAITULI — 30KpeMa, BIIAUBY
AATOPUTMIB IIepCOHaAi3allii HA ABTOHOMIIO BU-
00py KopuCTyBauiB;
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+ pospobka MopeAeil TTOBEAIHKOBOI iHTerpariii
y TA00QABHUX LMPPOBUX €KOCUCTEMAX, A€
CIIABHI AQHI KOPUCTYBauiB 3 Pi3HMX PUHKIB
CTBOPIOIOTb HOBUII TUIT iHHOBALIINTHOI CMHEPTIil.

aK/MM YMHOM, Pe3YAbTaTH AOCAIAKEHHA MiA-
TBEPAXKYIOTb, 10 Mail0yTHE PO3BUTKY Lud-
POBUX MPOAYKTIB BU3HAYaTUMETLCS He AMILe
TEXHOAOTIYHMMM iHHOBAIIiSIMU, a 11 3AQTHICTIO KOMIIa-
Hill OYAyBaTy CUCTeMM B3aEMHOTO PO3BUTKY KOPMC-
TyBaua Ta MPOAYKTY, A€ AaHi, IOBeAIHKa Ta IITY4YHUI
iHTeAeKT BUCTYNAIOTb OCHOBOIO CTAAOI'O KOHKYPEHT-
HOTO AipepcTBa y ra00aAbHil LppoBiit ekoHoMmili. B
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